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Administration’s Crop 
Insurance Ideas 
Outlined By Wallace 


Secretary of Agriculture Would 
Experiment First With One 
Or Two Grains 


AGAINST ANNUAL PREMIUM 





Farmers Would Pay, Possibly In 
Grain, And Only in Excess 
Production Years 





In a recent talk before the Interna- 
tional Baby Chick Association at Kansas 
City Henry A. Wallace, Secretary of 
Agriculture made public the Administra- 
tion’s idea of what it has in mind in 
insuring crops. He believes that eventu- 
ally this task must be undertaken by the 
Federal Government. The Secretary 
says that if crop insurance is furnished 
by the Government it should apply at 
first to one or two commodities, possibly 
wheat or corn, for experimentation. To 
that end the Government has recently 
engaged in making a study of the cost 
of all risk crop insurance in order to 
determine as far as possible an actuarial 
basis for such insurance on wheat. 


Might Not Collect Premiums 
Every Year 


One method studied for distributing 
the cost of indemnities for insurance 
provided interesting possibilities. That 
method is to collect the premiums— 
which might be paid in grain—only in 
years of excess production rather than 
to collect them every year. 

Continuing Secretary Wallace said: “In 
most of the hard Winter wheat and 
Spring wheat where studies were made 
premiums ranging in amount from one- 
third to two-thirds of the excess yield 
above normal, if paid only in years of 
good yields, would have covered the cost 
of insurance up to 75% of the average 
yield in poor crop years. 

“Such a plan would assess the costs 
only against those years in which there 
was a surplus production and, assuming 
that no decline in prices occurred in 
such years, the burden should be rela- 
tively lighter. The fact that a part of 
the surplus production is taken off the 
market would tend to prevent a weaken- 
ing of the prices. 


Normal Granary Plan With 
Crop Insurance Regulator 
“This plan, if adopted on a national 
scale, would really become the ever-nor- 
mal granary plan, with crop insurance 
requirements serving as an automatic 
regulator. In years of surplus a part of 
(Continued on Page 22) 
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The Sign Of 
GOOD CASUALTY INSURANCE 


U. S. Branch 
1892 


Established 
1869 





LONDON 


Guarantee & Accident Co., Ltd. 


Head Office: 55 Fifth Ave. 
NEW YORK 


+ 
J. M. Haines, United States Manager 
E. W. Lane, Resident Manager, 90 Maiden Lane, New York 
+ 
WRITES 
Automobile, Boiler, Burglary, Credit, Elevator, Engine, Flywheel, Liability, 
Plate Glass, Compensation and Personal Accident and Health 
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“Immediately, If Not Sooner” 


A rule of salesmanship that the newcomer early pays a 
price to learn is, that a lead or a tip should be run down 
“immediately, if not sooner.” 


One of our representatives and his wife, who had called 
at his office, were about to leave for home. Just then the phone 
rang, and brought a request that the office be kept open for a 
while, because a policyholder wished to pay off a loan. There 
was a long wait, and then the caller couldn't be hurried from 
the office. 


So the husband and wife decided that they would have 
dinner downtown. They were barely seated when an acquaint- 
ance came up and told them of a woman friend, about to start 
on an extended journey, who was in the market for an annuity. 
Immediately, without waiting for dinner, husband and wife 
started for the traveler's home. An hour later they came away 
with an application and a check for $2,000. “Tomorrow,” they 
found, would have been too late. 


A clean-cut example of the profitable respect paid by the 
experienced underwriter to lead and tip promptness. 


ad 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. KIncstey, President 


PHILADELPHIA 


Independence Square 
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Service Rewards 
For Agents Not 
Extra Commissions 


New York Court Weighs Features 
of “‘Nylic” Plan of the New 
York Life 


AGENT MUST FULFILL RULES 
‘‘Nylic” Plan Operations Described 


by Judge McAvoy; Not Auto- 
matic Renewal Right 








Special company plans for extra com- 
pensation to agents who give consistent 
and worth-while service over a period of 
years, such as the “Nylic” plan of the 
New York Life, were reviewed by the 
Appellate Division, first department, 
New York, recently and it was decided 
by the court that the benefits of “Nylic” 
are not extra commission which becomes 
payable automatically when the insured 
pays renewal premiums on a policy sold 
by the agent; that the “Nylic” contract 
sets down a number of conditions which 
must be completely fulfilled and that un- 
less all these conditions are fulfilled there 
is no obligation of the company under 
the contract to the agent. 

The case was Joseph Schwartz v. New 
York Life. When action by the company 
(termination of the agent’s contract) 
made fulfillment of the “Nylic” condi- 
tions impossible the agent lost his rights 
to claim the extra sums and privileges. 

Judge McAvoy in his opinion, con- 
curred in by all, said in part: 

What “Nylic” Requires 

The fundamental requirement of mem- 
bership in the “Nylic” organization was 
that the applicant must have signed an 
agency contract and must remain in good 
standing under it. Further requirements 
were that the agent must devote his en- 
tire time to the service of defendant and 
personally produce every year at least 
$50,000 of insurance. 

The “Nylic” contract provided for a 
monthly income not related to the com- 
missions fixed in the “agency” contract, 
but contingent upon both the annual pro- 
duction of at least $50,000 of insurance, 
and a certain volume of business which 
had remained in force for the five pre- 
ceding years, as well as upon compliance 
with various rules set forth in the “Ny- 
lic” contract. 

The compensation, after five years’ 
service as Freshmen “Nylics,” was fixed 
in effect by the volume of business which 
had remained in force for the five pre- 
ceding years, and upon the length of the 
agent’s “Nylic” membership. The amount 
of “Nylic” compensation therefore was 
related, not to the amount of premiums 
collected by the agent, but to the amount 
of insurance written and continued in 
force for five years. The percentage of 
payments on insurance effected increased 
from time to time until the period from 

(Continued on Page 8) 
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(The Thornberry family continued) 
PERSHING SQUARE MAN DIS. D 
COVERS MORTON J. THORN. 
BERRY HAS A BROTHER! 
When the Pershing Square Man had 
rearranged Morton J. Thornberry’s 
The | 
meagre insurance program using the an 
ork, 1! 
of the n 
“Post Income Bond” (another ite 
lectures 
i ! product of the Pershing Square eal 
in sales 
he lect 
| | ~ Agency) he learned about Elmer J. "Tie I 
\ l of o1 
een | = (,%f may Thornberry, Morton’s brother. atl 
ve 6 = a 
| FIuc' Elmer was the type who said he was 0 
Ur = 
| - “too old for insurance”. He had been ao 
patin 
) 
| = ) quoted rates by other insurance men, oe 
| , \ a -—_ Follow 
| | | ] } . but when the Pershing Square Man ~ wae 
\ eS qe ce 
| ! Oe Rk || suggested a_ different settlement Klem, M 
~ eS <T_ Walter 
ee ae ra method of Elmer’s existing insurance oe 
Surrende 
‘ le ‘6 F Decembe 
“How do you find prospects in this town”? with the addition of a “Post Income af the 
Bond”, Elmer was so delighted that "Trestin 
IMPORTANT NOTE he said he felt years younger. The 
Prospects 
SOMETHING ASTOUNDING to multiply Panning Saguenee Tian Sk eta gate | 
those who depend on lowest prices for sales with our too as you will when you learn the use 
is our new— NEW of te 
‘MODIFIED’? “Compresentation” 
66 99 
life insurance contract,—in one policy. (Another product of the POST INCOME BOND 
Pershing Square Agency) 
(Another product of the Pershing Square Agency) (Another product of the Pershing Square Agency) 
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DISTINGUISHED LECTURERS 
for INSURANCE INSTITUTE COURSE 


The Insurance Institute of America, 
Inc, and the Insurance Society of New 
York, Inc., have announced the details 
of the new life insurance lecture course 
for the 1936-37 term. The first series of 
lectures will start on November 13, con- 
tinue through December 11 with Patrick 
A. Collins, supervisor of field education 
in sales promotion, Metropolitan Life, as 
the lecturer. His topics include: 

The Life Insurance Company: Types 

of organization and types of business. 

Scientific Basis—Tables of Mortality: 

Mathematical theory of probability ; 
mortality ; derivation and construc- 
tion of mortality tables; population 


tables; insurance companies’ experi- 
ence; modern trends and popular 
fallacies. 


Premiums: Compound interest; net 
premiums, gross premiums; partici- 
pating and non-participating. 


The Policy Contract: Application and 
insuring clause. 

Following December 11 there are no 
lectures until January 8, when “Types of 
Contract” and a review of the preceding 
lectures wil! be given by Mr. Collins. 


Klem, Milligan, Bowerman and Chedister 


Walter Klem, assistant actuary, Mu- 
tual Life, will be the first lecturer in 
the Fall, his topic being Reserves and 
Surrender Values. On November 27 and 
December 4 one of the vice-presidents 
of the Metropolitan Life, Samuel Milli- 
gan, will discuss selection of risks. He 
is chief underwriter of the Metropolitan. 
“Treatment of Substandard Risks” is the 


Some Lecturers 


PATRICK A. COLLINS 


title of a lecture which will be given by 
Walter G. Bowerman, assistant actuary, 
New York Life, on December 11. On 
January 8 “Making Up the Annual State- 
ment” will be handled by O. H. Chedis- 
ier. auditor, Equitable Society. 

The subject, “Investment of Assets,” 
including security, distribution and con- 
vertibility, suitability of various types of 
investment, legal restrictions, composi- 
tion of assets, amortization of ‘bonds, will 
be the topic of a lecture by John S. 
Thompson, vice-president and mathema- 
tician, Mutual Benefit, former head of 
the Actuarial Society of America, on 
January 15. 


Neuendorffer, Borden, Hadley, Bates, 
Moir, Bassford 


On January 22 R. C. 
secretary of the Guardian Life, will 
discuss internal organization, duties 
and responsibilities of directors, officers 
and company departments. The produc- 
tion end of the business will be discussed 
by Albert G. Borden, second vice-presi- 
dent of the Equitable Society, on Janu- 
ary 29 in his talk, Agency Organization. 

Nelson B. Hadley, principal life exam- 
iner, New York Insurance Department, 
has for his topic on February 5 “Insur- 
ance Regulation and Supervision.” This 
will include development of governmental 
supervision; reasons for regulation; Fed- 
eral vs. State control; The Insurance 
Commissioner; taxation—state, local and 
Federal, and remedies. 

Harry Cole Bates, general counsel, 
Metropolitan, will cover “Insurance Law” 
on February 19. This lecture will include 
application of the general rules of the 
law of contract, application of the gen- 


Neuendorffer, 


eral rules of the law of agency; assign- 
ments, delivery of the policy, life insur- 
ance companies and litigation. 

The topic of Henry Moir, president, 
United States Life, for his lecture on 
February 26 is “History of Life Insur- 
ance.” He will discuss the early com- 
panies, the note system, the Civil War, 
increase in commission rates; introduc- 
tion of assessment insurance, the Arm- 
strong Investigation, the World War, 
recent developments and progress. Mr. 
Moir has quite a job on his hands to 
compress all that information in one lec- 
ture, but he can tell his story without 
looking up books and memoranda as he 
is one of the best posted men in the 
whole insurance business. 

A review of the course will be given 
on March 5 by H. R. Bassford, actuary, 
Metropolitan Life. 


P. A. Collins Came Here From Boston 


Patrick A. Collins, who will start off 
the lecture course and will give quite a 
number of the lectures, was in the field 
in New England working out of Boston 
for the Metropolitan Life. He came here 
as an instructor and was then made su- 
pervisor of the division of field educa- 
tion and sales promotion of the com- 
pany. He has been with the Metropoli- 
tan Life seventeen years. 

There will be eleven cities where stu- 
dents can hear life insurance lectures 
and take examinations in the Insurance 
Institute of America insurance courses. 
The New York lectures are given at 100 
William Street, where are the offices of 
the Insurance Society of New York. 

S. T. Skirrow of the Great American 
is chairman of the general education 


committee of the Insurance Institute of 
America. 

The Insurance Institute of America is 
twenty-eight years old. It was organized 
in Philadelphia on April 23, 1909, pursu- 
ant to a call issued by the president and 
secretary of the Fire Insurance Society 
of Philadelphia. Those who attended the 
organization meeting were E. R. Hardy, 
secretary of the Insurance Society of 
New York; Louis A. Tanner, Fire In- 
surance Club of Chicago; Louis N. Den- 
niston, Insurance Institute of Hartford; 
D. N. Handy, Insurance Library Asso- 
ciation of Boston; E. A. Law, Albert A. 
Pancoast and H. P. Burke, Fire Insur- 
ance Society of Philadelphia. On Sep- 
tember 1, 1922, a central office was 
opened in New York City. E. R. Hardy 
is secretary and treasurer and his inter- 
est in the Institute has been unflagging. 
The present head of the Insurance In- 
stitute of America is William J. Graham, 
vice-president of the Equitable Life As- 
surance Socicty. 

The Institute works primarily through 
the insurance societies of the various 
cities and it is the societies which carry 
courses year after year and fit students 
for final examinations. Courses are held 
in the chief divisions of the insurance 
business and for each division there is 
an educational committee. The life in- 
surance committee consists of Rudolph 
C. Neuendorffer, secretary, Guardian Life, 
chairman; Ray D. Murphy, vice-presi- 
dent, Equitable Society, vice-chairman; 
Tames D. Craig, actuary, Metropolitan 
Life; Nelson B. Hadley, chief insurance 
examiner, New York Insurance Depart- 
ment, and Henry Moir, president, United 
States Life. 


for Insurance Society of New York 1936-1937 Course 
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Midland Mutual Passes 
Thirtieth Anniversary 


CONVENTION AT HOT SPRINGS 





What Company Has Received and Paid 
Back to Policyholders During Existence 
Described by President Steinman 





In the thirty-year period since organi- 
zation of the Midland Mutual Life over 
$53,000,000 has been paid to the com- 
pany by policyholders and annuitants of 
which $28,500,000 has already been paid 
the policyholders and beneficiaries while 
the company holds $25,000,000 for future 
payments, President George W. Stein- 
man of the company told 200 of its agents 
who celebrated the thirtieth anniversary 
with a convention at the Homestead, 
Hot Springs, Va., last week. 

A combination of payments and pres- 
ent assets accounts for over 99% of the 
premiums collected, Mr. Steinman: said. 
If the company had not been called upon 
to pay $725,000 in taxes in the past thir- 
ty years the returns to policyholders 
would equal or exceed all premiums col- 
lected. While sounding an optimistic 
note concerning present conditions and 
future prospects he called attention to 
the increased tax burden placed upon the 
policyholders, who after all pay all the 
taxes imposed upon the company. 

George A. Bowen of Mayfield and 
Bowen, Indiana state agents, was in- 
ducted as president of the Leader Club 
for the current year, having won that 
honor by producing $350,000 of paid busi- 
ness in the year ended June 30. Mr. 
Bowen told how he had attempted to 
give the best service on settlement op- 
tions in connection with a recent death 
claim, with no thought of profit from 
the sale of an annuity. As a result of 
this effort he sold an additional $10,000 
to a son-in-law of the beneficiary. 


Awards at Banquet; First Agent 
Still a Leader 


At the banquet Thursday evening J. 
A. Hawkins, manager of agencies, and 
R. S. Moore, assistant, presented Leader 
Club certificates to forty-five members, 
the largest group in the company’s his- 
tory; these forty-five members paid for 
$6,500,000 in the past year. 

E. P. Tice, the company’s first agent, 
told how he sold a competitive business 
case of $300,000 last year. Mr. Tice has 
already qualified for the next year’s 
Leader Club. Mr. Tice pays for $1,000,- 
000 business annually, much of which 
is placed with other companies due to 
the $100,000 limit on retention. Due to 
the fact that Mr. Tice is past president 
of the Leader Club he cannot, under the 
rules, accept that honor the second time. 

Those Who Spoke 


J. Charles Rietz, vice-president and 
actuary, was one of the first speakers. 

General agents who spoke included J. 
Franklin Schindell, Passaic; LeRoy E. 
Sherer and Charles E. Sherer of Pitts- 
burgh; C. W. Stillson, Youngstown, and 
his son, Lloyd T. Stillson, Martin A. 
Zitzman, Chicago; Walter C. Hart, 
Cleveland. H. O. Tice and B. F. Carter, 
assistant managers of Tice & Jeffers, 
Columbus, held a debate. 

A “court of inquiry” was held by A. G. 
Gabriel, Detroit general agent, as prose- 
cutor and R. S. Moore, assistant man- 
ager of agencies, as attorney for the 
defense. Those “accused” of insurance 
selling failure (all of whom were ac- 
quitted) included LeRoy B. Breneman 
of Lancaster, Pa.; J. H. Moorcroft, De- 
troit: W. T. Trump, Dayton general 
agent, and S. L. Yochum of Camden, 
Ohio. A. R. Jaqua, editor Diamond Life 
sulletin, closed the meeting. 





VOTED A PROGRESSIVE CITIZEN 

The Chattanooga Daily News has just 
finished with a voting contest to deter- 
mine “The Twenty-five Most Progres- 
sive Citizens” in that city. The largest 
vote was polled for T. C. Thompson, 
agency manager in Chattanooga for the 
National Life of Vermont. During his 
thirty-eight years tenure in this job he 
has written more than $20,000,000 busi- 
ness, 


SCHUMACHER GENERAL AGENT 





Provident Mutual Appointment in Akron; 
Has Office in Ohio City But Not 
Agency Previously 
Sherman O. Schumacher has been ap- 
pointed general agent at Akron, Ohio, by 
the Provident Mutual Life according to 
an announcement made by Franklin C. 
Morss, manager of agencies. The ap- 
pointment was effective on August 1. 
Although the Provident Mutual has had 
an office in Akron for many years, it has 
never before had a general agency there. 
Mr. Schumacher was graduated from 
the University of Akron in 1927, and 
entered the life insurance business im- 
mediately. He is well known in north- 
eastern Ohio for his activities as secre- 
tary of the Alumni Society of the Uni- 
versity of Akron. He will have offices in 

the Second National Building. 





F. W. CLINTSMAN DEAD 

Frederick W. Clintsman, manager for 
the last eighteen years of the Richmond, 
Va., branch office of the Aetna Life and 
affiliated companies, died in a hospital 
there August 2. He recently underwent 
an operation for removal of mastoids 
and was apparently recovering nicely 
from the operation when an infection 
developed which resulted in his death. 
He had long been a sufferer from sinus 
trouble. Mr. Clintsman had been affiliat- 
ed with the Aetna for thirty-two years. 
He was head of the bonding office at 
the home office in Hartford when he was 
transferred to Richmond to become man- 
ager of the branch office there when it 
was opened eighteen years ago. Born in 
Hartford, Conn., Mr. Clintsman was bur- 
ied there. 


C. M. Eddy to Head Conn. 
General’s Group Dept. 


C. Manton Eddy, assistant actuary, 
will become head of the Group depart- 
ment Connecticut General September 8. 
The growing importance of Group and 
the promising outlook for future devel- 
opment have made necessary the ap- 
pointment of an executive head who can 
devote his full time to executive prob- 
lems of the department. 

Mr. Ritch and Mr. Bjorn will continue 
in their respective responsibilities, acting 
under Mr. Eddy’s executive supervision. 


MOVE CONTINENTAL TANGIBLES 

The process of moving Continental 
Life of St. Louis securities, furniture, 
supplies, etc., from St. Louis to Kansas 
City is proceeding at a lively rate under 
the direction of Former Superintendent 
of Insurance Joseph B. Thompson, who 
is now connected with the Kansas City 
Life, which reinsured the Continental. 
The seventy-odd employes of the Con- 
tinental Life in St. Louis have been no- 
tified that their services will not be re- 
quired after August 11. A few have made 
permanent connections with the Kansas 
City Life. The moving process will be 
completed about August 8. 








NORTHWESTERN MUT. LIMITS 

The Northwestern Mutual’s maximum 
limit on a single life is now $250,000 be- 
tween the ages of 25 and 55 on old pol- 
icyholders; $200,000 for new policyhold- 
ers. Corresponding limits for women are 
$125,000 and $100,000. The company re- 
cently began writing policies on lives 
between 10 and 15. The limit at age 10 
is $10,000. 
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* MODERN 


asked. 


“Why?” 
“T think it is right.” 








LIFE INSURANCE SINCE 1845 * 





THE RIGHT WAY 


The insured and his wife were killed in an automobile acci- 
dent. The wife survived the insured by twelve hours. The 
policy provided continuous monthly income, ten years certain, 
to the wife if she survived the insured; otherwise to three deugh- 
ters for ten years without the continuous feature. Instalments 
with the continuous feature were $73; not continuous, $136. 

The survival of the wife gave the Company the “contract 
right” to pay the smaller amount. A young man of the Com- 
pany took the question to a vice president who had faced a 
similar situation nearly fifty years ago. 


“How do you think it should be paid?” the young man was 


“TI think we ought to give the daughters the larger amount.” 


—AND THAT WAS DONE. 


The 
MUTUAL BENEFIT 


LIFE INSURANCE COMPANY * NEWARK © N °* J* 



























































Henry Hale Dead; Dean 
Of Equitable Managers 

N. Y. GENERAL AGENT 56 YEARS 

Distributed Small Bibles Throughout 


Metropolitan Area; Wrote Much 
Personal Business 








Henry Hale, for fifty-six years a gen- 
eral agent of the Equitable Society jn 
New York, dean of the company’s mana- 
gerial staff, died last week at his home 
in Orange, N. J. He was in his eighty. 
sixth year. In addition to being the old- 
est among the agency heads he was 
third oldest of any of the society's rep. 
resentatives in the field. 

Deeply religious, he was prominent in 
church activities in Essex County, N, J, 
and took great pride in Bible distriby- 
tion throughout the entire metropolitan 
area. He frequently distributed small 
gospel books to those with whom he 
came in contact. 

The Hale agency is located in the 
home office building of the Equitable 
and a daughter, Mrs. Ancel St. John, is 
associated with the office. 

Mr. Hale entered life insurance with 
The Equitable when the business was 
virtually in its infancy, and as a general 
agent for the Society in New York for 
over fifty-six years had been actively 
engaged in its development. For many 
years he wrote a large volume of life 
insurance personally in addition to con- 
ducting a flourishing agency. He had 
observed the growth of life insurance in 
force in this country from one billion 
when he entered the business to over 
one hundred billions at his death. 

A native of St. Louis, Mr. Hale came 
east shortly after the Civil War and had 
resided in the Oranges for nearly sixty 
years, occupying his late home in 
Orange for over half a century. 

For over forty years he had been an 
elder in the First Presbyterian Church 
of Orange and was senior elder at the 
time of his death. 

He married Lucy M. Lawrence of 
Morrisania, N. Y., in 1873 and cele- 
brated his sixty-third wedding anniver- 
sary last April. He is survived by his 
wife, also by a son, Edward L. Hale, 
three daughters, Lauretta, Lucy and 
Mabel Hale St. John, twelve grandchil- 
dren and two great-grandchildren. 


JOINS MUTUAL TRUST LIFE 


William Gillespie, Formerly With Pacific 
Mutual in Chicago, Made Manager 
of Brokerage Department 
William W. Gillespie, C. L. U. newly 
appointed manager of the Mutual Trust 
Life’s brokerage department, and assist- 
ant to Dave Dawson, home office agency 
manager of the company, at Chicago, 
entered upon his new duties Monday. 
He was formerly office manager, cashier, 
and in charge of brokerage department 
for the Henderson general agency of the 

Pacific Mutual in Chicago. / 

Mr. Gillespie entered insurance circles 
in 1923 with Klee, Rogers, Loeb & Wolff, 
at that time general insurance agents at 
Chicago, serving until 1924. His_ next 
connection was with Insurance Co. 0 
North America in the same city, but 
after one year he became assistant cash- 
ier with the Pacific Mutual. | 

Mr. Dawson reported a 50% increase 
in their brokerage department volume 
during the past six months. The home 
office of the Mutual Trust Life has 4 
lease on the entire ninth floor of the 
new Field Building to insure expansion 
facilities when necessary. 











HOUSTON BID FOR 1937 

Houston will make a bid for the 1937 
convention of the National Association 
of Life Underwriters when the matter 
of place comes up at the Boston con- 
vention in September. J. Miles Abell has 
been elected president of the Houston 
Association. 
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state Mutual Luncheon 
Given Jones and Denny 


y, P. STEPHEN IRELAND IS HOST 





Retiring General Agent Praised for Per- 
sonality and Methods; Will Continue 
to Write Personal Business 





Stephen Ireland, vice-president of the 
State Mutual Life, was host at a lun- 
cheon given at the Drug & Chemical 
Club, New York City, a few days ago, 





ROBERT H. 


to Robert L. Jones, retiring general 
agent of the State Mutual Life, 90 John 
Street, New York City, and to Robert 
H. Denny, his successor. 

Mr. Jones has had many honors in the 
insurance business, including being presi- 
dent of the Life Underwriters Associa- 
tion of the City of New York and treas- 
urer of the National Association of Life 
Underwriters, the latter office still being 
held. He gave reminiscences of his early 
start in the business and of personalities 
he encountered. Both he and Mr. 
Denny were at one time associated with 
Louis A. Cerf when the latter was gen- 
eral agent of the Mutual Benefit. At 
the luncheon high tribute was paid to 
Mr. Cerf from whose agency a large num- 
ber of men have become general agents 
and occupied positions of importance in 
the business. Mr. Jones expects to be 
writing insurance for some time to come. 

Mr. Ireland said his relations with Mr. 
Jones had been most happy over the 
two decades of their association. The 
agency, by the way, stands No. 6 among 
the State Mutual agencies and made a 
remarkable record in persistency. Short 
lakks at the luncheon were made by 
William F, Plume, who has been Mr. 
Jones’ closest associate for many years, 
and by George E. Griggs, who is not 
oily the leader of the agency but the 
kader of the company. Mr. Ireland told 
of fine gains made by the State Mutual 
in first six months of this year, including 
itrease in size of average policy. 

An Oklahoma man, Mr. Denny was 
tought up on a ranch, attended Central 
College at Edmond, Okla., and was a 
lieutenant overseas in the World War 
where he served in the 30th Infantry, 
Third Division. He joined the L. A. 
\erf agency as an agent, becoming a 
‘upervisor in his first year, and then 
Was with the National Life of Vermont 
inthe Edgar T. Wells agency. He was 
sent to Cleveland as sales manager of 
the National Life’s agency, which was 
tun so many years by the late E. B. 
Hamlin. This is his first experience as 
general agent. 

wo baskets of bright flowers arrived 
a the agency office on the morning 
ot August 1. One was to Robert L. 
Jones, retiring general agent, and the 
other to R. H. Denny, his successor. 

ey were marked “From your associ- 
ates at the home office.” 


DENNY 

















Lite --—-A One-Way Street 


There’s no turning back on the | 
road through life; the sole direction 
is forward to the tomorrow. 


But man can do one thing — he can 


choose the right one-way street. 


It is the life insurance man’s job to help 
a prospect in the choice. This done 


properly, both will benefit. 








Che Prudential 


Iusurance Company of America 
Epwarb D. DurFFIELD, President 


HOME OFFICE: NEWARK, NEW JERSEY 
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Dewey R. Mason Made 
Syracuse General Agent 

AETNA LIFE’S TWO CHANGES 

Charles I. Mann Successor in Florida; 


Brown and Barnes Resign; Mason’s 
Experience Broad and Varied 








Dewey R. Mason, general agent for 
the Aetna Life at Jacksonville, Florida, 
for the past three years, is returning to 
New York State as general agent for 





DEWEY R. MASON 


the company at Syracuse. He succeeds 
John K. Brown and Raymond W. Barnes 
who have resigned to follow individual 
pursuits. Syracuse is about seventy miles 
from Mr. Mason’s birthplace at Marion. 

Charles I. Mann, for eleven years with 
the Jacksonville agency and lately assist- 
ant to Mr. Mason, is the new head of 
the Jacksonville office. 

Mr. Mason’s insurance experience is 
unusually broad and he has made good 
in every position he has held. Just be- 
fore going to Florida he was in the home 
office as assistant superintendent of 
agencies, active in the promotion of sales 
plans and agency work. 

A graduate of the University of Roch- 
ester in 1911, Mr. Mason started his 
career as a newspaper staff writer. In 
1922 he entered life insurance with the 
famous old L. A. Cerf general agency 
of the Mutual Benefit Life in New York. 

He came to the Aetna Life in 1928 as 
general agent in the Thirty-fourth Street 
office, New York, later absorbing the 52 
Vanderbilt Avenue agency. In 1930 he 
resigned to become associated with Vice- 
President K. A. Luther in the home of- 


fice life agency division. After three 
years there he went to Florida. 
Popular and effective as a_ public 


speaker Mr. Mason is frequently in de- 
mand. As a former professional writer 
he has contributed quite a number of 
articles to the Aetna’s literature and to 
the insurance press. 

Succeeding Mr. Mason is Charles I. 
Mann, who has been agency cashier and 
active assistant to Mr. Mason. A young 
man of promise, Mr. Mann has been 
encouraged to assume, during his associ- 
ation with Mr. Mason, added responsi- 
bilities and duties. He has been in an 
advantageous position to absorb and to 
assist in carrying out Mr. Mason’s plans 
for expansion, development and greater 
business volume. 

Mr. Mann’s business experience dates 
back to 1925, when he joined the office 
force of the Jacksonville agency. 





STORE INSURES CUSTOMERS 


A large department store in Brussels, 
Belgium, sells goods to its customers on 
twelve, eighteen or twenty months time 
payments and includes life insurance in 
the contract so that the purchaser’s debt 
will be automatically paid in case of 
death before the bill is settled. 
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Thomas F. Temple With 
John Hancock 40 Years 


LUNCH GUEST OF OFFICERS 


Began With Company as Clerk in 
Agency Division; Agency Super- 
intendent Since 1920 





Thomas F. Temple, superintendent of 
agencies, John Hancock, has been with 
forty years. President 


the company 





THOMAS F. TEMPLE 


fellow officers gave him a 
mark the anniversary this 


Cox and 


luncheon to 
week. 

Mr. Temple’s first insurance experi- 
ence was with the Dorchester Mutual 
Fire Insurance Co., of which both his 
father and grandfather had been presi- 
dent. He joined the John Hancock as 
a clerk in the home office in the agency 
department under the late Henry T. 
Culver, then superintendent of agencies. 


Three years later he was made home 
office inspector and in less than ten 
years after joining the company he 


became supervisor of agencies. In 1917 
he was appointed assistant superintend- 


ent of agencies and became superin- 
tendent of agencies in 1920. 
His popularity with the Industrial 


agency forces which he so skilfully di- 
rected, grew out of his liking for his 
fellow men, his encouragement and his 
knowledge of the business. 


GEN. AMERICAN MUTUALIZATION 

A special commission composed of 
State Superintendent of Insurance R. 
Emmett O’Malley of Missouri; R. L. 
Daniel, Life Insurance Commissioner 
and Chairman of the Board of Insur- 
ance Commissioners for Texas, and Jess 
G. Read, Insurance Commissioner for 
Oklahoma and secretary of the Na- 
tional Convention of Insurance Com- 
missioners and chairman of that organi- 
zation’s committee on examinations, will 
convene in St. Louis on August 21 to 
conduct a special hearing on the pro- 
posed merger of the General American 
Life Insurance Company and the re- 
cently organized Mutual Life Insurance 
Company of Missouri under the name of 
the former and the charter of the latter 
concern. 





O'MALLEY SEES PROSECUTOR 

Missouri Superintendent O'Malley this 
week conferred with W. W. Graves, Jr., 
prosecuting attorney of Jackson County, 
in regard to certain phases of Modern 
Woodmen of America real estate deals. 


WILLIAM H. DURYEA DEAD 

William H. Duryea, for many vears 
a leading producer of the New York 
Life and who was with the Seaboard 
agency of the company, 217 Broadway, 
New York, died last week. 


POLICYHOLDERS COMMITTEE 





G. Chauncey Parsons, Prominent N. Y. 
Agent, Organizing Pacific Mutual 
Non-Can Policyholders 

A protective committee of policyhold- 
ers who hold non-cancellable accident 
and health contracts in the Pacific Mu- 
tual Life has been formed in New York 
City by a committee headed by G. 
Chauncey Parsons, well-known insur- 
ance agent of 225 Broadway, with whom 
are associated J. Arthur Marvin, part- 
ner in F. W. Lafrentz Co., Certified 
Public Accountants, 100 Broadway, and 
Glen R. Snider of Chapman, Snider, 
Duke & Radebaugh, 55 Cedar Street. 

They are taking the position that 
there has been discrimination against 
the non-cancellable policyholders in the 
company’s reorganization. The commit- 
tee claims the reorganization was put 
into effect without notice to the policy- 
holders, many of whom have paid pre- 
miums for years, and the reorganization 
permits the technical cancellation of the 
policy, which being no longer written 
cannot be replaced. 

Before the reorganization the com- 
pany could not cancel the policy except 
for non-payment of premiums, prior to 
insured reaching age 60 or 65. Ina 
statement G. Chauncey Parsons tells of 
the value to the policyholders of this 
non-cancellable contract and the idea of 
the committee is to see what can be 
done to protect the interests of the non- 
cancellable policyholders through some 
co-operative effort. 


COCHRAN FIGHTS P. M. PLAN 

The New York Times in a despatch 
from Los Angeles says that George I. 
Cochran, former president of Pacific Mu- 
tual, would file a petition in Superior 
Court opposing the reorganization plan. 
Petition charges plan is unfair and un- 
sound. Three other former officers will 
sign petition also. The reorganized com- 
pany has begun operations in twenty- 
seven states. 


Nine States to Examine 


Woodmen Starting Sept. 8 

Ernest Palmer, Illinois state director 
of insurance, has notified all insurance 
commissioners that the convention ex- 
amination of the Modern Woodmen of 
America will start Tuesday, September 
8. Jess G. Read, chairman of the com- 
mittee on examinations of the National 


Association of Insurance Commission- 
ers, has acceptances for participation 
from Kansas, Oklahoma, -Pennsylvania, 


Washington, South Dakota, Wisconsin, 
Minnesota and Virginia. 

Mr. Palmer believes the examination 
will be completed and a report filed 
before the end of this calendar year. 
He said the states participating were 
selected with two considerations in 
mind: first—volume of business— and 
second, geographical location. 

In regard to the hearing and decision 
by Missouri Commissioner O'Malley re- 
voking the Woodmen’s license in that 
state Mr. Palmer said: “We were un- 
able to concur in the major findings of 
the Missouri department, although, of 
course, we were in accord with a num- 
ber of. the important recommendations, 
all of which will be developed more 
fully at the coming convention exam- 
ination.” 

FRATERNALS TAX SUIT 

United States District Judge Albert 
L. Reeves has retained jurisdiction of 
the petitions filed by State Superintend- 
ent of Insurance R. Emmett O’ Malley 
against fifteen fraternal insurance so- 
cieties operating in Missouri to compel 
them to pay the state 2% premium tax 
on their Missouri business. About 
$5,000,000 in back taxes is involved in 
these particular suits. Superintendent 
O’Malley had sought to have the suits 
remanded to the State courts for trial 
on their merits. 
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Robert F. Kederich of 
New York Life Is Dead 


HE RAN MERCANTILE BRANCH 





Brother of George, Charles, Lawrence 
and Harry Kederich, All New 
York Life Managers 





Robert F. Kederich, one of the five 
famous insurance Kederich _ brothers 
who are agents for the New York Life 
in Greater New York, died Monday in 
his home at Philipse Manor, North 
Tarrytown, N. Y., following a long jjj- 
ness and a major operation which was 
performed last January. 

He was director of agencies of the 
Mercantile branch of the New York 
Life at Broadway. He came to 
the New York Life in July, 1912 as 
branch office employe, later becoming 
cashier and agency organizer. He was 
appointed a director of agencies in Jan- 


uary, 1920. 

His brothers are George, one of the 
leading insurance men of Brooklyn; 
Charles, Lawrence and Harry, all of 


whom have been active in New York 
Life affairs. Robert F. Kederich leaves 
a widow and one child. The funeral 
was Wednesday afternoon. 





O’MALLEY OPPONENT BEATEN 
Missouri Gubernatorial Primary Results 
In Overwhelming Victory for 
Major Lloyd C. Stark 
Commisisoner O’Malley of Missouri, 
who has been center of an attack by 
fraternal insurance leaders, will stay in 

office. 

That is one significance of Tuesday's 
primary election in Missouri when 
Major Lloyd C. Stark won the nomi- 
nation for Governor on Democratic 


ticket by an overwhelming vote, his 
opponent being William Hirth, farm 
leader. 


Hirth had made O’Malley an issue in 
campaign. Also, he charged that Stark 
was a tool of Democratic bosses. Unless 
Stark takes a position against O'Malley 
the fraternals will continue fighting him. 





MEET WITH C. F. WILLIAMS 





450 Western & Southern Leaders at 
Home Office; Take Ohio River 
Ride; Have Fish Fry 

Four hundred and fifty field leaders of 
The Western & Southern Life, Cincin- 
nati, were at the home office for a Field 
Leaders Mid-Year Celebration on July 
31 and August 1. 

The Mid-Year Celebration was the re- 
sult of President Williams’ desire to 
meet the field leaders personally, a 
privilege which he was denied last Janu- 
ary, owing to his serious illness prior to 
the Managers’ Convention. At that time 
he addressed the Convention over a pub- 
lic address system from his sick room, 
and promised a Mid-Year Celebration to 
those whose records justified it. 

A feature of the celebration was 4 
boat ride on the Ohio in the Island 
Queen which was chartered by the com- 
pany for the day. An old-fashioned fish 
fry was enjoyed at Coney Island at noon 
and a buffet luncheon on the boat. 


MANY TAKE MONTHLY PREMIUMS 





Depression Changed Attitude of Compa- 
nies, A. L. C. Survey Indicates; 
Saved Policies from Lapsing 
A great proportion of life insurance 
companies now accept monthly pre- 
miums, a survey conducted among Amer- 
ican Life Convention member companies 
indicates. In past years Ordinary com 
panies for the most part felt that month- 
ly premium policies were semi-Industrial, 
involved additional bookkeeping expense 
and offered twelve times the opportunity 
for lapse. However, according to ‘ol. 
C. B. Robbins, manager and general 
counsel of the A. L. C. the depression 
brought about a great change 1 that 
attitude The smaller and more frequent 
payments saved many policies from laps- 

ing under financial stress. 
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Helped Organize Boston Women 


Glenn Russell of Home Life, National Association Com- 


mitteewoman, Comes from Literary Family; 
With Callihan Agency 


Little more than an idea a year ago 
the Boston organization of women life 
underwriters is today exhibiting a vi- 
tality older organizations may well envy. 
Many cities have developed active groups 
of women during the past few years, 
but the obstacles to such a movement 
were more formidable in Boston than 
elsewhere. Even Bostonians with short 
memories can recall a time when women 
were not admitted to membership in the 
Boston Association of Life Under- 
writers. 


Glenn Russell, of the Tressler W. Cal- 
lihan Boston agency for the Home Life 
was fully aware of the latent preju- 
dices she would have to encounter when 
she undertook, at the request of Lester 
O. Schriver, president of the National 
Association of Life Underwriters, the 
task of organizing Boston life insurance 
women. Her first move was to enlist 
th cooperation of local association 
officers, breaking down any idea they 
might harbor, that in banding together, 
the women were forming an armed 
camp against their masculine competi- 
tors. She also persuaded Major Roger 
B. Hull to address the first meeting of 
ninety women and several prominent 
Boston insurance men also accepted her 
invitation to attend. 

Thus, assurcd of cooperation, the 
group got off to a flying start and sub- 
sequent meetings have enlisted more 
members who are lending admirable as- 
sistance to the work of getting ready 
for the annual convention of the N. A. 
L. U. in Boston next fall. In these 
preparations she is very active, serving 
as national committeewoman and, also, 
assisting the national publicity commit- 
tee and the woman’s hospitality com- 
mittee. 

Miss Russell’s flair for organization 
work is equalled only by her talent for 
self-effacement. So smoothly was her 
organization of the Boston women ac- 
complished that her effort scarcely 
showed. Her selling methods, direct 
but non-aggressive, are in keeping with 
this phase of her personality. 

Currently she is studying for a C.L.U. 
degree, which she is making every ef- 
fort to obtain as soon as possible. 

“I am a firm believer in the C.L.U. 
degree,” she asserts, “especially for 
women. It should be of tremendous 
assistance to them in attaining pres- 
tige.” 

She did not hang up any production 
records in her first few years, but her 
production has been consistent and she 
has attained membership in the “one-a- 
week club” over a considerable length 
of time. 

“My advice to a young woman,” she 
says earnestly, “is to get her business 
experience in some other field, prefer- 
ably some sort of selling, and take all 
the evening courses she can find time 
for on psychology and the art of selling, 
meanwhile saving her money. Then 
when she is 30 she will be well pre- 
pared financially and have the necessary 
maturity and poise which command re- 
spect for her calling.” 

Self-confidence and a sense of humor 
are qualities which she regards as most 
important for a woman in life insur- 
ance selling. She believes many are 
inclined to take life too seriously and 
themselves too lightly. 

Today she writes 90% of her busi- 
ness on men. Formerly, the bulk of her 
writings were on women. In those days 
she used to effect severely tailored 
clothes. She still does on occasion, but 
you see her more often in more femi- 
nine attire. 

Her special hobby is a beautiful sum- 
mer camp which she built several years 





GLENN RUSSELL 


ago on the edge of a lake in the pine 
woods. She loves to travel. One sum- 
mer she spent eight weeks with sev- 
eral other business women on a camp- 
ing trip through our national parks. 
She finds time for a variety of ac- 
tivities. Of a literary family, bred in 
a literary atmosphere, she casually men- 
tions the book she is writing, which is 


TO CONFER WITH FRATERNALS 





O’Malley Invites Thirteen Organizations 
to Discuss Reserves and Changes 
in Practices With Him 

Following close upon his open trial of 
the inner workings of the Modern 
Woodmen of America, said to be the 
largest fraternal insurance society in 
this country, that led to his revocation 
of its Missouri license on July 29, Mis- 
souri State Superintendent of Insurance 
R. Emmett O’Malley has issued citations 
to the officers of thirteen other fra- 
ternals now operating in the state to 
come to Jefferson City for conferences 
with the insurance department officials 
relative to the kinds of insurance poli- 
cies they are now selling to their mem- 
bers, their methods of setting up re- 
serves for the protection of such poli- 
cies, and also whether they contemplate 
any changes in their policies, rates or 
benefits to the members, especially those 
in the older ages. 

There are about fifty-two other fra- 
ternal societies doing business in Mis- 
souri. Whether they will later receive 
similar invitations from Mr. O’Malley is 
not definitely known. 





NAT’L GUARDIAN TO MUTUALIZE 

The National Guardian Life of Madi- 
son, Wis., at present a stock company, 
is planning to mutualize. 





a volume of career stories about women 
who have made good in unusual occupa- 
tions. The contacts she has made in 
interviewing her subjects have led to 
new business and to her that is far 
more thrilling than the fact she has a 
publisher waiting for her manuscript. 
An authoress by birth and background, 
she is nevertheless a life insurance 
woman by choice and capability. 








* 
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“Guardian of 


Ameriean Families 


for 76 Years” 








A Mutual Company . 
50 UNION SQUARE 








THE GUARDIAN LIFE. 


INSURANCE COMPANY OF AMERICA 


Established 1860 
NEW YORK CITY 


a 
FATHER OF NEW DAUGHTER 
A new arrival last week at the Rj 
wood, N. J., home of Elles Derby Rie 
tary, Life Underwriters Association of 
the City of New York, and Mrs. Derby 
was Miss Carol Derby. ’ 


Nylic Decision 
(Continued from Page 1) 


the sixteenth to the twentieth year w 
t wh 
it was fixed at $1 per thousand. a 


Senior “Nylic’s” Standing 


After twenty years of “Nylic” mem- 
bership, a member became a Senior 
“Nylic” and was entitled to receive, 50 
long as he lived, provided only he did 
not enter the service of any other life 
insurance company, an income based 
upon the average of annual “Nylic” jn. 
come for the past fifteen years, The 
plaintiff was not a Senior “Nylic.” 

The “Nylic” contract further provided 
for a pension in case of sickness of the 
agent, as well as a death benefit in the 
form of a continuation of the compensa- 
tion for a period of six months after the 
death of the member. 

Plaintiff received his “Nylic” compen- 
sation up to July 28, 1929, the date of his 
discharge. On that date his agency con- 
tract terminated by reason of a notice 
given him by the company on June 2 
1929. 

This termination of his agency con- 
tract also automatically caused the ter- 
mination of his “Nylic” contract in which 
he had agreed: 

“XII. The termination of an agent’s 
contract and agency, prior to his becom- 
ing a Senior ‘Nylic’ * * * terminates his 
‘Nylic’ membership and all his ‘Nylic’ 
rights.” ; 


What Dismissed Agent Wanted 


The plaintiff demands that the defend- 
ant pay him the compensation which he 
would have received if he had qualified 
under his “Nylic” contract insofar as 
that can be computed for five years after 
the date of discharge as based on the 
business written before discharge which 
remained in force for five years, irre- 
spective of all the other “Nylic” require- 
ments. 

The plaintiff thus claims that the 
“Nylic” contract is in effect a commission 
contract and payments made thereunder 
are to be treated as commissions on re- 
newal premiums. The rule in Aldrich v. 
N. Y. Life Ins. Co. (235 N. Y., 214, p. 
224) would grant commissions on renewal 
premiums unless the agent’s contract ex- 
pressly excluded them. 


Not a Commission Contract; Ends 
When Agent Goes 


The “Nylic” contract is not strictly a 
commission contract and, even though 
the agent sells a policy on which five an- 
nual premiums are paid, that alone does 
not entitle him to a commission, and he 
cannot derive any benefit therefrom un- 
less he gives five years of efficient serv- 
ice, writing at least $50,000 of insurance 
in each year. 

We conclude that under this “Nylic” 
contract the “Nylic’ membership ends 
and all “Nylic” rights are lost when the 
agency contract is terminated, the latter 
being terminable at will. In the Aldrich 
case (supra) it was pointed out that ifa 
contract cut off commissions upon dis- 
charge of the employe, such a contract 
would be upheld even though a harsh 
result might follow. 

The compensation sought is not pay- 
able until certain conditions have been 
fulfilled under the “Nylic” contract. The 
termination of the agency contract of 
employment rendered these conditions 
impossible of fulfillment, but this mode 
of ending the relation of the parties was 
agreed to by plaintiff under the terms 0! 
his compacts with defendant. We must 
enforce the agreement as the parties 
have made it. 


The defendant is entitled to judgment 
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Aitna Life Regionnaires — salesmen of the higher 
brackets who have met the rigid Regional quali- 
fications—will gather in August for the eighth 
consecutive year for inspiration, fun, and fellowship. 


HS ot oS; rings 


The Homestead, famous Vir- 
ginia resort, where Eastern 
Regionnaires will meet for 
three eventful days... 


AUGUST 17, 18, and 19. 








she gt 


High up in the Sierras, West- 
ern Regionnaires will enjoy 
the hospitality of California’s 
exclusive Tahoe Tavern... 


AUGUST 27, 28, and 29. 
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Atlanta’s Tribute to Maj. R. J. Guinn 


Managers and General Agents Association Gives Luncheon to 


New England Mutual Man; Well-Known in Educational 


World as Well 


Major Robert J. Guinn, general agent, 
New England Mutual Life, Atlanta, was 
tendered a luncheon July 15, the occa- 
sion being his seventieth birthday. 
Among the guests were thirty members 
of the Atlanta Managers and General 
Agents Association and other friends. 
General Agent Harry Davis of the Penn 
Mutual presided. One of the principal 
talks was made by Alfred E. Newell, 
general agent, Columbian National Life. 

In his early days Major Guinn was a 
newspaper man and on June 10 of this 
year he was present at a meeting of the 
five surviving members of the Georgia 
Press Association which was founded 
fifty years ago. During his lifetime 
he has been prominent in the world of 
education; was former Georgia Super- 
intendent of Public Instruction, and was 
for quite a while president of the At- 
lanta Board of Education. 


Alfred E. Newell’s Address 


At a luncheon on July 15 the Atlanta 
Managers and General Agents Associa- 
tion presented him with a birthday cake. 
In his talk Alfred E. Newell told how 
Major Guinn has enriched the commu- 
nity and said in part: 

“The Major was born in Newton 
County near Conyers. His father, Rob- 
ert A. Guinn, for forty-three years was 
a pioneer pedagogue there. For genera- 
tions Georgia history has centered about 
these country school teachers. Old man 
Beeman of Hancock County and his 
hickory manufactured more men of 
note than any college in the South. 
Charles Dickens made one of his char- 
acters say in passing through Westmin- 
ster Abbey: ‘Busbee, a great man. He 
whipped my grandfather, a very great 
man!’ So I can say about old man Bee- 
man: ‘He whipped my great grandfath- 
er.’ After Beeman in this country school 
near Sparta came William J. Northern, 
later governor of the state. Then the 
mantle fell on Charles M. Neel, who 
later moved to Kirkwood and Edgewood. 
These old teachers believed in the hick- 
ory as applied to the hide. Major 
Guinn’s father was a staunch advocate 
of educational castigation. He wielded 
a stout stick on all recalcitrants. It was 
his method of physical culture. He 
must have performed successfully upon 
the Major because when he left Con- 
yers to come to Atlanta in 1888, the 
Major weighed exactly 262 pounds. 
Meantime, he had also been a country 
school teacher near Conyers, and, sub- 
sequently, an editor. He bought. the 
Conyers Weekly before he was 25 years 
old. The efficacy of Father Guinn’s 
hickory and hide theory was demon- 
strated by the Major’s custom of put- 
ting himself in a tug of war against the 
whole school. Local tradition recalls 
that the Major could outpull all of his 
pupils combined. 


Early Atlanta Experience 


“When he came to Atlanta from Con- 
yers the Major started in under Cap- 
tain Braswell as assistant superintend- 
ent of education for Georgia. He must 
have made good with the Captain be- 
cause he married his daughter, Miss 
Ora, but the romance was almost marred 
by her objection to the 262 pounds with 
a Prince Albert coat. It is a matter 
of absolute record that the Major start- 
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ed reducing then and has never reached 
his peak weight since. 

“After four years as Superintendent 
of Schools of Fulton County the Major 
joined the late Woods White who had 
inherited from his father the agency 
of the Northwestern Mutual. For nine 
years the Major served with Woods 
White. Then one day Glover S. Hast- 
ings, the veteran agency warhorse of 
the New England Mutual, came to At- 
lanta. Now Major Guinn has never 
displayed any interest in state or local 
politics. Probably he was trying to 
insure both ‘Little Joe’ Brown and Hoke 
Smith on a Joint Life Policy. At any 
rate it was two days before Glover 
Hastings could find him and sign him 
up as general agent for the New Eng- 
land Mutual. 


“For more than twenty-eight years 
Major Guinn has maintained a splendid 
record of consistent production for his 
company. 
“To catalog and to describe the vari- 
ous civic and state honors which have 
been given the Major would extend this 
luncheon unduly. To tell of his church 
work—he is a good Methodist—would 
require a special chapter. Today as he 
reaches three score years and ten, in 
behalf of his fellow managers and gen- 
eral agents I want to emphasize their ad- 
miration and their affection.” 
Mr. Newell concluded by saying that 
several years ago an Atlanta poet dashed 
off these lines about the guest of honor: 
A genial, pleasant business man is Major 
Robert Guinn, 

Although you seldom hear him talk the 
business he is in. 

While life insurance remains his work his 
favorite occupation 

Is doing something for the cause of 
public education. 

For several years to Georgia schools his 
efforts were devoted; 

Full many a forward movement in their 
progress he promoted. 

Atlanta’s schools he also served and to 
the local board 

Of education he gave more time than 
he could afford. 

In work for state and city’s good un- 
tiring he has been. 

A fine Atlanta citizen is Major R. J. 
Guinn. 





VA. LICENSES PACIFIC MUTUAL 


The newly organized Pacific Mutual 
Life has been granted authority to do 
business in Virginia. The company is 
successor to the Pacific Mutual Life re- 
cently placed in receivership. George A. 
Bowles, Virginia commissioner, is re- 
ceiver of the Virginia assets of the old 
company. This company had a large 
amount of non-cancellable health and 
accident insurance in Virginia. 





JOHN FAIRWEATHER MARRIES 


John Ross Mackenzie Fairweather, su- 
pervisor in the Donald Keane agency, 
Massachusetts Mutual, New York, and 
his bride, the former Eleanor Dorothea 
Ludeman of White Plains, are on their 
honeymoon at Lake George. They were 
married at Briarcliff Manor July 31. 
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“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 
Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


ENISUHANCE 


North American Reassurance Co, 
Lawrence W. Cathles, Pres. 
99 John Street, New York 




















VOLUNTEER STATE CONVENTION A naconda Copper Makes 





150 Meet at Signal Mountain; President 
Kimball and J. W. Bishop 
Among Speakers 

Financial strength of The Volunteer 
State Life, Chattanooga, was stressed 
by the majority of speakers July 29-31, 
when more than 150 qualified delegates 
assembled at Signal Mountain, Tennes- 
see, for the annual kome coming con- 
vention. 

J. W. Bishop, home office agency man- 
ager, also the company’s leading indi- 
vidual producer during the fiscal year of 
1935-36, said at one place: “The com- 
bined assets of The Volunteer, and re- 
ciprocal companies, as of January 1, 1936, 
was $235,757,000. The combined business 
in force was $1,227,494,000.” Col. Richard 
H. Kimball, president, also spoke. 





LANDON AND ROOSEVELT 


Phil Works Showboat Runs Statements 
of Both Candidates Favoring 


Life Insurance 


In view of the election year excite- 
ment the Philip O. Works agency of the 
Penn Mutual in St. Louis runs in this 
week’s The Showboat, agency publica- 
tion, statements by both presidential can- 
didates favoring life insurance. They 
are: 

“The advantage of life insurance mani- 
fest every day in every community can 
not be discounted. This form of insur- 
ance is part of our modern life. To 
carry adequate life insurance is a moral 
obligation incumbent on the great ma- 
jority of citizens.”—Roosevelt. 

“Life insurance has played a promi- 
nent part in the growth of modern 
finance and in the country’s general de- 
velopment. The faithful and honest per- 
formance of life insurance services 
means much to the country’s stability and 
to family security.”—Landon. 





VISIT LONG BEACH ASS’N 


The Life Underwriters Association of 
Long Beach, Cal., held a dinner meeting 
last week and heard several speakers 
trom Los Angeles; Floyd W. Forker of 
the Pacific Mutual home office agency 
department; Kellogg Van Winkle, man- 
ager Equitable Society and president of 
the California State Association; Paul 
Zerrahn, Phoenix Mutual and Phinehas 
Prouty, Jr., president of the Los An- 
geles Association. 





JERSEY CITY, N. J. 


GROUP 





" Group Cover Permanent 


28,000 EMPLOYES INTERVIEWED 





Prudential Representatives Get 90% of 
Workers for Contributory Plan; 
Had “Free” Insurance in July 





After the month of July, during which 
the Anaconda Copper Mining Co. fur- 
nished its 28,000 employes in the United 
States and Canada with free Group insur- 
ance, the copper company on Monday 
put into effect a permanent plan of con- 
tributory Group insurance which covered 
90% of the eligible employes. The Pru- 
dential of Newark is the company under- 
writing the plan and during July repre- 
sentatives of the Prudential interviewed 
the 28,000 employes to learn if 75% of 
the workers would apply for insurance 
on the contributory plan when the month 
was over. The fact that the figure was 
actually 90% is considered a tribute to 
both Group insurance and the represen- 
tatives who did the soliciting. 

At the beginning of the month C. F. 
Kelley, president ot Anaconda, announced 
the temporary insurance plan and also 
that it would be continued on a con- 
tributory basis if 75% of the employes 
would signify their approval and sign 
applications before August 1. 

During the period of submission of 
the plan to employes temporary protec- 
tion was afforded with the sole expense 
of the company to approximately 28,000 
employes for a total of approximately 
$40,000,000 of insurance. Several thou- 
sands of dollars were paid to benefici- 
aries on account of deaths of employes. 

The plan of insurance is based upon 
the normal average earnings of em- 
ployes and death benefits range from 
$1,250 to $10,000. The cost of the insur- 
ance to employes will be at the rate of 
sixty cents per month for thousand of 
insurance, and the balance will be paid 
by the company. 


MONTREAL LIFE CONFERENCE 


The Montreal Life held a managers’ 
conference in its home office city this 
week. 
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» a Metropolitan pays tribute in its 
August advertisement* to the real Life 


Insurance man who is both a student 


and a salesman. 


Experience has taught him that “circum- 
stances alter cases” and that each case 
demands individual study. Good advice 
for one may easily be impractical for 


the next. 


Sound underwriting is a science. Friend- 


making salesmanship is an art. 


*k Business Week, Collier's, Cosmopolitan, Forbes, 


Nation's Business, Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, Chairman of the Board 
Leroy A. Lincoln, President 


ONE MADISON AVENUE, NEW YORK, N. Y. 
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HEARD on the WAY 








I asked Maurice S. Sherman, editor of 
the Hartford Courant, if he would not 
send a memoir or two regarding Bert- 
rand J. Perry, president, Massachusetts 
Mutual Life, whose boss he was many 
years ago when Mr. Perry was on the 
staff of the Springfield Evening Union. 
Editor Sherman sent the following note: 

“T recall the time that Mr. Perry and 
I constituted virtually the entire city 
staff of the Springfield Evening Union. 
I hate to think how many years ago that 
was. If I happened to be the city editor 
it was merely to divide the work up be- 
tween us, which we did with entire ac- 
cord. He was not one to shirk anything, 
but, on the contrary, to do more than 
was really required of him. His pleasant 
personality, his sincerity, and his re- 
sourcefulness would have carried him far 
had he chosen to remain in journalism. 
But he thought he saw a larger oppor- 
tunity in the insurance field and he em- 
braced it. He started most humbly and 
worked his way along up until he is now 
at the top. To be called upon to follow 
such men as John C. Hall, William W. 
McClench and William H. Sergeant is a 
high tribute to his ability, integrity and 
vision.” 





As is known, the securities in the port- 
folio of the Prudential of London are 
not made public. Occasionally, informa- 
tion about some of these securities leaks 
out such as the fact that the Prudential 
is one of the backers of the British 
motion picture industry. Upon the re- 
turn from Europe this week of Floyd 
B. Odlum it developed that Mr. Odlum 
recently paid back $5,000,000 of funds 
which were advanced by the Prudential 
on a public utility proposition. The rea- 
son Mr. Odlum went to London was 
tc sell the English properties of the 
Utilities Power & Light Corporation, for 
which he received $30,000,000 and it was 
from this $30,000,000 that the Prudential 
$5,000,000 loan was liquidated. 





A. M. Best, publisher of insurance re- 
ports and magazines, did one of the 
best reporting jobs of his life on the 
Pacific Mutual Life reorganization. 
When he heard about the important 
new developments which had taken place 
in the organization he went to Los 
Angeles in an airplane and about the 
same time Raymond Smith of Chicago, 
vice-president of the A. M. Best Co., 
arrived there. They attended the court 


proceedings and read the long joint re- 
port of the commissioners on the affairs 
of the old company. The next morning 
the New York office got out a long two- 
page report on the situation. Mr. Best 
was in Los Angeles seven days and Mr. 
Smith ten days. 





Mary Buckner Royall will exhibit a 
group of landscapes at the New Ocean 
House, Swampscott, Mass., from August 
1 to 15. Mrs. Royall is the daughter 
of the president of the New York Life 
Company, and Mrs. Thomas A. Buckner. 
She is a graduate of the Masters School 
and for many years a member of the 
Junior League. 

Mrs. Royall made her debut in the art 
world in March, 1935, with an exhibition 
of landscape paintings at the Ehrich- 
Newhouse Galleries; she will show again 
at these galleries in November. In Feb- 
ruary, Mrs. Royall and Franklin J. 
Beckley completed a mural “Sunset in 
the Arabian Desert” in the large game 
room. of the Wave Hill estate of Mr. 
and Mrs. Edward W. Freeman, River- 
dale-on-Hudson. 

Mrs. George L. K. Morris of Lenox, 
Mass., whose dog “Rose” was accidental- 
ly listed in the new issue of the Social 
Register, is the former Estelle Condit 
Frelinghuysen, daughter of the late 
Frederick Frelinghuysen, at one time 
president of the Mutual Benefit Life. 
She is now in Europe. Her picture ap- 
peared on the front pages of many 
newspapers when the fact that her dog 
had been listed in the Register became 
known. 

Uncle Francis 





Thomas I. Parkinson to be 


Boston Convention Speaker 


One of the highlights of the forty- 
seventh annual convention of the Na- 
tional Association of Life Under- 
writers to be held at the Hotel Statler 
in Boston, September 21-25, will be an 
address by Thomas I. Parkinson, 
president of the Equitable Society. 
It is expected that Mr. Parkinson will 
close the final session of the conven- 
tion on Friday morning. 

This will be the second time Mr. 
Parkinson has addressed the National 
Association’s annual convention. At 
the Washington, D. C., meeting in 
1929 he delivered one of the key-note 
speeches, “Conserving the First 
Hundred Billion.” 
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Four to Tell “How” 

at Managers’ Meeting 
PLANS FOR BOSTON CONVENTION 
Coffin, Gibbs, Metzger, Day Announced 


by Engelsman as Speakers; Robinson 
Also on Program 








“How” will be the keynote of the gen- 
eral agents section of the annual con- 
vention of the National Association of 
Life Underwriters, according to Ralph 
G. Engelsman of the Penn Mutual in 
New York, chairman of the program 
committee for the general agents. At 
the one-day session September 22 four 
nationally known insurance speakers will 
discuss how certain jobs are actually 
done, citing specific examples and experi- 
ences and ignoring the why or where- 
fore. 

Vincent B. Coffin, superintendent of 
agencies of the Connecticut Mutual, will 
talk on “How to Teach.” As a former 
fieldman and for the past ten years a 
teacher of life insurance, Mr. Coffin is 
one of the best qualified men in the 
United States to tell the general agents 
and managers how to train their field 
forces. 

John E. Gibbs, general agent for the 
Penn Mutual Life at Newark, N. J., and 
one of the most progressive general 
agents in the country, will address the 
session on “How to Organize and Run 
Agency Contests.” 

Clarence B. Metzger, C.L.U., superin- 
tendent of the Edward A. Woods agency 
of the Equitable Society, will discuss 
“How to Organize the Year’s Objec- 
tives”. Mr. Metzger has_ successfully 
superintended the operation of the Ed- 
ward A. Woods Company for the past 
five years and he is considered one of 
the leading superintendents in the busi- 
ness. 

Carroll C. Day, general agent for the 
Pacific Mutual Life at Oklahoma City, 
will speak on “How to Seil the Pros- 
pective Agent the Business.” Mr. Day 
has been general agent for his company 
in the State of Oklahoma for the past 
twenty-five years, during which time his 
agency has grown to be one of the 
largest and most progressive in the state. 

An added attraction of the session will 
be Charles C. Robinson, editor of the 
Insurance Salesman. Mr. Robinson will 
tell the general agents of his findings in 
an interesting survey which he has re- 
cently completed on “What the agent 
thinks of the general agent.” 


Buckley Appoints Chicago 
C.L.U. Chapter Committees 


L. Mortimer Buckley, Provident My. 
tual, president of the Chicago chapter 
of Chartered Life Underwriters, has an- 
nounced the following as chairmen of 
committees for the coming year: 

Executive committee, Frederick Bruch- 
holz, New York Life. All committees 
have an executive chairman in addition 
to the chairman. Talmage Smith, New 
England Mutual, is executive of the pro- 
gram, membership and publicity com- 
mittees. Helen Thomas, secretary-treas- 
urer of the chapter, is executive of the 
reception, educational, constitutional and 
by-laws committees. The chairmen are: 
Program, Dave Dawson, Mutual Trust: 
membership, William M. Gillespie, Mu. 
tual Trust; publicity, Eugene Lysen 
New York Life. Reception, Ralph Ham. 
ilton, Penn Mutual; educational, Ear! 
M. Schwemm, Great-West; constitution- 
al - by-laws, Brooks Fuller, Pruden- 
tial. 


MYRICK AGENCY JULY SALES 

The paid-for business for the Julian 
Myrick agency, Mutual Life, New York, 
during July was $1,865,441 as compared 
with $2,733,836 in July, 1935. For the 
year the total paid-for business is 
$14,095,154 as compared with $19,613,576 
for 1935. 


OCCIDENTAL MADE A BID 

The Occidental Life of Los Angeles 
made a bid for the business of the 
Pacific Mutual Life during the time 
that the situation was being studied, 
before it had been decided to reorgan- 
ize the company under its own name 
but with changes in the non-can. acci- 
dent and health benefits. The Occi- 
dental bid was revealed by L. M. Gian- 
nini, president of the company, after 
the other plan had been carried through. 
The Occidental, subsidiary of the 
Trans-America Corp., offered to pay 
$10,000,000 for the reinsurance. 











The afternoon session will consist of 
four open forums during which the four 
speakers on the morning session will 
open themselves to cross-examination 
from the floor on the subjects discussed 
by them. Two forums will be held 
simultaneously during the first hour and 
two more during the second hour, thus 
giving the managers and general agents 
an opportunity to sit in on two forums 
during the afternoon. 





Field Men Attending Agency School of Research Bureau At Chicago 





Those attending the recent Life Insur- 
ance Sales Research Bureau agency 
school at the Edgewater Beach Hotel, 
Chicago, as snapped by the official pho- 
tographer : 

Front row: Hugh M. Holmes, Linceln Na- 
tional; W. Ray Gunn, Dominion; Ben Franklin, 
Dominion; S. H. Cooper, Provident Mutual; E. 
E. Lindsey, State Mutual of Georgia; Alfred J. 
Johannsen, Northwestern Mutual; H. R. Nevins, 
State Farm; G. C. Woods, F. T. Johnson, E. S. 


Putnam, Bankers of Iowa; W. H. Fones, Central 
of Iowa; H. O. Cedarholm, North American of 
rplcage: R. R. Coppess, Edwin E. Besser, Jr., 
Lincoln National; L. McDougall, Confedera- 
tion of Canada; A. B. Johnston, Monarch of 
Canada; David J. Behling, Northwestern Mutual; 
Gilbert V. Austin, C. L. U., Aetna; Charles W. 
Griffith, John Hancock; Cyril Gardner Smith, 
Theo. Van Larken, Montreal Life; H. J. Seed, 
Parsors. Brown. Ltd.; C. J. Brockley, Canada 
Life; W. T. York, S. B. Richardson, National 
Life & Accident. 

Middle row: O. M. McGee, Donald K. Angell, 
Edwin S. Munson, Raymond W. Frank, Clar- 
ence H. DeLong, State Mutual of Mass.; Nor- 
man E. Gatsch, Sun Life of Canada; Fern D 


Haselton, W. H. Gaither, Mutual Benefit; Al- 
bert Doctor, Girard Life; H. Arwood Hender- 
son, Union Central; W. D. Stegner, Frank 
Stonney, State Farm; John Burkhart, Lincoln 
National; Fred Lundin, Peter Hondorp, Central 
of Iowa; Thos. E. Callan, Old Line Life; Don 
D. Davidson, John A. Hill, Donald E. Hanson, 
Aetna; R. E. Shay, M. E. Lewis, Bankers of 
Iowa; L. S. Morrison, Research Bureau; Harold 
C. Batty, A. Van Goldman, The Prudential; 
Paul W. Cook, Mutual Benefit; Vernon W. Hol- 
leman, Home Life of New York; Douglas S. 
Felt, Reid Steele, Paul W. Kistler, United Mu- 
tual Life; . Bickel, Lincoln Liberty. 

Back row: Rensis Likert, Lewis W. S. Chap- 
man, Research Bureau; Webster C. Evans, Ohio 


National; J. Harry Wood, John. Marshall Hol- 
combe, Jr., Research Bureau; Richard A. Hitt- 


son, Massachusetts Mutual; J. Doolin, Re- 
search Bureau; Paul Johnson, Fidelity Mutual ; 
Ira Fischer, Bankers’ of Iowa; A, Parker, 
Provident Mutual; R. H. Martin, Bankers 0 
Iowa; Ray E. Habermann, E. P. Balkema, Vin- 
cent M. Burke, Northwestern National; John W. 
Murphy, Life of Virgina; Wm. E. Gray, Sas 
katchewan Life; Wm. Richard Goode, Mutua! 
Trust; Husted’ Jones, Massachusetts Mutual; 
Dave Dawson, Mutual Trust; Mathus, 
Research Bureau; B. R. Wright, Sun of Can- 
ada; J. A. Reinhart, G. L. Spengentereer 

H. North, Bankers of Iowa; M. C. Laughman, 
New World; John H. Jamison, Research Bureau. 
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Prof. Alfred Manes Will 
Lecture Soon in U.S.A. 


TALKS WILL BE MADE IN INDIANA 





German Educator Arrives Late Next 
Month; Has Been Lecturing Before 
South American Universities 
Professor Alfred Manes, world famed 
educator and one of the most distin- 
guished of the German refugees, will 
arrive in this country the last week in 








DR. ALFRED MANES 


September. He has been invited to de- 
liver lectures before an Indiana _ uni- 
versity. 


After Professor Manes left Germany 
he went to South America. There for 
three years he has been a professor in 
universities. He has lectured in Buenos 
Aires, Rio de Janeiro and Santiago. 

Professor Manes has visited the 
United States on numerous occasions. 
His first trip was in 1903. In that year 
he was one of the secretaries of the In- 
ternational Congress of Actuaries. His 
last visit was nine years ago. He visited 
many insurance companies; gathered a 
great deal of material on insurance sub- 
jects. 

Ran Berlin School 

Prof. Manes has probably written more 
material for international insurance 
papers than any person in the world. In 
Berlin his insurance school was _ prob- 
ably the most modern of any in the 
world and the students came from num- 
erous countries. He is honorary member 
of the Association of University Teach- 
ers of Insurance, U.S.A.; of the Insur- 
ance Institute of this country; is a cor- 
responding member of the London Insti- 
tute of Actuaries; honorary member of 
the University Insurance Institute of 
Buenos Aires; and some months ago he 
founded in both Argentine and Chile 
associations of insurance science. 

This instructor is a skilful linguist. In 
South America he taught in Spanish and 
Portuguese. In this country he will de- 
liver his lectures in English. 


GREAT-WEST EXPERIENCE 





Average Sale for Year to Date is $400 
Greater Than Last Year, H. W. 
Manning Reports; 47% Gain in July 
The Great-West Life of Winnipeg re- 

ports a gain of 47% in new placed 

business for July, according to a state- 
ment issued by H. W. Manning, assist- 
ant general manager. For the first 
seven months of the year the company 
shows an average increase of 19% in 
its new production figures. An inter- 
esting feature of Mr. Manning’s report 
is the fact that the average sale for the 
year to date is approximately $400 higher 


than during the comparable period of 
1935. 


Crosley Radio Corp. Group 
With Aetna Includes WLW 


The Crosley Radio Corp. has com- 
pleted a contract with the Aetna Life 
which provides for Group life, health 
and accident insurance for all employes 
of the company. By this plan approx- 
imately 4,000 persons are eligible for 
Group insurance, iricluding all factory 
and office workers, salesmen, employes 
and artists of WLW and WSAI which 
are owned by the Crosley Radio Cor- 
poration. The plan went into effect 
August 1. 

By this contract low rates are made 
possible for the employes because the 
company pays a substantial percentage 
of the insurance costs. Lewis M. Cros- 
ley, vice-president and general man- 
ager of the Crosley Radio Corp., an- 
nounced the plan. 





ACACIA BUILDING DEDICATION 
The dedication of the new home office 
building of the Acacia Mutual Life will 
be held in Washington on August 12. 
Insurance men from all parts of the 
country will attend. 





WOFFORD AGENCY 11% AHEAD 
July paid-for business in the Harris 
L. Wofford agency, Prudential, New 
York, totalled $568,432 representing an 
11% increase over July, 1935. 





PHILA. PLAY DAY PLANS 
_The Philadelphia Association of Life 
Underwriters third annual play day will 
be held September 11 at the Overbrook 
Golf Club. 





Sam T. Swansen, general counsel of 
the Northwestern Mutual Life, returned 
from Europe in time to attend several 
sessions of the Northwestern Mutual 
Life’s agency convention in Milwaukee. 
He visited England. 


Two Agents Come From Field To 
Join Mutual Benefit Agency Dep’t 





FERN D. HASELTON 


Fern D. Haselton of Concord, N. H., 
and Richard B. Thompson of Glen 
Ridge, N. J., have been appointed to 
staff positions in the agency department 
of the Mutual Benefit Life of Newark, 
N. J., according to an announcement 
made by H. G. Kenagy, superintendent of 
agencies. On Monday they took up sales 
development and promotion work at the 
home office. 

Mr. Haselton will become a field ser- 
vice manager and will spend his time 
largely in the field assisting general 








Before There Were 


Child Labor Laws... 


LIFE INSURANCE 
Was Reducing Child Labor 


Most thinking people today realize that child labor 
is bad for children, for society and for industry . . . and 
there has been an enormous public revulsion against it. 


the individuals who get it. 








But long before there were any child labor laws, 
Lite Insurance was saving hundreds of thousands of chil- 
dren from the necessity of labor, saving other workers 
| from the competition of children, saving industry from 








the ruinous prices which often go with small wages. 


Life Insurance is as important to society as it is to 
It often saves the individual 
from very evident dangers which threaten him, and it 
also saves society from equally desperate dangers which 
are often not so apparent on the surface. Life Insurance 
is a vital force in modern society. 


ae Reliance Life pays its claims 
promptly—the great major- 
ity on the same day they are 
received at the Home Office. 


RELIANCE LIFE 


INSURANCE COMPANY OF PITTSBURGH 





RICHARD B. THOMPSON 


agents in recruiting and training new 
men and in improving the production 
capacity of established agents. He has 
represented the Mutual Benefit in its 
Nashua, N. H., agency since February 
1932. Since that time he has built up 
a sales record in addition to his duties 
as agency supervisor and assistant to 
General Agent William E. Johnson Jr. 

Mr. Thompson joined the Day & Cor- 
nish agency in Newark in September 
1933, following a successful experience in 
advertising and sales promotion. Special- 
izing in presonal and business insurance 
sales to young men, he made a brillant 
start in life insurance selling. 





BLOCK GREAT REPUBLIC SALE 





Stockholders Didn’t Give Board of Trus- 
tees Permission to Sell Company 
in Conservation 

Sale of the Great Republic Life for 
$185,000 was blocked July 3 by the ob- 
jection of a group of stocholders in Su- 
perior Judge Schmidt’s court in Los 
Angeles, despite approval of the con- 
servator, Samuel L. Carpenter, Jr., In- 
surance Commissioner, and the trustees 
of the concern. Judge Schmidt ruled 
against the sale on a technicality after 
the stockholders held that when they 
assigned trustees to manage the com- 
pany they did not grant them power to 
negotiate a sale. 

The petition for approval of the sale 
of the Great Republic Life to the Postal 
Union Life of Los Angeles came up be- 
fore Judge Schmidt after the latter com- 
pany’s bid. was approved by Carpenter 
and the board of trustees over bids from 
the Occidental Life and a joint bid from 
the Griffith-Wagenseller & Durst and 
Touchstone & Touchstone companies, in- 
surance brokers. Carpenter was appoint- 
ed conservator after the Great Republic 
was taken over by the State Insurance 
Commission. In_ their objections the 
stockholders admitted assigning to a 
board of eight trustees their voting rights 
concerning management of the company 
but denied they had given permission 
to sell. 





LEARNED ST. PAUL MANAGER 

Effective August 1, Charles E. Learned 
became St. Paul manager of the Penn 
Mutual Life. He has been with the 
Union Central Life in St. Paul for twen- 
ty-eight years and for several years was 
St. Paul general agent for that company. 
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U. S. ANNUITY CHECKS PIONEER 
IN SOCIAL SECURITY 


The first functioning of Governmental 
system of old age retirement annuities 
(for other than Governmental employes) 
began on July 13, when eighteen checks 
were sent out by the United States 
Treasury on certification of the Railroad 
Retirement Board. These monthly pay- 
ments are made under the Railroad Re- 
tirement act. More than 20,000 railroad 
workers have made applications for these 
annuities in addition to 4,000 who are 
immediately eligible. 

Murray W. Latimer, chairman of the 
Railroad Retirement Board, is also direc- 
tor of the Social Security Board’s Bu- 
reau of Federal Old Age Benefits. In 
discussing the initial checks going out 
to the former railroad workers he says 
it is significant “because they forecast 
what is in store for 26,000,000 to 30,000,- 
000 American working men and women 
for whom somewhat similar annuities be- 
gin to accrue on January 1, 1937, under 
the Social Security Act.” 

It is not doubted that 30,000,000 will 
eventually come under the act if it is 
not upset and another staggering thought 
is in connection with the thought of 
“what is in store” for the taxpayers. 





INSTALMENT CREDIT 


The National Dry Goods Association 
reports that during 1935 long term instal- 
ment sales increased 35% while total 
store sales increased but 7%. In the 
retail motor trade, as well as in the 
household refrigeration and appliance 
trade, the amount required down pay- 
ment has been greatly reduced or en- 
tirely eliminated, and at the same time 
the instalment credit period has greatly 
extended. 

In discussing the significance of this 
John R. Walker, addressing the annual 
convention of the National Retail Credit 
Association, said that while some addi- 
tional sales volume, in lines particularly 
susceptible to instalment selling, has un- 
doubtedly been created by this weaken- 
ing of credit terms, it is extremely doubt- 
ful that our total economy has been ben- 
efited, because of the adverse effect upon 
the flow of investment capital of this 
inflationary procedure. What has appar- 
ently happened is, that in order to find 
some use for the artificial increase of 
working capital created by the Govern- 
ment’s inflation of bank credit, we are 


merely using an abnormal amount of 
credit to do a given volume of business. 

This is indicated by the marked de- 
cline in the velocity of bank deposits. 
The volume of demand deposits is today 
approximately the same as in 1927, yet 
during 1927 demand deposits turned over 
some sixty-eight times, whereas during 
1935 the turn-over was only twenty-eight 
times. This indicates that the average 
bank loan of today is for a much longer 
period than formerly; and also that the 
business turn-over including investment 
turn-over is taking place at a greatly 
reduced tempo. 





BATHTUB ACCIDENTS 

More than 120,000 persons were in- 
jured or killed last year in bathtub acci- 
dents, this danger heading the list of 
home hazards, insurance figures show. 
The Travelers, just to mention one 
company, has paid nearly 1,000 claims, 
totalling more than $100,000 to victims 
of slippery tubs or to standing or sit- 
ting on soap carelessly left by the 
bather. 

The large number of bathtub accidents 
has brought new tubs to the market in 
order to cut down the number of inju- 
ries. One of them, which has been in- 
stalled in a number of hotels and apart- 
ment houses, is embossed at the bottom 
with a wave-like tread to give the feet 
of the bather a firmer grip, and has 
a wide seat on the rim to permit safe 
sitting. Slopes inside the tub have 
been reduced to minimize the danger 
of slipping. 





B. D. Rogers, Canadian superintend- 
ent of the Halifax Fire, has retired 
and is succeeded by Nelson Chevrier. 
The Halifax Fire is the oldest Canadian 
company, having begun business in 1809. 
Mr. Rogers came from Prince Edward 
Island in 1924 to open the Montreal 
branch. Since then branches have been 
established in Winnipeg and Toronto, 
and a general agency in Vancouver. Mr. 
Chevrier was formerly provincial man- 
ager at Montreal. 

* * * 


Jerome A. Riordan, insurance agent in 
Harrison, N. J., who also manages the 
Riordan Travel Agency, has been elected 
president of the New Jersey Chapter of 
the American Steamship and Tourist As- 
sociation. He returned this month from 
Europe where he visited Dublin, Ger- 
many, Switzerland and France. He did 
considerable traveling by air. 

* ok * 

Carl Schreiner, president, Pilot Rein- 
surance Co., sailed for Germany Satur- 
day on the Bremen. 








CUTHBERT EDEN 


HEATH 


Cuthbert Eden Heath, famous .Lloyd’s 
underwriter, was again honored by 
Lloyd’s when his portrait was recently 
hung in its great, modern building in 
London. The picture is the work of 
John A. M. Hay, R. I. Mr. Heath is a 
pioneer in the non-marine market, his 
creations and inventions of new insur- 
ance coverages winning him distinction 
as one of the outstanding insurance men 
of all time. Nearly every coverage which 
he conceived is now being sold by in- 
surance companies and has been for 
sometime. One exception to the gen- 
eral adoption of his ideas has been credit 
insurance which only a few companies 
have been able to write or continue to 
write. His own credit insurance com- 
pany, however, the Trade Indemnity of 
London, has always been successfully 
directed. He is chairman of the Trade 
Indemnity; head of C. E. Heath & Co. 
and has other affiliations. 


* * * 


William W. Otter-Barry, head office 
general manager of the Sun Insurance 
Office, has been made chairman of the 
British Insurance Association. He was 
president of the Insurance Institute of 
London, chairman of the London Salvage 
Corps, chairman of the Insurance Clerks 
Orphanage, president of the Chartered 
Insurance Institute. Educated at Marl- 
borough and Trinity College, Cambridge, 
Mr. Otter-Barry originally planned for 
a legal career. Called to the bar in 1901 
he practiced until 1912, making insur- 
ance matters his special study. With 
A. Baker Welford he collaborated in a 
much read book, “Law Relating to Fire 
Insurance.” In 1913 he became assistant 
secretary of the Fire Offices’ Committee 
which led to his appointment in 1919 
as sub-manager of the Sun Insurance 
Office. He was promoted to general 
manager and secretary. 

* * &* 


Leonard and Harvey Fondiller, sons 
of Richard Fondiller, well known New 
York consulting actuary, are making a 
trip to the Pacific Coast. They are 
travelling under the auspices of West- 
ward Ho! in a group of three men 
and eight boys, and will cover 8,000 
miles. The young men are respectively 
in the sophomore and the freshman 
class at Columbia University. 

* + + 


C. V. Starr, of New York and Shang- 
hai, head of the United States Life and 
American International Underwriters, 
has arrived in London, having sailed on 
the Queen Mary. 


Frank J. O’Neill with children of his 
host, Ralph E. Clark of Honolulu 


Frank J. O’Neill, president, Royal In- 
demnity, took a vacation trip to Honolulu 
early this Summer; enjoyed his visit 
greatly; and while there was photo- 
graphed with Peter and Patricia, chil- 
dren of Ralph E. Clark, general manager, 
Home Insurance Co. of Honolulu which 
represents the Royal Indemnity and is 
the largest agency in Hawaii. Mr. Clark 
was host to President O’Neill. It was 
the Royal Indemnity chief executive's 
first trip there and he was impressed not 
only by the beauty spots but also by the 
prosperous conditions in the islands. 

* * * 

M. J. Cleary, president of the North- 
western Mutual Life, was chosen as 
spokesman for Wisconsin commerce and 
industry at a banquet tendered Charles 

- Nash, chairman of the board of 
Nash Motors Co., Kenosha, Wis., by 
the Kenosha Association of Commerce 
on July 29, in celebration of the twen- 
tieth anniversary of the establishment 
of the firm. More than 500 industrial- 
ists and professional men from all parts 
of the state attended. 

7-2 Ss 

M. J. Denda, vice-president, Postal 
Life and Postal National Life, its agency 
companion company, is back from a fast 
trip to Waco and Dallas, Texas, and to 
Butte, Mont., his home town, where he 
is was given a grand welcome after 
eleven years’ absence. Before Mr. Denda 
left Butte in 1922 to go first to Chicago 
and then to New York as a life insurance 
executive, he was a daily newspaper re- 
porter. With the Postal companies he 
is both an officer and director, and doing 
a fine job. 

*x* * * 

Thomas I. Parkinson, president of the 
Equitable Society, has been appointed 
an associate member of the faculty of 
the University of Buffalo. He will give 
one or more lectures before the student 
body of that school in the term begin- 
ning in September and also is expected 
to act in an advisory capacity especially 
in matters relating to the School of Bus- 
iness Administration. 

+ * * 

J. A. Hawkins, agency director of the 
Midland Mutual Life, received word 
while at the company’s convention in 
Hot Springs, Va., last week, that he had 
become a grandfather, Mr. and Mrs. J. 
A. Kingsbury of Columbus, Ohio, being 
the parents of a daughter. 

* * * 

Henry H. Reed, manager in New York 
of the Insurance Co. of North America, 
sailed for Europe Saturday on the Cham- 
plain. He will visit England. 
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Baron de Wahrtreu 
One of the widest traveled and most 
cultured insurance men is Baron Zyg- 
mund Marion de Wahrtreu of the Amer- 
ican Foreign Insurance Association, its 
marine underwriter for the Far East. He 
is as well-known in’ Shanghai as he is 


in Paris. His home is in Cap d’Antibes 
on the Riviera. He speaks perfect Eng- 
lish and several other languages. 

Of Huguenot stock, the family moved 
from Normandy to England in the six- 
teenth century. His father was at one 
time in the diplomatic service in France 
and later was appointed a chief justice 
in Australia. ‘He lived in Sydney where 
the present baron was born. After his 
father’s death the family moved to 
France where Baron de Wahrtreu was 
educated. 

x * * 
H. L’Estrange Malone Writing 
His Memoirs 


H. L’Estrange Malone, a London in- 
surance man, well-known on this side of 
the water, is writing his reminiscences. 
They are appearing in The Policy, a 
British insurance paper, and are unusu- 
ally interesting. 

In July 23rd issue of The Policy Mr. 
Malone tells of some unusual exper- 
iences with contract bonds which he had 
after being given control of an insur- 
ance company in London, title being 
resident manager. The scope of the busi- 
ness at the time was limited to three ac- 
counts: fidelity, contract and judicial. 

Mr. Malone said in part: 

_ “While the fidelity business in U.S.A. 
is of immense volume, the total in Eng- 
land is of the very smallest dimensions 
and I doubt if the total premium income 
in the United Kingdom approximates 
that of one state in the U.S.A. There, 
every man to secure any sort of employ- 
ment, must be provided with a bond 
guaranteeing his honesty. There to se- 
cure employment many men must be 
provided with a bond guaranteeing their 
honesty, but in the United Kingdom I 
venture to state that not one man in a 
hundred, putting it very mildly, is so 
guaranteed. As for contract guarantee, 
as I have stated before, it was little 
understood, and when a man was asked 
to supply one it was resented for the 
most part, and even so far as Fidelity 
was concerned, the individual asked to 
supply a Bond frequently looked upon 
it as a slur upon his integrity. 

“I received a letter of encouragement 
from the president of the company, urg- 
Ing me to use great caution in select- 
ing risks, but at the same time to lose 
no opportunity of securing business. My 
salary was raised commensurate with the 
Position I now held. 

“My first real trouble arose over a 
contract we had guaranteed for the 
dredging of Dumbarton Harbour in fa- 
vour of the Dumbarton Harbour Board. 
tedging contracts are always rather 
hazardous, and the market is limited. 
The amount of the contract was approx- 
imately £8,000, and liability unlimited on 
behalf of my Company. The contractors 
became bankrupt when the work was 
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about quarter finished. They had met 
with unforeseen difficulties. It appeared 
that instead of finding soft gravelly stuff 
to dredge they came on great boulders 
of rock, which brought about damaged 
machinery. We had the option of com- 
pleting the contract ourselves, or leaving 
it in the hands of the Harbour Board 
to complete at any old price. There were 
at that time only about a half a dozen 
dredging contractors, and knowing that 
I should have to employ one or the other 
of them, and knowing also that our lia- 
bility was unlimited, they formed a ring 
against us and quoted prohibitive prices. 
I was at my wit’s end, when I suddenly 
thought of an old friend of mine, a 
waterworks contractor. To him I opened 
my heart. 

“Yes! he told me. As a young man 
he had been employed once on a dredg- 
ing contract, did not know much about 
it now, but the great problem was to get 
a dredger. He hunted, and one day in- 
formed me that he had secured an old 
tub, one fairly trustworthy, but not par- 
ticularly seaworthy. It was located in 
the Thames. It might reach Scotland 
if the weather was kind, but God help 
the captain and crew if it was not. 
Would | like to inspect it? At any rate, 
the insurance of it was on us. I did in- 
spect it and my heart sank. It looked to 
me more like a heap of rusty iron than 
any semblance of a ship. The insurance 
of it cost £800. It departed for Dum- 
barton Harbour, and the weather being 
very calm it reached there in safety. lL 
made no contract with my friend, but 
trusted him to see me through as he 
trusted me to see that he received an 
adequate reward. He finished that con- 
tract within the price allowed, but made 
little or no profit. I explained the cir- 
cumstances to my Head Office, telling 
them what it might have cost us. They 
send him a cheque for £1,000. Everyone 
was satisfied, save that ring of dredging 
contractors, who were chagrined on see- 
ing such a dainty morsel snatched from 
their rapacious jaws.” 

: ££ * 
New Nelson Room at Lloyd’s 

A new room to house the Admiral 
Nelson Collection at Lloyd’s has been 
completed. The original Nelson Room 
was completed in 1931 the nucleous of 
the collection being a series of seven 
pieces from a service of plate presented 
by Lloyd’s to Nelson in honor of his 
victories on the Nile and Copenhagen. 
They were acquired through the efforts 
of the distinguished broker, Cuthbert 
E. Heath. 

The new Nelson Room has been con- 
structed to the design and under the su- 
pervision of Sir Edwin Cooper, A.R.A., 
the architect of Lloyd’s Building. Struc- 
turally it is a “strong” room, a very de- 
sirable feature in view of the almost 
inestimable value of the contents. On 
entering the visitor finds himself in a 
charming apartment, panelled in limed 
oak and with a pleasantly arched ceil- 
ing. On the lower slopes of the ceiling, 
down either side of the room, are painted 
the distinguishing pendants of the ships 
engaged at Trafalgar. These were a fea- 
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ture of the old room, and they have 
again been utilized with excellent deco- 
rative effect. At the end of the room, 
facing the entrance, has been hung, in 
the place of honor, above a case con- 
taining the log book of H.M.S. Euryalus, 
the copy of Abbot’s portrait of Nelson 
which was given in 1932 by Neville Dixey, 
the present Chairman of Lloyd’s. A 
lunette above the portrait presents, on 
a background of clouds, the flags of the 
famous signal, “England expects that 
every man will do his duty.” This lunette 
and three others are the work of Mr. 
Fred Taylor, R.I. A second occupies the 
space over the entrance, and depicts the 
two divisions of the British fleet making 
contact with the French and Spanish 
line at Trafalgar. Two smaller lunettes 
present bow and stern views of the Vic- 
tory. All four lunettes are the gift of 
ae Aubrey, Chairman of Lloyd’s in 

Under the bow view of the Victory 
(which is situated midway in the right- 
hand wall of the room) hangs a painting 
of the battle of St. Vincent. This paint- 
ing, recently presented by A. R. Moun- 
tain, is a smaller replica by William 
Adolphus Knell of his painting which 
hangs in the House of Lords. A case 
below the painting contains Nelson’s Col- 
lar of the Order of the Bath. In the 
sloped, glazed showcases that line the 
greater part of the walls of the room are 
exhibited selected items from the letters, 
manuscripts, drawings and engravings of 
the collection. Deeper cases at either end 
of the room provide space for cups and 
vases, files of letters and documents, and 
a small selection of books on the Nelson 
period. Facing the Knell painting is a 
deep alcove, the terminal wall of which 
bears on a bracket a bronze bust of 
Nelson. This is the gift of A. J. Whit- 
tall, who was Deputy Chairman of 
Lloyd’s last year, and was specially com- 
missioned from H. Fehr. A cast 
of the bust is in this year’s Royal Acad- 
emy Exhibition. Showcases on either side 
of the alcove afford accommodation for 
pieces of the Nelson plate, medals, a 
sword of honor, and the framed parch- 
ment of the original grant of arms to 
Baron Nelson of the Nile. 


* * * 


Two Clever Detectives 


The New York World Telegram tells 
a story of an ingenious bit of police 
department laboratory work which re- 
sulted in indictment for forgery and at- 
tempted grand larceny in connection 
with bonds. 

Detectives John Stevenson and Dom- 
inick Paoli were assigned to the case. 
By their painstaking efforts to reproduce 
a counterfeit $1,000 bond from charred 
paper ash found in an empty lot evi- 
dence was gathered which led to the 
arrest and conviction. 

The police were directed to the lot and 
the charred remains of the countrefeit 
papers were carefully brought to the 
police laboratory in an old tomato can. 
Then Paoli and Stevenson set to work 
What they found being able to piece the 
charred papers and to read them is re- 
garded as one of the finest technical 
accomplishments in the history of the 
department. 

Previously, the police had arrested two 
men and a woman on information that 
they were being directed in a gigantic 
bond forgery plot by Walter A. Rath- 
bourne who is serving a sentence in 
Sing Sing for a $25,000 swindle. 

Confronted with the picture of the re- 
produced counterfeit bond the prison- 
ers confessed. 

* * * 


A City of Homes 


Hartford is a great insurance center, 
but it is more than that. These facts 
about Hartford were recently printed in 
an advertisements run by the Hartford 
Times: 

“69% of Hartford homes are valued at 
over $10,000, 83% are valued at over 
$7,500, 35% are valued at over $15,000— 
a positive indication that Hartford fami- 
lies are better able to spend money at 
retail. Hartford manufacturers pay 
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highest wages, Hartford residents are 
far in the lead in income tax returns, 
Hartford wages per capita $853 as com- 
pared to $511 for Connecticut, $508 for 
New England and $145 for the United 
States. Connecticut, by the way, ranks 
second among the forty-eight states. 
Hartford retail sales per capita $420 as 
compared to $336 for nine New England 
cities over 100,000 and $315 for eighty- 
nine U. S. cities of over 100,000. Hart- 
ford Times families spend $78,773,000 
per annum in retail buying. This state- 
ment is on the authority of the U. S. 
Department of Commerce. This figure 
compares most favorably with all family 
buying in the following cities: Toledo 
$76,595,000 with 290,000 population. Jer- 
sey City $61,730,000 with population 316,- 
727. Omaha $73,903,000, population 214,- 
000. Hartford Times families spend $22,- 
640,000 per year for food. Surely here 
is a market the food manufacturer will 
wish to constantly promote. Hartford 
Times families spend $12,302,000 for au- 
tomobiles and automotive needs each 
year. The Hartford Times automotive 
lineage in 1935 was the greatest in the 

S. among six-day issue newspapers 
with the exception of one.” 

* * 


“Associated Adjusters” 


The Milwaukee Better Business Bu- 
reau has sent out a mimeograph of 
warning about Jennings B. Momsen and 
William J. Cressy, who are operating in 
Milwaukee under the name of “Associ- 
ated Adjusters,” and who recently ob- 
tained a license as fire insurance ad- 
justers by paying a fee of $1 each. They 
have been advertising for “reliable men” 
to become automobile and accident claim 
adjusters; “insurance experience unnec- 
essary; no selling.” 

The Milwaukee Better Business Bu- 
reau says that those who answer the ad 
receive a form letter and a printed leaf- 
let asking for $5 for which the “Associ- 
ate Adjusters” agree only to send an 
instruction book and supply of printed 
forms which include the individual's 
name in a printed list which is to be 
mailed to insurance companies; and they 
agree further to issue what is called a 
“$25,000 contract of Guaranty bond.” 

The letter and leaflet contain broad 
general statements about the extent of 
the insurance business and claim adjust- 
ing business.. No actual claim is made 
that any employment will result or that 
the “Associated Adjusters” or their as- 
sociates actually do or have done any 
work in connection with insurance 
adjusting. 

According to the Milwaukee 
Business Bureau Momsen and Cressy 
have had the attention of the Federal 
Trade Commission because of their ac- 
tivities in operating alleged airway 
bureaus. The Post Office Department 
acted in the case of Momsen who agreed 
to train aviators for $1. 


Better 
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Wolff Gives His Views 
On Overhead Writing 

AGENTS HAVE _ OBLIGATIONS 

Commission to Local Man Justified for 


Service but not Merely for 
Signing of Policies 








The resident agent question and the 
opportunity for producers to enlarge 
their sources of premiums income even 
though their straight fire business may 
not be increasing were discussed this 
week by Allan I. Wolff, prominent Chi- 
cago agent and former ’ president of the 
National Association of Insurance 
Agents, when addressing ‘the annual 
meeting of the Oregon State Agents 
Association at Portland, Ore. Mr. Wolff 
presented both sides of the resident 
agent problem for as a big city pro- 
ducer he realizes by virtue of experi- 
ence that agents are not always en- 
titled to commissions on risks located 
in their territory just as they should 
be protected from certain forms of 
overhead writing. 

Speaking of the development of new 
business Mr. Wolff said in part: 

“Almost every live aggressive pro- 
ducer will tell you today that fire in- 
surance constitutes a comparatively small 
part of his business. This transition gives 
you a dual advantage because aside from 
the enlarged sales opportunities, the tre- 
mendously increased diversification of 
lines greatly enhances your value to your 
customer and should definitely rank you 
as an invaluable counselor. I am a most 
earnest advocate of qualification laws 
and qualification tests, but the best 
qualification of all is complete agency 
equipment. This weapon dispels all 
fear of the incompetent competition at 
which qualification laws are aimed. 

“No business can stand still; ours must 
keep abreast of the times and if this calls 
for occasional apparent sacrifice, we 
must find compensating advantages. For 
example, if the demands of modern busi- 
ness minimize your opportunity to write 
every local enterprise for fire insurance 
because of chain store activities and 
other forms of centralized control, this 
should be more than offset in the en- 
larged stock that you yourselves carry 
on your shelves. Granted that some 
business is being taken wrongfully from 
resident local agents, I still insist that 
for every dollar of fire premium which 
has been thus taken, there is a potential 
two dollars in sales opportunities of 
which your fathers never dreamed. 


Overhead Writing Protection Must Be 
Sanely Applied 


“This resident agent question should 
not be dismissed so lightly, however. 
Protection against overhead writing was 
the incentive which forty years ago drew 
to Chicago a small group of fighting 
leaders who founded the National As- 
sociation. It was and is a principle to 
be maintained, but it must be sanely and 
fairly applied and in view of the fact 
that perhaps some of my own thoughts 
on the subject may be dubbed as here- 
sies, it might be well to state that I am 
talking now entirely from my own in- 
dividual viewpoint and not as an official 
representative of the National Associa- 
tion. 

“I recognize that territorial rights are 
protected in the sales practice of most 
great businesses, but every right and 
aa entails obligation and responsi- 

ility. When service is to be delivered, 
adequate compensation should be allowed 
but it is something of a problem to 
convince some people that the mere 
signing of a policy warrants the charge 
imposed in some quarters. 

“If a Portland manufacturer stores a 
stock of merchandise in a warehouse in 
the city of Chicago, I confess to grave 


(Continued on Page 27) 


INSURANCE 


SEEKS CONN. AGENTS’ ADVICE 





Commissioner Blackall Canvassing 500 
Producers On Fire Protection 
For State Buildings 

The views of more than 500 Connecticut 
insurance agents on the question of how 
the state should handle its fire insurance 
business are being sought by Insurance 
Commissioner John C. Blackall. Com- 
missioner Blackall is a member of the 
advisory committee appointed by Comp- 
troller Charles C. Swartz to study the 
question. 

The committee has not yet held a 
meeting but Commissioner Blackall is 
seeking the opinion of insurance men 
on the question in order that he may 
present the results of their recommenda- 
tions to the committee when it does 
meet. The insurance commissioner and 
the other members of the committee 
have been directed to ascertain the best 
and least expensive method or insuring 
against fire buildings owned and main- 
tained by the state or state institutions, 

“In view of your experience in the fire 
insurance business, I wonder if you 
would mind indicating to me what you 
think is the best method of handling this 
state business,” asks Commissioner 
Blackall in his letter. “Should there be 
a change in the usual procedure? Is a 
general blanket policy desirable? What 
is the fairest and most equitable way to 
handle the situation involving commis- 
sions ?” 


The commissioner has asked the agents 
to reply to his communication as soon 
as possible to permit the replies to be 
studied and tabulated for presentation 
to the committee. 





New Jersey Agents Meet in 
Atlantic City Sept. 24-25 


The New Jersey Association of Un- 
derwriters will hold its annual meeting 
at the Hotel Ambassador, Atlantic City, 
on Thursday and Friday, September 24- 
25. One of the features of the meeting 
will be the address of F. S. Dauwalter, 
director of the Business Development 
Office. 

On Friday there will be a morning ses- 
sion devoted to reports of the various 
committees, election of officers and other 
new business. There will be a luncheon 
and addresses by several prominent in- 
surance men. The Atlantic City board 
and insurance men of the city will be 
host to the members of the state asso- 
ciation. Among the prominent insur- 
ance men who will look after the inter- 
ests of the visitors are Col. Frederick 
Hickman, national councilor ; Herbert A. 
Faunce, executive committee chairman; 
Harry L. Godshall, chairman of the leg- 
islative committee, and William A. Wil- 
son, compensation committee chairman. 





Sound Insurance 





FIRE ASSOCIATION OF PHILADELPHIA 
Established 1817 


LUMBERMEN’S INSURANCE COMPANY 
Established 1873 


THE RELIANCE INSURANCE COMPANY 
Established 1841 


PHILADELPHIA NATIONAL INSURANCE CO. 
Established 1928 


for over a Century 





NEW YORK 
DALLAS 


Head Offices 
FOURTH AND WALNUT STREETS, PHILADELPHIA 


Departmental Offices 
CHICAGO 


TORONTO 


SAN FRANCISCO 
ATLANTA 








Ocean and Inland Marine Departments 
APPLETON & COX, INC., ATTORNEY 
8 South William Street 
New York City 


Service Offices or General Agencies in All Principal Cities 








$44,000,000 Will Be Placed 
On San Francisco Bay Bridge 


Negotiations are being completed this 
week for $44,000,000 of multi-risk insur- 
ance to cover the new San Francisco- 
Oakland bridge across San Francisco 
harbor, the insurance to attach Septem- 
ber 1 when the bridge is open to the 
public. The Inland Marine Underwrit- 
ers Association is approving the form 
and promulgating the rate. This insur- 
ance, to run for five years, is believed 
to be the largest amount ever placed 
on any single risk, exceeding by many 
millions the protection on either the 
George Washington bridge or the Hol- 
land Tunnel in the New York City area. 


The Port of New York Authority in- 
sures these two last-named risks and 
three other bridges under a_ single 
policy, with the insurance exceeding 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


J. A. Kesey, President 


G. Z. Day, Vice-President 


C. L. Henry, Secretary 


Statement December 31st, 1935 


CAPITAL . : . 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS . ‘ . 
TOTAL ASSETS . . 


New =< Insurance | ee me Valuation Basis. 


in the a are 





i 


$1,500,000.00 
. 1,394,790.53 
. 270,546.00 
. . 3,095,002.70 
° . 6,260,339.23 


Securities carried at $60,534.96 
States as required by law. 


. 
. 
. 
+ 
. 





$44,000,000, but the total coverage is for 
more than one piece of property. 
Property insurance on the San Fran- 
cisco-Oakland bridge will amount to 
$36,000,000 with $8,000,000 additional for 
use and occupancy, the U. & O. to cover 
a two-year period. The policy contains 
a deductible clause and the assured, the 
California Toll Bridge Authority, a state 
agency, will not collect on any loss 
which fails to exceed the deductible 


amount. The new insurance will replace 
$33, 000,000 of builders’ risk coverage 
which is expiring this fall. The old 


policy was a three-year contract. 

The San Francisco-Oakland Bridge is 
slightly more than eight miles long over 
its full length and the insurance pro- 
tection applies to the entire structure, 
approaches, viaducts and spans, whereas 
the insurance recently placed on_ the 
new Triborough Bridge in New York 
City is confined to the steel spans only 
and not to the long viaduct section 
leading to the Bronx end of the bridge. 

Glenn Woodruff, engineer of design 
for the San Francisco bridge, was re- 
cently in New York to confer with in- 
land marine underwriters with respect 
to the insurance, premium rate, term 
and clauses. Four brokerage firms are 
acting jointly for California in the plac- 
ing of the insurance. They are Johnson 
& Higgins, Marsh & McLennan and 
Cosgrove & Co., Inc., all of New York 
and San Francisco, and Bonner-Camp- 
bell of Los Angeles. The insurance will 
be underwritten during the next few 
days. 


Cc. J. JORDAN WITH HARTFORD 

Charles J. Jordan has been appointed 
a solicitor for the brokerage department 
of the New York office of the Hartford 
Fire. He previously was with the Stand- 
ard Fire of New York for many years. 
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Motion Picture Industry Suflers 
Few Losses Because of Bad Fires 


Measures taken to protect the motion 
picture industry against fire losses and 
the excellent results obtained were ex- 
plained by Henry Anderson, manager of 
the insurance department of Paramount 
Pictures, Inc., when addressing the re- 
cent convention of the National Fire 
Protection Association at Atlantic City. 
His interesting description of the steps 
employed to reduce the fire hazard to a 
minimum follows: 

Since 1928 the 376 film exchanges that 
are members of the Motion Picture Pro- 
ducers and Distributors of America 
(“Hays Organization”) had a total of 
only nine fires. The total loss in these 
nine fires was $1,437.50, making an aver- 
age of one fire and $160 loss per year. 
We are proud of this record and are 
pleased to share the credit for it with 
the National Fire Protection Association. 

It is most fortunate that our industry 
and the N. F. P. A. meet on common 
ground. Our industry has, we believe, 
followed all of the ideals and standards 
so long and so ardently advocated by 
the N. F. P. A. The results speak for 
themselves. ; ine 

While this article relates principally 
to distribution of motion picture film 
through exchanges, it may be helpful to 
touch upon the other two activities, 
namely, production in studios and ex- 
hibition in theatres. 

The Introduction of Sound 


Radical changes and general improve- 
ment in the motion picture industry re- 
sulted from the introduction of sound. 
In studios, the expense and exacting 
technical requirements of installing sound 
recording equipment placed production 
in more responsible hands. In exchanges, 
it necessitated greater care in handling 
film to avoid damage to the sound track. 

Tremendous improvements in theatres 
have resulted from the increased reve- 
nue brought about by the introduction 
of sound. Almost invariably when sound 
was installed, the theatre was completely 
redecorated, refurnished and modernized. 
In many cases a new and improved 
booth was constructed to accommodate 
the sound equipment and larger projec- 
tors. The qualifications of motion pic- 
ture projectionists have been raised be- 
cause of the additional technical knowl- 
edge required to operate the elaborate 
sound equipment. 

Sound pictures were originally made 
by running a phonograph disc in syn- 
chronism with the ordinary film, and the 
method was still employed until quite 
recently. The sound is now photographed 
on the picture film, and when the film 
1s run through the projection machine a 
Photo electric cell and an elaborate sys- 
tem of apparatus convert the photo- 
graph of the sound at the side of the 
film into sound. 

In order to place a sound track on 
film and retain the standard film width, 
it Is necessary to make the picture part 
Narrower than on the old silent film. 

hen making a picture two separate 
negatives are generally made—one for 
the picture or action and one for sound. 
Sometimes parts of pictures are taken 
as silent pictures and sound effects add- 
ed later. Positives are then made so that 
the various shots or parts wanted may 
selected and assembled into a con- 
tinuous picture or “cutting print.” The 
complete negative is made by matching 


the negative parts and accompariying 
sound record with the cutting print. This 
negative is used for making the quota 
of prints, say from 200 to 300. 

Studio Operation 

There is nothing hit-or-miss about the 
physical operation of a studio. It involves 
almost every trade, science and profes- 
sion, and requires capable engineers to 
carry on the actual work. 

Interruption to operations is the con- 
tingency most dreaded because of enor- 
mous overhead and salaries, and the 
necessity for completing pictures on 
schedule. Fire protection and fire pre- 
vention are, therefore, given first con- 
sideration. There is no such thing as 
moral hazard here. 

At Paramount Studios, for example, 
we are completely equipped with auto- 
matic sprinklers and central station su- 
pervisory and alarm service. We have 
our own uniformed fire department and 
motor apparatus. This department makes 
regular inspections, and its recommenda- 
tions are carried out by the management. 
A thoroughly trained fire brigade made 
up of regular employes supplements the 
uniformed force. 

We also have the most complete hose 
protection possible. Due to the dry cli- 
mate in Hollywood, there is a decided 
hazard resulting from embers or sparks 
landing on roofs. Sufficient hose is pro- 
vided to reach every square foot of roof, 
studio, and lot areas. Both 1% inch and 
2% inch hose are used. Permanent lad- 
ders are provided for access to the roofs. 
Monitor type nozzles of large diameters 
are provided in case of fire on the lot 
or in the sound stages. We have found 
by test that we can demolish almost any 
set with them. 

Fire protection of the sound equip- 
ment is a serious problem. This tremen- 
dously expensive, complicated and high- 
ly delicate system of wiring, coils, tubes, 
condensers, etc., is even more delicate 
than that of a telephone central office. 
The carbon dioxide type of extinguisher 
has been adopted because of absence of 
moisture or corrosive properties. Tar- 
paulins to prevent water damage and 
other accessories, such as asbestos gloves 
for beating out burning insulation and 
handling hot wires, are provided. Dust 
is one of the hazards in the film labora- 
tory, and therefore hospital cleanliness 
is required. 

Film Exchanges 


Motion picture exchanges are circulat- 
ing libraries for film and are located in 
principal cities to serve the surrounding 
territory. They must be run in an order- 
ly manner and on absolute schedule so 
that films are sure to arrive at theatres 
as advertised. Interruption of operation 
by fire would be disastrous. 

Each exchange receives its quota of 
prints from the laboratory, and then 
keeps them moving from the exchange 
to the theatres and back to the ex- 
change, and so on. An attempt is made 
to have each film returned to the ex- 
change for examination and repair after 
each booking. Any splices made at the 
theatres are made over. This adds to the 
fire safety of the theatres served. 

Practically all of the motion picture 
producers and distributors are members 
of the Motion Picture Producers and 
Distributors of America, Inc., popularly 
known as the Hays Organization. Ap- 
preciating the service the N. F. P. A. 
might give to the industry, the Hays 
Organization about fifteen years ago es- 
tablished a conservation department. 


This department supervises and advises 
upon all matters relating to fire hazards 
in the industry and makes regular in- 
spections of all exchanges. The amazing 
fire record of the industry is without 
doubt the result of the work done by 
this department. Mr. Arthur S. Dickin- 
son is in charge of this department, and 
it has been his energy and enthusiasm 
that have been the driving force behind 
this program. 

A total of 376 out of the approximately 
450 exchanges in the United States and 
Canada are members of the Hays Or- 
ganization. Member exchanges represent 
an investment of many millions of dol- 
lars and serve approximately 20,000 the- 
atres. They handle about 30,000 miles of 
film daily. 

Novel Inspection System 


A novel arrangement has been worked 
out for inspecting exchanges. A com- 
mittee of three or more members, each 
representing a different company or pro- 
ducer, is appointed in each city. This 
committee is usually accompanied by an 
officer of the fire department and secre- 
tary of the Film Board of Trade, and 
inspects every exchange in the city once 
a month. With each representative (such 
as one each from RKO, Fox, and Para- 
mount) inspecting and criticizing his 
competitors’ exchange, a good check-up 
on conditions is obtained. Exchange 
managers take pride in avoiding criti- 
cism by competitors, and perhaps each 
competitor is human enough to take 
satisfaction in criticizing the others. 

Instruction cards based largely on 
N. F. P. A. regulations are printed and 
posted in each exchange. There are sep- 
arate instructions for inspection rooms, 
shipping rooms, poster departments and 
business offices. A fire drill is invariably 
held during an inspection, but most ex- 
changes hold a drill on their own initia- 
tive once a week. 

Last year 4,500 monthly inspections 
were made, and reports on them turned 
in to and followed up by the conserva- 
tion department. The director of the de- 
partment personally inspected 180 ex- 
changes. Each year a trophy in the form 
of a lighthouse symbolizing safety is 
awarded to the exchange with the best 
record. 

Probably no industry or branch of any 
industry can boast of a fire record such 
as that of the motion picture industry 
since 1928. Records prior to 1928 are not 
available. 

Other Activities of the Industry 


The industry does not stop at the 
doors of its own exchanges in active fire 
prevention, but makes an effort to fol- 
iow the film throughout its journey. For 
example, last year the entire industry 
was circularized as to the methods for 
disposal of scrap film. Arrangements 
were also made so that theatres can send 
their scrap film to exchanges for dis- 
posal. 

Through its conservation department 
the industry has tightened up on non- 
professional use of film. At one time ni- 
trocellulose film was pretty generally 
used in schools, churches, lodges and 
similar institutions. Questionnaires were 
recently sent to about 4,000 of these 
non-theatrical institutions to obtain a 
record of type of equinment used, type 
and construction of projection booth, and 
experience of the projectionists. About 
3,000 institutions were approved for con- 
tinued exhibition of film. 

Each non-theatrical institution is now 
required to obtain the consent of a rec- 


ognized state or local fire official! before 
any exchange will supply it with film. 
Motion picture distributors have been 
instrumental in bringing about the in- 
stallation of 360 standard fire-resistive 
booths in institutions not previously hav- 
ing proper facilities. State fire marshals, 
fire insurance rating bureaus, and chiefs 
of fire departments have cooperated 
splendidly with the industry. 


There are now some 18,000 accounts 
in the United States served with picture 
programs from one to seven times a 
week. The average number of film ship- 
ment per week to and from exchanges 
and exhibitors is about 240,000. Most 
shipments of film and advertising acces- 
sories are handled by special motor truck 
film delivery services handling film only. 
Other methods of transportation used 
are railway express, parcel post, and 
messenger. Shipments are made in metal 
3 C. containers labeled to indicate 
their contents. Distributors require 
truckmen handling their film to present 
a certificate showing that they carry 
cargo insurance. This is not solely be- 
cause we need insurance as such, but in 
order to assure ourselves that only the 
more responsible truckmen will handle 
film. It has been our feeling that only 
responsible truckmen will be able to ob- 
tain insurance. 


The motion picture industry is proud 
of its new exchange buildings erected 
during the past few years, In 1935, mod- 
ern fire-resistive buildings were erected 
in Atlanta, Oklahoma City, Los Ange- 
les, Washington, D. C., Minneapolis, 
Boston, Cleveland, Detroit, Charlotte, 
Memphis and Toronto. All the exchanges 
are modern in every respect, and many 
are air conditioned. 


The question of replacing nitrocellu- 
lose film with cellulose acetate film fre- 
quently arises. The motion picture in- 
dustry uses nitrocellulose film because 
cellulose acetate film will not stand up 
under the severe conditions to which film 
is subjected. The average print now ful- 
fills forty playing dates, or about 200 
showings. If cellulose acetate film were 
used, not more than ten playing dates 
or fifty showings could be made, and it 
would therefore be necessary to make 
four times as many prints as are now 
being used on any given picture. Chem- 
ists of the film manufacturers have not 
yet found a way to stop cellulose ace- 
tate film from warping and buckling 
after being subjected to the high inten- 
sity arc lights which are generally used 
in theatres. 

The introduction of the 2,000 foot reel 
will reduce further the fire hazard in 
theatres and exchanges. The modern mo- 
tion picture booth is provided with every 
onal safeguard. In the responsibly 
operated theatre, fire is dreaded more 
than anything else, and every precau- 
tion is taken to prevent fires and to 
handle them if they should occur. 





SERVICE OFFICE IN TEXAS 


The Marine Office of America is open- 
ing a service office in Texas in the Kirby 
Building at Dallas. It will be under the 
supervision of Wilson W. Brooks, Jr., a 
native Texan, who was for several years 
in the New York City home office of the 
Marine Office and also in the Southern 
department in New Orleans. This Dallas 
office will be operated for the purpose 
of giving Texas agents of all the Marine 
Office companies service in all ocean and 
inland marine lines. 
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Three More Speakers 
For Agents’ Convention 
PROGRAM NEARS COMPLETION 





Dauwalter, Braerton and Abrahamson to 
Address National Association 
Meeting at Pittsburgh 





F. S. Dauwalter, director of the Busi- 
ness Development Office; W. L. Braer- 
ton, Denver, president of the American 
Association of Insurance General Agents, 
and C. A. Abrahamson, Omaha, presi- 
dent of the National Association of Cas- 
ualty and Surety Agents, have accepted 
invitations to appear on the program of 
the National Association of Insurance 
Agents at its forty-first annual meeting 
at Pittsburgh, the week of September 2s. 

All three of these speakers are well 
known to agents throughout the country, 
and their organizations are closely 
aligned with the National Association. 
The Business Development Office is con- 
ducted under the joint auspices of the 
National Association and the Insurance 
Executives Association. 

The American Association of Insur- 
ance General Agents, since its inception, 
has been working in harmony with the 
National Association. Its executive com- 
mittee holds its meeting each year dur- 
ing the convention of the National Asso- 
ciation, and it has become the custom 
for each of the organizations to have a 
representative to extend greetings at the 
annual meetings of the other. 

Close Cooperation With Casualty Agents 


The National Association of Insurance 
Agents and the National Association of 
Casualty Insurance Agents are closely 
allied in the joint producers committee, 
which was organized last December in 
connection with the Association of Cas- 
ualty and Surety Executives. President 
Kenneth H. Bair and Chairman W. Owen 
Wilson of the executive committee are 
representatives of the agents’ associa- 
tion on that committee, and President 
Abrahamson represents the general 
agents. The two organizations have 
worked closely together in workmen’s 
compensation and other conferences, and 
at the mid-year meeting of the National 
Association at Atlanta last March, Mr. 
Abrahamson stated from the platform 
that his organization is in hearty sym- 
pathy with the National Association’s 
branch office program. 

Mr. Dauwalter’s appearance will be 
greeted with unusual interest because by 
the time of the convention his organi- 
zation will be functioning actively. He 
was introduced at the mid-year meeting 
at Atlanta, when it was only in its for- 
mative stage, and it was impossible for 
him to discuss its detailed operation. 
The first bulletins are to be sent out on 
September 17, and they are expected to 
be issued continuously from that time. 
In a preliminary announcement, Mr. 
Dauwalter has stated that for some time 
to come the bulletins will deal with non- 
stock competition and will contain infor- 
mation which will be helpful to stock 
company representatives on telling the 
story of security and service afforded 
by the old line stock companies. 

These three speakers, in addition to 
Director Ernest Palmer of the Illinois 
Insurance Department and Professor 
Ralph H. Blanchard of Columbia Uni- 
versity, practically complete the roster 
of speakers. It is expected that the lead- 
ers of the several group conferences will 
be announced next week, and the tenta- 
tive program the following week. 





LYON 35 YEARS WITH NIAGARA 


Charles C. Lyon, manager of the New- 
ark, N. J., office of the Niagara Fire, 
last Saturday observed the thirty-fifth 
anniversary of his connection with the 
company. Starting as an office boy in 
1901 in the Newark office he was made 
manager in 1917 and since then has ad- 
mirably handled the affairs of the Ni- 
agara in that part of New Jersey. Pre- 
miums of the Newark office have grown 
constantly and last year totaled nearly 

,000._Mr. Lyon is also general agent 
for the Fidelity & Casualty in Newark. 





L-a-Z-y days are here again. 
But, the “z” in lazy is a lot 
different from the “z” in ZEST. 
Perk up, pep up, step up 
your production. “Put your- 
self in clover” by buzzing 
around your field and getting 
some new business on these 


seasonal lines: 


PERSONAL EFFECTS 
GOLFERS’ EQUIPMENT 
AUTOMOBILE 
RAIN INSURANCE 


- 


THE MERCANTILE 


INSURANCE CO. 
OF AMERICA 


























Money-producing plans and 
helps are yours for the ask- 
ing. Buzz our Business-Build- 
ing Department, 150 William 
Street, New York. 
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AGENTS’ COMMITTEES NAMED 





Virginia Association Members Working 
on Paid-Manager Plan, Qualification 
Bill and Competition 
Appointment of the executive commit- 
tee of the Virginia Association of In- 
surance Agents which is to serve during 
the coming year has been announced by 
President Roger Clarke of Fredericks- 
burg, who was elevated to that office at 
the recent annual convention in Lynch- 
burg. The committee comprises J. Davis 
Ewell, Richmond, chairman; John §S, 
McRae, South Boston; H. Pat Horton, 

East Radford. 

Chairman Ewell has already started 
to work compiling data on the paid- 
manager plan with particular reference 
to the budget required and is seeking 
means to underwrite this budget for a 
period of one or two years. A commit- 
tee composed of Reives Hodnett, Mar- 
tinsville, chairman; Fred M. Davis, 
Lynchburg, Calvert R. Dey, Norfolk, has 
been named to draft a qualification law 
for agents and brokers. 

President Clarke has also appointed 
a committee composed of Colonel Ed- 
ward E. Goodwyn, Emporia, chairman; 
Donald C. Hancock, Richmond, and 
Jesse A. White, Norfolk, to work with 
a committee of the Field Club of Vir- 
ginia composed of L. E. English, chair- 
man; George A. Banta and John A. 
Gibson to work with the Business De- 
velopment Office sponsored by the stock 
fire companies and the National Asso- 
ciation of Insurance Agents. 

New standing committees are mem- 
bership: Stuart Ragland, Richmond, 
chairman; Guy Via, Charlottesville; C. 
M. Garland, Hot Springs; R. Howard 
Watt, Petersburg; W. R. Howard, Nor- 
folk; legislative: Warren F. Curtis, 
Richmond, chairman; John G. Graham, 
Alexandria; J. A. Gardner, Appalachia; 
public relations: A. A. Applewhite, New- 
port News, chairman; B. Y. Calvert, 
Lynchburg; J. V. Arthur, Winchester. 
A. L. Witt, Big Stone Gap, is chairman 
of the conservation committee. Other 
members of this committee are yet to 
be named. 


Sons of Two Philadelphia 


Insurance Men Killed 


The sons of two Philadelphia insur- 
ance men were among the seven per- 
sons killed in automobile accidents dur- 
ing the week-end, They were Frank 
K. Patterson, 19-year-old son of T. Ma- 
gill Patterson, secretary of the Pennsyl- 
vania Fire, and Franklin A. Ott, 19- 
year-old son of George E. Ott, former 
agency manager at Philadelphia for the 
Equitable Life of New York and now 
a unit manager for the Union Central 
Life at Wilmington, Del. 

Young Patterson and Ott, who were 
classmates in last February’s graduat- 
ing class at Radnor High School, were 
killed early Sunday when their car 
grazed another and overturned four 
times on Principio Hill, three miles 
north of Havre de Grace, Md. They 
were returning to Philadelphia at the 
time in the car of Patterson’s father 
with Ott driving. Patterson was killed 
instantly. Ott died a few minutes after 
being admitted to Harford Memorial 
Hospital, Havre de Grace. A_ brother 
of Patterson, John, 23, who was with 
them, suffered severe shock and minor 
cuts. 


KASAS HEADING SOUTH AUG. 20 

Joseph Kasas, special agent in New 
Jersey for the National Union Fire and 
associated with General Agent Frederick 
Ackermann at the company’s office in 
Newark, will embark on a trip to Mex- 
ico August 20 on board the Orizaba. 
“Hurricane Joe,” as he is known to in- 
surance men in New Jersey, annually 
heads for Latin America at vacation 
time, braving the hurricane season which 
arrives during the latter part of August. 
Mr. Kasas has covered Central America 
and northern South America fully in his 
travels and is an expert on_ subjects 
ranging from fire protection to how te 
prepare the best meals to offset summer 
temperatures. 
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l is confidence in the safeguards pro- 
vided by modern railroading that per- 
mits the engineer to drive his locomotive 
at schedule speed. That thought is used 
in this month’s North America national 


advertising to emphasize the peace of 
mind that goes with every North 
America policy . . . a confidence 
prompted by North America’s financial 
stability and a 144-year record. 


See our advertisement in the August 
issue of Fortune and August 


issue of Time. 


Insurance Company of 
North America 
PHILADELPHIA 





and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 







Founded 1792 
































Changing Business Conditions 
and Multiple Location Risks 


Various forms of multiple location in- 
surance have been in existence for a 
great many years, says the Boston and 
Old Colony companies of Boston in their 
publication, the Accelerator. Originally 
these types of cover were known as 
floaters and written for an amount which 
represented either the total values, 90% 
values, or 80% values of the amounts at 
risk and with a limit of liability appli- 
cable at any one location. These forms 
also contained a co-insurance clause ap- 
plying to the values of the entire sched- 
ule and not only to the value at the 


location where the loss occurred. They 
were generally written at an arbitrary 
rate made by the underwriter accepting 
the business, and it was from this form 
that the general cover contract devel- 
oped. 

The general cover contract was in real- 
ity nothing more than an open binder 
agreeing to provide insurance protec- 
tion up to the limits specified in the 
contract. Underlying policies for each 
location were written at the tariff rates, 
and the premiums were adjusted each 
month on the basis of the tariff rates 
and the monthly values filed by the as- 
sured with the underwriter. Increases 
in the amounts of insurance were figured 
and charged for on a pro rata basis and 
decreases on a short rate basis. There 
was a short time in the Middle West 
when an assured, if charged a 20% load- 
ing of the rate, could have both increases 
and decreases figured upon a pro rata 
basis. This rule, however, was short 
lived. 

It will be seen from the above that 
the general cover contract possessed cer- 
tain disadvantages, the principal one be- 
ing the monthly premium adjustments, 
so that a demand quite naturally devel- 
oped for a form which could be writ- 
ten at an average rate based on specific 
rates at known locations and providing 
for one computation of the premium at 
the end of the policy year on the basis 
of the average of the values at risk. 


I. U. B. Formed in 1928 


This demand and the need of a less 
complicated form to meet the competi- 
tion of a few offices that were familiar 
with these types of coverage and who 
had more or less cornered the floater 
business resulted in the formation in 
1928 of the Interstate Underwriters 
Board. 

The board got their staff together the 
early part of 1929 and in July of that 
year published their rules and forms and 
promulgated their first rate. 

The purpose for which this board was 
organized is found in the following state- 
ment issued at that time: 

“In order to make available forms of 
cover to be used on fire insurance poli- 
cies or similar property damage policies 
essential to meet the legitimate demands 
of modern business, forms have been 
prepared, and these forms, which the 
board may modify to meet individual 
conditions when necessary, together with 
the rules for their use, are recommended 
by the Interstate Underwriters Board for 
adoption by all rating organizations.” 

Their forms, consisting of two provi- 
sional premium adjustment or reporting 
forms and a non-reporting co-insurance 
floater form and known as I. U. B. 
Forms Nos. 1, 2 and 5, respectively, are 
written at average rates promulgated 
by the board and provide limits of liabil- 
ity for each of the locations specifically 
mentioned in the form; they all provide 
automatic coverage up to a specified lim- 
it for new locations. These forms are 
not permitted, however, for an assured 
with less than five locations, so that for 
a period after the board forms were 
made available general cover contracts 


continued to be used for coverages where 
less than five locations were involved, or 
for assureds who still desired the old 
form. 

However, within a short time proyj- 
sional forms known as Form “A” and 
Form “B,” patterned after I. U. B. 
Forms 1 and 2 but with the premium 
based upon the specific rates applying at 
each location rather than an overall ay- 
erage rate, were developed, and the gen- 
eral cover contract is now no longer 
available in any rating jurisdiction. 

One of the qualifications for the use 
of the early floater and reporting forms 
was the requirement that the assured 
should have two or more locations to 
insure. The general tendency is now 
away from this so-called multiple loca- 
tion requirement, since it is now possible 
to write a premium adjustment foxm 
with limits of liability adequately pro- 
tecting fluctuating values at a single lo- 
cation practically anywhere in the United 
States except that portion north of the 
Mason-Dixon line and east of the Alle- 
gheny Mountains. 

_ The demand for provisional forms has 
increased rapidly in recent years, pri- 
marily because such forms more ade- 
quately and more economically protect 
an assured. Up and coming agents and 
brokers have been quick to realize this, 


Chief Advantages of Forms 


Briefly summarized the chief advan- 
tages of these forms are: 

1. The number of policies is reduced 
to a minimum, which tends to reduce 
the number of errors which can and do 
creep into the writing of many policies 
on the same risk. 

2. Automatic coverage is given to new 
locations developed in the interim of 
filing values, and even though new loca- 
tions are not anticipated, an assured can 
never tell when a shipment has to be 
stored out of its usual place overnight 
due to some emergency. 

3. There is no chance of being un- 
derinsured or overinsured or of paying 
more insurance than is actually required. 

4. The cost will work out considerably 
below that which would be produced by 
writing the business specifically, because 
the assured pays only for the actual 
amount of insurance needed to protect 
his values. 

5. The assured is protected at all times 
up to the limits previously determined 
upon and provided in the contract. 

6. The assured is entitled to pro rata 
adjustments in premium. 

7. Free C. P. A. advice is given as- 
sureds on methods of filing values. 

A recent rule adopted in the East and 
Southeast of permitting pro rata reduc- 
tions, with certain limitations, on insur- 
ance covering stock at specific locations 
was expected to meet the growing de- 
mand in these sections for reporting or 
provisional forms for single locations, 
but such has not been the case. The 
rule applies only to specific policies ; per- 
mits only a limited reduction on a pro 
rata basis and then only when requested 
by the assured, whereas under the re- 
porting or provisional forms the assured 
receives not only unlimited pro rata re- 
ductions without asking for them, but 
is also granted automatic coverages for 
increases and for new locations. 

This is the form of protection that the 
merchant, manufacturer, and distributor 
desire, and that is what they get when 
they buy a provisional premium adjust- 
ment policy. 





W. A. FRAZIER DEAD 
W. A. Frazier, assistant Pacific Coast 
manager of the St. Paul Fire & Marine, 
for the past sixteen years, died at his 
home in Palo Alto following an illness 
of over two months. He was 66 years 
old. 
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UBLIC ENEMY 
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COMMON ENEMIES 
TO GUARD AGAINST 
1 FIRE 9 LIGHTNING 
2moToR 10 MARINE 
ACCIDENT DISASTER 
3 WINDSTORM 11 RAILROAD 
& TORNADO WRECK 
4 PERSONAL 12 FALLING 
ACCIDENT AIRCRAFT 
SSICKNESS 12 EXPLOSION 
6 DAMAGE 14 RIOTor CIVIL 
CLAIMS COMMOTION 
7BURGLARY IS EARTHQUAKE 
BROBBERY IGBFORGERY 
17 OISHONESTY 











The Girard Fire & Marine Insurance Co. 
The Mechanics Insurance Co. of Philadelphia © 1854 
Superior Fire Insurance Company ® 167) 
The Metropolitan Casualty Insurance Coof NY. « 1874 


EASTERN DEPARTMENT 





The fear of serious or prolonged illness and its possible consequences is a NIGHTMARE that 
perpetually haunts the thoughts of the bread-winner responsible for the up-keep of the home. 
When despite our best efforts at prevention illness comes, the work and savings of a lifetime 
may vanish, while the DEMONS of worry and despair cruelly prod their victim. 
The worst sting of impaired health can be alleviated if in our days of health and vigor 
adequate INSURANCE has been provided to span the gap left by the inroads of sickness. 








LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey —orcawzeo|855 


orcamizeo 1653 


WESTERN DEPARTMENT 


844 RUSH STREET, CHICAGO, ILLINOIS 


CANADIAN DEPARTMENT 


461 BAY STREET. TORONTO. CANADA 


10 Park Place 
Newark, New Jersey 


Milwaukee Mechanics’ Insurance Company orsamzeo (B52 
National-Ben Franklin Fire Insurance Lo. 
The Concordia Fire Insurance Co. of Milwaukee 
Commercial Casualty Insurance Gompany 


PACIFIC DEPARTMENT 


220 BUSH STREET, SAN FRANCISCO, CAL. 


SOUTH-WESTERN OEPT, 


912 COMMERCE STREET, DALLAS, TEXAS 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J 
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There are some plans to give work to 
people which we could profitably adopt 
from Canada. When I traveled there 
first in 1912, the post office at Hamilton, 
Ontario, sold stamps to “stamp peddlers” 
at wholesale, who supplied them to citi- 
zens at the regular price. Each vendor 
had a certain route, and visited custom- 
ers regularly, and saved them the trouble 
of sending their employes out to get 
them from the post office. Thereby the 
citizen saved time and the peddler was 
able to make a little money. 

The Post Office Department of course 
lost the difference between the regular 
cost and what it sold for to the peddler 
of a stamp, but the consumer lost noth- 
ing direct—it gave employment, and re- 
duced the Post Office Department's ex- 
penses in conducting a “stamp window” 
by reducing the number of direct appli- 
cants for stamps. 

It worked out all right at that time in 
a city of that size, viz., about 150,000. It 
would perhaps not work out nowadays 
in larger cities, with modern stamping 
devices, where a stamping machine sup- 
plants the postage stamp. 

a * a 
The Many-Hearted Adirondacks 

Every Summer resort advertisement in 
the Adirondack section without fail adds 
the slogan “In the heart of the Adiron- 
dacks,” even if it isn’t. There must be 
about 500 “hearts” of the Adirondacks, if 
one were to believe these misleading 
statements. 

ees 
Crazy, But He Had a Good Idea 

A few days ago a man walked into the 
barber shop of the Van Curler Hotel at 
Schenectady, and asked the barber to 
lend him clippers to cut his hair as he 
wished to cut it himself. He butchered 
his hair, thanked the barber without pay- 
ing him and walked out. A little while 
after he was gathered in by two keepers 
of the local bug-house from which he 
had wandered. 

While he was insane, I can perhaps 
figure out what was in his disordered 
brain. Probably he was thinking back 
to the time when he, like myself and 
thousands of others, could not get a hair 
cut the way he wanted it cut, but the 
way the “classy” barber thought it should 
be cut. For the habit of thought to give 
a customer not what he wants, but what 
the seller thinks the customer should 
have, is just as strong among barbers as 
in other lines of selling. 

* * * 
Cheers and Jeers 


In my correspondence with people who 
read my stuff and write to me it has been 
very interesting for me to note what a 
wide divergence of opinion exists. Some- 
times I get commendatory letters about 
something I have written which cheers 
me, and at the same time I get letters 
about some article that are anything but 
commendatory. Sometimes some par- 
ticular items in my own opinion is of 
only 50% or less standard value, and am 
surprised that it evokes very favorable 
comments. It is of course very difficult 
to please everybody. 

* * * 

How Long Does It Take to Make 

an American? 

It is now over 100 years ago that my 
grandfather came to New York City in 
1835 and established one of the first 
German pharmacies in the city. His 
grandsons and great grandsons still con- 


tinue the same business. The pharma- 
cists in those days in the town he came 
from had to take a university course, 
and were considered professional men as 
much as doctors or lawyers, et al. His 
business followed the growth of the city. 
Originally at Broadway near Canal, he 
moved to the corner of Ninth Street and 
Broadway in the fifties. His son carried 
on there until about 1885, when he moved 
to Sixth Avenue, near 14th Street. Then 
in the early nineties their stores were 
moved to 75th Street and Madison Ave- 
nue, and 72d Street and Madison Ave- 
nue. The grandson is still carrying on 
at 75th Street under the name of H. A. 
Casebeer, a corporation, and no doubt 
his son will carry on later. 

In the town of Gelnhausen in Hesse- 
Cassel the family have been apothecaries 
since about 1600, over 300 years ago, and 
I have a copy of a patent granted by the 
then King of Hanover, dated 1750, giv- 
ing my ancestor the right to be sole 
druggist in a certain section. What a 
cinch! 

As my grandfather came to the U. S. 
over a hundred years ago and my father 
came over in the early fifties, nearly 100 
years ago, I presume I could fairly claim 
to some of my upstate Yankee friends 
that I am an American, not a “foreign- 
er,” my family having resided here over 
100 years (a paternal uncle of mine came 
over here in the late eighteen thirties 
and settled in St. Louis, then a frontier 
and traded with the “mountain men” 
made famous by stories in the Saturday 
Evening Post), but, somehow, some of 
them still think of me as a “foreigner.” 
How long must one reside in the U. S. 
to get into the “American status,” as 
they make it, in the parochial and nar- 
row view? 1,000 years, I suppose. 

We want everyone who comes to these 
shores to stay to become a citizen, and 
then we deride them for their foreign 
origin and refuse to recognize them as 
equals deep down in our hearts. 

* * * 
A Strange Experience With Two Keys 

Truth is stranger than fiction, and cir- 
cumstantial evidence is not always re- 
liable. I refer to an episode in my own 
experience when recently I stopped at 
the Palatine Hotel, at Newburgh, N. Y., 
and had room No. 402 (please keep that 
number in mind), and took the key with 
me by error, and went to Poughkeepsie, 
N. Y., and got room No. 302 (keep this 
in mind). After being assigned to my 
room I went to lunch, and going back to 
what I thought was my room, and hav- 
ing now both keys in my pocket, though 
I did not realize it, it so happened that 
I pulled key No. 402 of the Newburgh 
Hotel out of my pocket and headed for 
402, instead of No. 302, 402 being in 
same location and of same pattern as 
302, on different floors. 

It happened that the Newburgh Hotel 
key 402 fitted Poughkeepsie Hotel room 
No. 402—rather strange!—so that I had 
no difficulty in entering the room, and 
was much surprised to find complete 
female outer-and underwear spread 
around the room, and was somewhat 
puzzled, thinking perhaps that a change 
in rooms had occurred while at lunch. 

Suddenly I realized that I must get out 
of that room quickly before the occupant 
could return and find me in it—it would 
have been hard to explain that I was 
guiltless and had no sinister motives. 
Any excuses or explanations would have 
sounded fishy, and I wouldn’t have 
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blamed her. Had a stranger been ar- 
rested, caught in the same position that 
I was in, and had I been on a jury, I 
would certainly have considered the ex- 
cuses based on the given facts somewhat 
dubiously. 

However, the lady did not appear, 
luckily for me, and I went to the desk to 
inquire why someone apparently was 
occupying the room assigned to me. 
When I again hauled out the Poughkeep- 
sie Hotel key, they told me that it was 
not their key, and that my room was 
No. 302. It was, of course, surprising to 
them that the Newburgh key No. 402 
should fit their (Poughkeepsie Hotel’s) 
room No. 402. Had I not pulled out of 
my pocket the Newburgh Hotel key, but 
the right Poughkeepsie Hotel key that 
would have mystified them. 

It was one of the hottest days of the 
year, when people would have been im- 
patient with long explanations. If some- 
one should ever tell me a similar story 
to excuse his presence in that room, I 
would have been skeptical myself, but 
now that I have had this unusual experi- 
ence myself, I would be more lenient in 
my judgment. It certainly was a curious 
and unusual series of coincidences. 





Crop Insurance 


(Continued from Page 1) 
the crop would be drawn off the market 
and put into storage and such amounts 
would be definitely fixed, being based on 
predetermined rates necessary to in- 
demnify losses in bad crop years. In 
year of crop failures the grain would be 
released and the amount would be auto- 
matically determined by the indemnities 
to be paid. The accumulated reserves 
of grain would automatically go to those 
who needed it most, those whose income 

had been destroyed. . 

“Such a plan would be in effect an in- 
surance pool in the form of wheat. By 
using a commodity plan exclusivelv the 
problems of price hazard and price in- 
surance would be removed from the pic- 
ture. 

“If crop insurance can assist a farmer 
in maintaining himself it will become one 
of the cornerstones of our national farm 
policy as it is gradually emerging.” 


ATLANTIC CITY GET-TOGETHER 
The annual get-together meeting of 
members of the Atlantic City Associa- 
tion of Insurance Agents and special 
agents of southern New Jersey and 
vicinity will be held Tuesday evening, 
August 18, at the Bankers Tavern in 
Atlantic City. Those who desire to play 
golf in the afternoon will play at the 
Atlantic City Country Club and anglers 
will be taken care of at the Atlantic City 
Tuna Club. J. Nelson Berner is chair- 
man of the entertainment committee and 
assisting him are Joseph G. Richmond 
and Frederick G. Bolte. 


C. H. LUM’S DAUGHTER TO WED 

Miss Virginia Lum, daughter of 
Charles Harris Lum, assistant manager 
of the National Board of Fire Under- 
writers in charge of the Pacific Coast 
Department, and Mrs. Lum and Charles 
B. Niebling, will be married on Septem- 
ber 18 at the Stanley Congregational 
Church, Chatham, N. J. Mr. Niebling is 
a graduate of Williams College and Har- 
vard Law School and is now associated 
with Lum, Tampblyn & Fairlie. 
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INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
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READY FOR ACTION! 


Enter the competitive ring of today’s 
market with the confidence that you are 
ably seconded. Our agents feel secure in 
the support they receive. 


One example is “The Accelerator,” our 
monthly magazine. Every issue carries 
practical, timely, workable suggestions to 
} increase income ... exciting ideas on 
salesmanship and office management — 
small newspaper ad layouts with a big 
punch — letters that our agents say are 
knock-outs — ‘‘Service cards’’ that land 
automobile owners — folders that win at- 
tention by art work and convince by copy. 


If you want a ring-side seat to view cham- 
pionship ideas in sales promotion and co- 
operation, write for a copy of “The Acceler- 
ator” today. 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 
87 Kilby Street, Boston, Massachusetts 








LOCAL BOARD ON COUNTY INS. 


The Wood County Association of In- 
surance Underwriters, recently organized 
at Wisconsin Rapids, Wis., through the 
efforts of the officers of the Wisconsin 
Association of Insurance Agents in co- 
operation with field men, has quickly won 
public applause by its action in under- 
taking a survey of the county’s . insur- 
ance situation and on this basis recom- 
mending changes whereby the county will 
save considerable money at the same 
time that it is provided more adequate 
coverage on its property. Charles FE. 

Boles of Wisconsin Rapids was spokes- 
man for the underwriters’ committee at 
a meeting of the county board consid- 
ering the question and _ successfully 
averted an attempt to convince the super- 
visors that the real saving could be ef- 
fected by transferring all of the busi- 
ness to the Wisconsin state fire fund, 
which writes 51% of company rates. 





ARTHUR S. HUGHES DEAD 
Arthur S. Hughes, for many years en- 
gaged in the insurance and real estate 
business in Passaic, N. J., died in the 
Passaic General Hospital of pneumonia 
at the age of fifty-five. He is survived 
by his widow and two children. 
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STATEMENT—JUNE 30, 1936 











ASSETS 
Cash in Banks and Trust Companies ...... . $ 13,991,862.08 
United States Government Bonds ........ 2,818,958.99 
All Other Bonds and Stocks . . . ........ 97,354,211.19 
Premiums uncollected, less than 90 days due . . . . 6,97 1,644.75 
PE ok a eS es we cre ae lacs 231,676.00 
Other Admitted Assets . ........2.646-. 773,202.00 
$122,141,555.01 
LIABILITIES 
er ee ae $ 14,500,000.00} 
Reserve for Unearned Premiums . ........ 39,207 ,558.00 
NE ee eee 4,437,757.00 
Reserve for Unpaid Reinsurance . . ....... 796,364.77 
Reserve for Taxes and Accounts. ........ | 500,000.00 
Conlogretion Reserve... ssh se ee He Os 2,000,000.00} 
£0 ee ee ee 59,699,875.24t 
INS. 
Ae $122,141,555.01 
| the 
_ SURPLUS AS REGARDS POLICYHOLDERS' $76,199,875.24} 
aa NOTE: On the basis of June 30, 1936 market quotations for all 
oni Bonds and Stocks owned the total admitted Assets would be in- 
seal creased to $128,224,799.33, the Net Surplus to $65,783,119.56, 
2 and the Surplus as regards Policyholders to $82,283,119.56. 
eat Securities carried at $2,620,655.00 and cash $50,000.00 in the 
re above statement are deposited as required by law. 
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Pink Moves to Curb 
Public Adjuster Abuses 


REPLIES TO MAYOR LA GUARDIA 





Seven Fire Department Aides Accused 
of Taking Bribes to Furnish Ad- 
justers With Alarms 





In a letter to Mayor La Guardia of 
New York City, Superintendent of In- 
surance Louis H. Pink this week prom- 
ised prompt trial of public insurance 
adjusters complained of in a report of 
the Commissioner of Accounts. He 
designated Deputy Superintendent Ed- 
ward McLoughlin to handle the trials 
and to propose steps to end the public 
adjuster abuses, an evil against which 
Superintendent Pink campaigned as long 
ago as last October. 

His letter to Mayor La Guardia fol- 
lows in part: 

“A very sincere effort is being made 
to place all of the branches of insur- 
ance on a higher professional standard. 
Under a recent amendment the New 
York Insurance Law requires those who 
apply for an insurance agent’s or brok- 
er’s license to pass a written examina- 
tion. While the law does not require 
a written examination for the licensing 
of public adjusters and it has never 
been done in this state, it is sufficiently 
broad to permit it. In view of the 
public criticism of the conduct of some 
public adjusters, on the first of the year 
I took the responsibility of requiring all 
public adjusters, whether heretofore 
licensed or not, to pass a written ex- 
amination. 

“My thought was that this would at 
least be helpful in demonstrating 
whether they are capable. The number 
of brokers and adjusters who are li- 
censed by the state annually is so large 
that it is impossible to make a detailed 
investigation into the character of each 
person unless some complaint is made 
or we have some reason to suspect that 
the applicant is not fit. In view of 
the unusual situation with regard to the 
public adjusters, we are this year in 
addition to the written examination, 
making an investigation into the char- 
acter and moral fitness of each person 
who passes. 


Contemplated Legislation 


“We have also considered the possi- 
bility of introducing legislation requir- 
ing public adjusters to give a bond. 
The requiring of a bond has helped 
considerably to clear up the bail bond 
situation which was so much in the 
public prints some years ago. It might 
be desirable to require this from public 
adjusters. 

“It is the old story of the 
apples in the barrel. 
few spoil the lot. The adjusting of fire 
losses is an important branch of the 
insurance business. Many of the public 
adjusters are of high calibre and want 
the business run on clean and proper 
lines. We are doing everything pos- 
sible to help the adjusters clean house 
and eliminate those who by unlawful and 
unfair competitive practices have 
brought that branch of the insurance 
business into disrepute. 

“We know that we shall have your co- 
operation in the hearings which we hold 


rotten 
A comparatively 














in the case of the adjusters of whom 
you complain, and we shall also be glad 
to obtain an expression from you or 
those city officials who are brought in 
contact with the adjustment of fire 
losses as to whether or not it would 
be a wise and salutary move to require 
a bond from public adjusters in the 
future. 
“Yours very truly, 
“LOUIS H. PINK, 
“Superintendent of Insurance.” 
Remarks at Brokers’ Meeting 

In an address delivered before the 
General Brokers’ Association of the 
Metropolitan District, Inc., on October 
30, 1935, Superintendent Pink said: 

“There is one field, however, which 
calls for action. Probably no branch of 
insurance is in such low repute as that 
of the public adjuster. There is a real 
need for the public adjuster in intricate 
cases and he can be of great service 
to the assured. Public adjusters are to- 
day licensed without written examina- 
tions, without the requirement of any 


specific educational qualifications, and 
without the giving of a bond. While 
many of them are competent, trust- 


worthy and honorable, the public ad- 
justing business is viewed by many as 
somewhat of a racket. 

“We have found that many of the 
public adjusters have paid no attention 
to any kind of ethics. They have been 
out to chase business and to get it by 
any means necessary. They have forced 
themselves upon assureds many of whom 
do not need their services by high- 
pressure salesmanship and have ruth- 
lessly competed among themselves for 
business. These facts lead to the con- 
clusion that many of these adjusters 
have little understanding of the proper 
conduct of their business. They are 
not competent and they lack a proper 
conception of the trustworthiness ex- 
pected of them. We are seriously con- 
sidering requiring all of the adjusters 
to take a written examination in order 
that we may weed out the unfit. We 
may also recommend legislation which 
will require public adjusters to file a 
bond for the faithful performance of 
their duties.” 

Mayor La Guardia early this week 
revealed the existence of a racket in 
which seven civilian telephone operators 
of the Fire Department were accused of 
having accepted bribes from certain pub- 
lic fire adjusters in exchange for imme- 
diate information on the location of 
fires, 





R. B. McFALLS BOOKLET 

R. B. McFalls & Son, Inc., general 
agents, 12 Gold Street, New York City, 
have sent out a booklet containing pic- 
tures and giving other interesting facts 
about the Presidents of the United 
States; also there are additional facts 
in relation to the electorate. 

On the back page of the booklet is 
this message from R. B. McFalls & Son 
to clients and prospects: “We don’t care 
how you vote, but you should vote. We 
don’t tell you how to conduct your busi- 
ness, but you should provide necessary 
insurance.” 


APPLE WITH CRUM & FORSTER 
James TD. Apple. known to his asso- 
ciates as Red Apple. has joined the field 
staff of the North New Jersev office of 
the Crum & Forster group at Newark as 
an engineer. He was formerly with the 
New Jersey Schedule Rating Office. 


Pass Brokers, Agents Tests 

Applicants for agents’ and brokers’ 
licenses were examined by the New York 
Insurance Department in New York City 


July 13. The names of the successful 
candidates follow: 
Brokers 


Simon Aharonian, 97 Cambridge Place, Brook- 
lyn, N. Y. 

~~ 'm’ A. Burton, 468 Bellevue Ave., Yonk- 
ers, N. Y. 

William J. Butler, Jr., 111 John St., c/o Holly 
& Co., Inc., New York, N. Y. 


Ligeaiey P. Calkin, 222 Broadway, Monticello, 
B. F. 


Elizabeth M. Capilda, 805 St. Marks Ave., 
Brooklyn, N. Y. 
Frank J. Carey, Jr., 
Rockaway Park, N,. Y. 
_ Guido V. Catania, 1055 65th St., Brooklyn, 


119-11 Newport Ave., 


“John P. Culada, 177 Woodruff Ave., Brooklyn, 


Pearl E. Day, Suite 1001-149 Broadway, New 
York, N. Y. 

Ira Duchan, 610 West 150th St., c/o Morris 
Schultz, New York, N. Y. 
ee 5. Eiseman, 138-43 Hillside Ave., Jama- 


Morris S. Eisenstein, 1440 Broadway, New 
York, N. Y. 
Irving H. Flechner, 50 Court St., c/o Jesse 
Gruber, Brooklyn, N. Y. 

Warren S. Gillen, 50 Hempstead Ave., Mal- 
verne, N. Y. 

Benjamin M. Goldstein, 274 Broadway, Mon- 
ticello, N. Y. 

Peter H: Geene, 15 Washington St., c/o Bank- 
ers Indemnity Company, Newark, N. J. 

Harold R. Grening, 2325 Ryer Ave., c/o 
Estate of Max Just, New York, N. Y. 
ss H. Gross, 11 Park Place, New York, 


Charles F. Heard, Faulhaber & Heard, Inc., 
31 Clinton St., Newark, N. J. 

. Herman Horowitz, 285 Madison Ave., c/o 

coe Life Assurance Society, New York, 


Louis J, Jacques, 62-41 64th St., Middle Vil- 
lage. N. Y. 
William E. Kent, c/o Schiff, Terhune & Co., 
Inc., 99 John St., New York, N. Y. 
George A. Kirchenbauer, 75 Maiden Lane, 
c/o W. L. Perrin & Son, New York, N. Y. 
John J. Lalor, 2109 Mott Ave., c/o Morris 
Realty Service Corp., Far Rockaway, N. Y. 
Marie E. Loughlin, 10-64 Jackson Ave., Long 
Island City, N. Y. 
Mac Marcus, 227 Barrett St., Brooklyn, N. Y. 
ms tn Mishken, 190 Jerome St., Brooklyn, 
Rudolph G. Morse, 1742 Hendrickson St., 
Brooklyn, N. Y. 
oe D. O'Neil, 5348-65th Place, Maspeth, 


Florence E. Pollock, 
Charles J. Morton, New 
Potash, 2521 
‘ York, N. Y. 

William R. Price, c/o Travelers Ins. Co., 250 
West 57th St., New York, N. Y. 

John M. Rix, 104 John St., c/o Hartford Fire 
Ins. Co., New York, N. Y. 
mA ees B. Reamer, 130 Clinton St., Brooklyn, 


_* Richard Rudey, 565 Fifth Ave., New York, 


r 


150 William St., c/o 
nN. YF. 


ork, iN. . 
Broadway, c/o Katsh 


, oe, L. Sachs, 215 Montague Street, Brook- 
we, Wes. Be 

Joseph Sacks 124-10 Metropolitan Ave., Rich- 
mond Hill, N. Y. 

Howard W. Saler, 70 Pine St., c/o Cornwall 
& Stevens, New York, N. Y. 

Harry Scheeder, 9017 Metropolitan Ave., For- 
est Hills, N. Y. 

Joseph S. Scheinberg, 1775 Broadway, New 
York, N 


_ Max E. Schneider, 277 Broadway, New York, 


Louis R. Schocken, 
Field, Mineola, N.. Y. 

foward G. Seymour, c/o Mohegan Interna- 
tional Corp.. 17 State St., New York, N. Y. 

John J. Shugrue, 350 Sth Ave., c/o Wm. J. 
Pedrick Ins. Co., New York, N. Y. 

Aaron D. Stein, 152 West 42nd St., New 
York, N. Y. 

Henry P. B. Terry. 100 William St., c/o 
Aetna Life Ins. Co., New York. N. Y. 

arvey D. vom Lehn, 2701 Glenwood Road, 
Brooklyn, N. Y. 

Richard P. Walsh. 92 William St., c/o Central 
Fire Agency, New York, N. Y. 

David H. Weiher, 31 Mamaroneck Ave., c/o 
General Accident Fire & Life Assur. Corp. Ltd., 
Whiie Plains. N. Y. 

Lawrence Wolff, 80 Maiden Lane, c/o Frenkel 

Co. Inc., New York, N. Y. 

Sidney L. Wolkenberg, 250 Park Ave., New 
York, N. Y. 


Hangar 19, Roosevelt 


Agents 


William E. Alwell, 805 No. Village Ave., 
Rockville Centre, N. Y. 
eo D. Azorsky, 8 Hall Ave., Larchmont, 


~ Louis J. Caiazzo, Jr., 166 Clinton Place, Port 
Richmond, N. Y. 

- J. Closs, 55 Fifth Ave., New York, 
NY 


~ Tohn G. Erixon, Tr., c/o Tucker and Turn- 
bull, Inc., Main & Court Streets, White Plains, 
William D. Main St., Port 
Washington, N. Y. 

_ Irving Hochstein, 1450 Broadway, New York, 


Hegeman, 176 


K... ¥: 
eo Holden, 5 South Broadway, Yonkers, 
Ruth Hunt, c/o Zurich Gen. Acc. & Liab. Ins. 
Co.. 80 John St., New York, N. Y. 
Howard M. Katzen, c/o John H. Feldman & 
Co., Inc., 70 Pine St., New York, N. Y. 
Leland R. Lain, c/o N. D. Mills Agency, 12 





Auto Collision Claims adjusted to the 
satisfaction of your assured 


Nathan H. Weil, Ine. 
INSURANCE UNDERWRITERS 


501—5th Ave., corner 42nd St, 
MUrray Hill 2-6412 
Fire—Casualty—Inland Marine—Automobile 





Serving Brokers Since 1919 








MAY QUIT CHICAGO BOARD 





Brokers, Failing to Obtain Voice in Man- 
agement, Announce Readiness to 
Resign From Board 


At the annual dinner last week in Chi- 
cago of the directors of the Insurance 
Brokers Association of Illinois a_reso- 
lution was passed unanimously express- 
ing determination of the directors to 
resign their memberships in the Chicago 
Board of Underwriters in their fight to 
obtain a voice in the management of the 
board. 

The resolution—an outgrowth of the 
negotiations started by the brokers— 
reads: 

“It is hereby resolved that the mem- 
bers of this Board, af.er hearing the 
unfavorable report of the committee ap- 
pointed by the president to negotiate 
with the Chicago Board of Underwriters 
to the end that our membership be prop- 
erly represented in that body, are ready 
and prepared to resign their member- 
ship in the Chicago Board of Under- 
writers and that the secretary is hereby 
instructed to so notify the members.” — 

Asserting that “discussions with Mr. 
Glidden (manager of the Ch‘cago Board) 
since the offer was declined, had not 
resulted in any satisfactory basis on 
which the Board and the brokers could 
adjust their differences,” the statement 
issued from President R. M. Redmond’s 
office, bearing the resolution, reads: 

“The committee members were of the 
opinion that a harmonious agreement 
was impossible so long as the control- 
ling forces of the Chicago Board of 
Underwriters persist in their complete 
indifference to the brokers’ request and 
without logical or convincing reason 
why the brokers’ services on the board 
of directors of the Board of Under- 
writers and its committees were imprac- 
tical. To assume that the brokers lack 
some special or peculiar qualifications 
that would make them capable of serv- 
ing in the Board’s council, which con- 
clusion must be drawn from the Board's 
attitude, said the committee report, is 
ridiculous.” 

Although the Illinois association at 
present has, despite its growth, a mem- 
bership limited to about 600 brokers, 
there are nearly 4,000 brokers alone in 
the immediate territory served from 
Chicago. 





President R. M. Redmond of the Illi- 
nois Insurance Brokers Association an- 
nounces that a special meeting of the 
association will be held next Thursday 
afternoon to receive the report of action 
taken by the board of directors on the 
projected plan to resign their member- 
ships in the Chicago Board of Under- 
writers. 





Mainly Personal | 





Edward W. Schwarz, Brooklyn agent 
located at 50 Court Street, is receiving 
congratulations upon having attained 
fatherhood. He was presented with a 
baby boy July 22. 

* 


Charles Reppa, of Mount & Rilling, 
Inc., 132 Montague Street, Brooklyn, re- 
membered a number of insurance friends 
while on vacation at Cape Cod. Cards 
received from him stated he had been 
surf-casting and as a result was forward- 
ing a nice package. What was received 
was a-can of sardines. 


Houston Avenue, Middletown, N.Y. ; 
William J. Maloy, 56 Beaver St., New York, 


William H. Munson, c/o Munson Agency; 
Inc., 40 Broad St., Port Chester, N. ¥- sie 

Barbara M. Stehle, 6001 67th Ave., Ridg 
wood, N. Y. 
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Collection of Reinsurance Due 
To Companies Being Liquidated 


K. S. Mayhew, for many years asso- 
ciated with marine insurance companies 
in the adjustment and settlement of 
losses and later connected with the Li- 
quidation Bureau of the New York In- 
surance Department, has written a letter 
to the New York Law Journal with re- 
spect to the full liability of reinsurers 
on policies of companies being liquidated, 
irrespective of the ultimate amount of 
payment to an insured. His letter, writ- 
ten as a reply to an editorial recently 
published by the Law Journal follows: 

“During the liquidation of the Norske 
Lloyd, Liberty Marine, the North At- 
lantic, and the Second Russian by the 
Insurance Department of this state the 
writer was made a member of the Liqui- 
dation Bureau of that department. His 
duties were to determine and fix the 
amount of the claims made under marine 
insurance policies issued by these com- 
panies and payable out of their assets in 
the hands of the superintendent of in- 
surance. Of course, such determination 
was subject to confirmation of the courts, 
when the superintendent made his report 
thereto. At that time the various claim- 
ants could contest in the liquidation pro- 
ceedings the amounts thus determined 
and fixed. The determining and fixing 
of the amount due each claimant was 
done in the name of the superintendent 
of insurance, as the statutory liquidator 
of the companies in question. 

“From this it will be evident that a 
period of time would elapse after the 
amount of each claim had been deter- 
mined and fixed before the first reports 
on the companies involved was made by 
the superintendent to the court, and 
authority therefrom was obtained by him 
to pay any dividends thereon. The 
amount of the dividends and their pay- 
ments would be governed by the assets 
available. 

Full Collections From Reinsurance 


“In the liquidation of these four com- 
panies it was the practice, when a marine 
claim had been fixed and determined, to 
bill and collect at once from any and all 
reinsurers their full proportion thereof, 
without awaiting any report to the court 
thereon, the courts confirmation thereof, 
the court’s authorization of payment of 
dividends thereon, the payments and the 
amount of the dividends ultimately paid. 

“So far as the writer can recall full 
collections were made from the reinsur- 
ers regardless of the amount of the divi- 
dends ultimately paid thereon and the 
date of the payment of any dividend. 
Most of the reinsurers paid their full 
proportions without raising the issue in- 
volved in your editorial. A few who did 
raise this issue ultimately paid without 
litigation, when the ‘Allemannia’ case and 
like cases were cited to them or their at- 
torneys. 

“Therefore, in the liquidation of these 
four companies their assets were ma- 
terially enhanced thereby in most in- 
stances prior to the distribution of divi- 
dends to the various claimants upon the 
original amounts of their claims as al- 
lowed in the liquidation proceedings. It 
is to the credit of the Insurance De- 
partment and the reinsurers involved 
that this was accomplished in the usual 
course of the transaction of their busi- 
Ness without any litigation. It illustrates 
the saving in expense to all concerned 
when they are well informed. The writer 
1s not now connected with the Insurance 
Department, but he understands that the 
liquidation of these four companies has 
been accomplished. 

‘Prior to the writer’s association with 
the liquidation of these companies he 





SALT LAKE CITY POND 
The Idaho-Utah Pond of Blue Goose 
eld a get-together party on July 23 in 
honor of Most Loyal Gander Ormand 
Keller. The affair was staged at Melrose 
Lake Club at Salt Lake City. 


had spent about twenty-five years in the 
marine insurance field, representing the 
various marine companies in the adjust- 
ment and settlement of their commit- 
ments. The authority of the Allemannia 
and other decisions in accord therewith 
has been acknowledged and followed by 
those with whom he dealt in that field, 
when such or similar issues have been 
involved or raised.” 
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These requirements are— 


KENTUCKY AGENT DIES 

Cronley Broaddus, 62 years of age, of 
the Dickerson & Broaddus agency, at 
Lancaster, Ky., was found dead at his 
home in Lancaster, on August 1. Cor- 
oner S. H. Anderson held that death was 
due to Mr. Broaddus having taken 
poison, evidently with suicidal intent. 
The deceased is survived by his widow 
and four children, including Hazel Broad- 
dus, Louisville; O’Neal Broaddus, Chi- 
cago; Mrs. Melvin Parson and Earl 
Broaddus. Mr. Broaddus was formerly 
County Court Clerk and a former treas- 
urer of the Lancaster Schools. 


UNQUESTIONED STRENGTH AND SECURITY 
SAVINGS THROUGH PROFIT PARTICIPATION 


THE VALUE AND CONVENIENCE OF THE 
INSURANCE BROKER’S SERVICE 


W: believe that an assured who is not getting all of these 
advantages in any line of insurance which Atlantic offers, 
is not getting full value for his insurance dollar. 


Atlantic was chartered in 1842 and has owned and occupied the 
same site at the corner of Wall and William Streets since 1851. 
It is unquestioned as to financial strength and conservative man- 
agement. It has distributed $121,000,000 in dividends to policy- 
holders in its 94 years. 


We believe that the interests of the assured are best served when 
he has the advice of a competent broker or broker-agent. Endors- 
ing the function of the broker and broker-agent, we have set our 
objective for broker-placed business at 100%. 


The number of brokers placing business with Atlantic is steadily in- 
creasing. If you are not one of this number, please give us an oppor- 
tunity to explain why it is that in giving your client an Atlantic 
policy, you serve his interest and your own at the same time. 
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MARINE « YACHT « INLAND 
TRANSPORTATION. 
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> REQUIREMENTS 


Atlantic Mutual 


INSURANCE COMPANY 


Atlantic Building: 49 Wall Areet, New York 
Cleveland 


LATTA ASSISTANT MANAGER 

Lynn M. Latta, has been promoted by 
Travelers Fire from position of special 
agent at Detroit to assistant manager for 
the entire territory of State of Washing- 
ton and British Columbia. He will be 
associated with Manager A. S. Joy in 
the Seattle office. 





H. H. REED IN ENGLAND 
Henry H. Reed, general manager of 
the New York ‘office of the Insurance 


Company of North America, accompa- 
nied by his family, sailed last Saturday 
for a month’s vacation in England. 
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New York Court On Apportionment 
Of Loss In Overinsurance Case 


In Rankin Funeral Home v. the Rhode 
Island Ins. Co. (two cases) and Same 
v. United Firemen’s, 288 N. Y. S. 220, 
three cases on fire policies tried to- 
gether, the plaintiff was the owner of 
two buildings on one lot, one in front 
and one in the rear. The front building, 
“and additions,” was covered by two 
policies, one a $6,000 Rhode Island pol- 
icy and the other a $10,000 United Fire- 
men’s policy. The rear building alone 
was covered by a $2,000 Rhode Island 
policy. Fire damaged both buildings. 
The rear building was properly held an 
“addition” to the front building. The 
two larger policies therefore covered 
both buildings. The jury fixed the total 
sound value of the front building before 
the fire at $14,090 and of the rear build- 
ing at $4,655, a total of $18,745. It found 
the fire damage to the front building to 
be $375 and to the rear building $3,655. 
An apportionment of the loss to the re- 
spective policies was necessary. 

Modifying judgments for the plaintiff 
in each action on the appeal of the in- 
surance companies, the New York Ap- 
pellate Division said: 

“The insurance coverage by the three 
policies was greatly in excess of the 
total fire loss, and in determining the 
apportionment, we deal here only with 
the case of overinsurance. When ad- 
justments must be made as between spe- 
cific and blanket policies covering a fire 
loss as occurs in this case, many theories 
of apportionment have been applied by 
the courts of the various jurisdictions 
(see L. R. A. 1915 B, 509, note) in deai- 
ing with one of the most troublesome 
questions involved in the law of insur- 
ance. 


No Single Rule for All Cases 
“There is no single rule which can 


properly be applied to all possible situ- 
ations. The rule we have determined to 
apply in this case is satisfactory only in 
a situation where the aggregate insur- 
ance exceeds the total loss sustained. 
One requisite in every case in making 
apportionments is that the assured shall 
have full indemnity. The rule we apply 
meets this requisite in cases of over- 
insurance such as the present, and is, 
we believe, fair to the several insurers. 
The rule is thus stated by Judge Rapallo 
in his opinion in Ogden v. East River 
Ins. Co., 50 N. Y. 388 at page 391, 10 
Am. Rep. 492: 


“‘For the purpose of apportioning the 
loss in case of overinsurance, where 
several parcels are insured together by 
one policy for an entire sum, and one of 
the parcels is insured separately by an- 
other policy, the sum insured by the first 
mentioned policy is to be distributed 
among the several parcels in the pro- 
portion which the sum insured by that 
policy bears to the total value of all the 
parcels.’ This is sometimes called the 
Reading Rule. 

“Applying the rule to this case upon 
the basis of the values and loss findings 
made by the jury, the proportionate 
amount of insurance on the blanket poli- 
cies applicable to the rear building 
should be determined on the basis of 
the sound valuations of the two build- 
ings.” 

Applying this rule the court found 
the insurance on the rear building for 
apportionment purposes as follows: 


On the $10,000 policy......... $2,483 


On the $6,000 policy......... 1,490 

On the $2,000 policy......... 2,000 
Total for apportionment 

RE cvcwccukacaxdan’ $5,973 


The loss, $3,655 is 61.19% of this total 
insurance, and the loss on the rear build- 
ing should be apportioned therefore as 
follows: 


On the $10,000 policy......... $1,520 
On the $6,000 policy......... 912 
On the $2,000 policy......... 1,22 


3 
To these sums must be added the $375 
loss on the front building, 10/16ths ap- 
portioned to the $10,000 policy and 
6/l6ths to the $6,000 policy, i.e., $234 to 
the $10,000 policy and $140, to the $6,000 
policy, resulting in a total loss 


On the $10,000 policy of...... $1,754 
On the $6,000 policy of...... 1,053 
On the $2,000 policy of...... 1,223 

$4,030 


To these amounts interest from June 
23. 1934, fell to be added. 

The court said that the rule adopted 
in Buse v. National Ben Franklin Fire. 
96 Misc. 229, 160 N. Y. S. 566, affirmed 
177 App. Div. 948, 226 N. Y. 589, was in- 
anplicable, inasmuch as that was a case 
of under-insurance. The Reading rule 
is inapplicable both in cases where the 
loss is greater than the total insurance 
and in cases where the loss is greater 
than the insurance applicable to the 
damaged parcel when apportioned under 
the rule. 

Harry L. Taylor, Justice, concerned in 
this opinion except as to the method of 
apportionment. In his opinion that 
method throws far too large a proportion 
of the loss on the $2,000 policy. He 
thought that the $2,000 policy should pay 
2.000/16,511.36 of $3,655, or....... $ 443 
The $6,000 policy should pay % of 

14,511.36/16,511.36 of $3,655 plus 


ee ee ere 1,345 
The $10,000 policy should pay % 
of 14,511.36/16,500.36 of $3,655 

oles $6 OF GIFS, OF. 6 cic icvncoe 2,242 

POGUE RR ib eeclcatesecsieis $4,030 





An estate of $72,792 value was left by 
William A. Dickenson, Lockport, N. Y., 
insurance broker, who died recently. 


Horace Darlington Named 


Norwich Union Special 
The Norwich Union Fire has appoint- 
ed Horace Darlington as special agent 
for the eastern New England field, as. 
sisting Arthur J. Weed, who will ‘on 
tinue to supervise the territory, which 
includes Maine, New Hampshire, eastern 
Massachusetts and Rhode Island. My 
Darlington is the son of Hart Darling. 
ton, United States manager of the com- 
pany. After attending Amherst College 
and graduating from the Columbia Uni- 
versity School of Business he entered 
insurance. He will have his headquarters 
at 40 Broad Street, Boston. 





FALL RIVER AGENT DIES 

James A. Griffith, well-known Fall 
River, Mass., local agent and for years 
secretary of the Fall River Board of Un- 
derwriters, died last week at the age of 
62 years. For forty-eight years he was 
associated with the G. M. Haffards & 
Co. agency and since 1920 he had been 
one of the owners of that agency in 
association with Albert T. Borden. Mr. 
Griffith was a former member of the Fall 
River Board of Health and the real es- 
tate board of that city. Since 1931 he 
had held the post of chairman of the 
board of assessors. 





36 YEARS WITH AETNA (FIRE) 


Thirty-six years of continuous repre- 
sentation of Aetna (Fire) is the record 
of John Davis & Company, pionee: 
Seattle real estate and insurance firm. 
Presentation of certificate was made by 
Walter P. Porep, special agent for 
Aetna, given to President H. H. Cloutier, 
heading the Davis agency. 





N. J. SPECIALS MEET 


The New Jersey Special Agents’ As- 
sociation held a summer get-together 
meeting on Monday at the Suburban 
Golf Club, New Jersey. 
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HITS N. J. FIRE POLICY 





Building & Loan League Names Com- 
mittee to Study Proposals to 
Modernize Contract 
The New Jersey Building & Loan 
League has appointed a committee to 
study the “probable desirability of re- 
vision” of the standard fire insurance 
olicy now being used in New Jersey. 
The committee includes Louis Levy and 
Edward Gaulkin, lawyers, and Leon J. 
Rosenthal, an insurance man, all of New- 
ark. In speaking of certain alleged limi- 
tations and defects in the policy Mr. 
Rosenthal says that most of the larger 
agencies attach their own forms to the 
standard policy “to correct the limita- 
tions and defects of the latter. The 
standard form clauses in question are 
ordinarily invoked by the insurance com- 
panies only to prevent fraud, when the 
insured is trying to put something over. 
*] don’t think the insurance companies 
gauge themselves by the strict terms of 
the standard form clauses. In ninety- 
nine out of 100 cases the equities of the 
situation determine the settlement. This 
is especially so because the insurance 
agents represent the insured as well as 
the companies; they are anxious to see 
that the insured gets his full rights, and 
my practical experience is that the 
agents’ interpretations bear as much 
weight in the final outcome as the com- 

panies’ attitude. 

“T question whether legislative correc- 
tion will really improve matters. I don’t 
know that we’re much worse off in New 
Jersey than in, say, New York.” 


WINS TENNIS TOURNAMENT 


H. N. Wyckoff of the Royal won the 
New York insurance tennis champion- 
ship by defeating Arnold Hemley, in- 
surance broker, in three straight sets. 
The scores were 8-6, 6-2, 6-1, the final 
match taking place last week at the 
Parkway Tennis Courts. Wyckoff’s con- 
sistent chopping of the ball was too 
much for Hemley after the close first 
set. 


INDEPENDENT BROKERS OUTING 
Members of the Independent Brokers 
Association of Brooklyn, Inc., together 
with their wives and children, are going 
on an outing to Indian Point, N. Y., on 
Tuesday, August 25. The trip to Indian 
Point and return will be made on one 
of the Hudson River Day Line boats. 











TO DEMOLISH 500 HOUSES 

Orders to demolish 500 uninhabited 
houses in Indianapolis were given by the 
State Fire Marshal, who termed them 
menaces to health and safety. The State 
planning board, Works Progress Admin- 
istration, and State and city health 
boards agreed upon the order after a 
year of investigation. 


Overhead Writing 


(Continued from Page 16) 





doubts as to whether our office is en- 
titled to anything other than a very 
nominal policy signing fee if the account 
is completely handled by a Portiand 
agent at headquarters. If that same 
manufacturer operates in Chicago in 
such fashion that some local service is 
required, that, of course, is an utterly 
different story. Again I say this may 
sound like heresy, but isn’t it true that 
undue local restriction may seriously 
handicap stock companies and _ their 
agents ? 

“For example, a producer in our office 
recently enlisted our aid in the recov- 
ery of a fire line which had been placed 
with reciprocals for several years. The 
tisk was not in Illinois but certain Chi- 
cago residents were heavily interested 
and we were in a position to work with 
them. Our engineer made several trips 
to the plant and we finally secured the 
business for stock insurance at a price 
nearly 50% in excess of the reciprocal 
quotation. 

“The first that the resident local 
agents knew of this venture was when 
they were advised to bind the risk for 


our account. Not long afterwards, two 
or three of them called at plant head- 
quarters and complained that the busi- 
ness had been placed in Chicago instead 
of locally. For years they had sat idly 


‘by without making an intelligent effort 


to recover that business. I maintain that 
the countersignature fee allowed them 
(5%) was pure velvet and their call on 
that manufacturer almost drove him back 
into non-stock ranks. 


Branch Office Situation 


“The most pernicious phase of this 
overhead writing and resident agency 
question lies in the branch office situa- 





tion. If there were no company pro- 
duction offices, it would be a compara- 
tively simple matter to set down rea- 
sonable rates for local service but if 
the companies can gather this business 
from all corners of the earth and in 
many instances comply with countersig- 
nature regulations through branch offices 
of their own, then the door is open for 
wholesale abuse. 

“T hesitate to think that this is a gen- 
eral practice on the part of representa- 
tive companies, but I say to you agents 
in the smaller communities that you 
yourselves are more remiss than the 
producer of the big city. When you 


get an order which must be sent to 
Portland, San Francisco, Seattle or New 
York, do you see to it that some local 
agent is protected or do you simply pass 
it on to your special agent or depart- 
ment office and let nature take its 
course? There was a time when a rep- 
resentative agency in a metropolitan ter- 
ritory received a considerable amount of 
this business, but from all I can gather, 
that day has long since passed.” 





Directors of the Occidental of the 
Fireman’s Fund group last week declared 
the regular quarterly dividend of thirty 
cents a share payable August 15. 


‘‘AND BE SURE TO 


Kole) @ize) Misi my-. 1 am 





The accuracy and reliability of the conclusions at which a chemist arrives depend absolutely upon 


the purity of the reagents used in his experiments. He cannot afford to use chemicals other than 


those produced under conditions that guarantee they conform to definite standards of purity-— 


indicated by the “U.S.P.” label on the carton or bottle, signifying that it meets the strict stand- 


ards of the United States Pharmacopoeia. 


By label, too, dependable insurance can be selected. A “brand” of insurance that has met 


every conceivable test imposed on it by time and disaster for over 125 years, can well be recog- 


The label that indicates this tested brand is the Hartford Stag, 


nized as a tested product. : 


the trademark of an organization that always has met its obligations to its policyholders, 


even through the financial aftermaths of 
our five wars, seven panics and all con- 
flagrations. It is a label a property owner 
is glad to see on a policy you hand him. 
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Court On Misrepresentation and 
Concealment In Fire Insurance 


Misrepresentation or concealment of a 
fact material to a risk within the in- 
tendment of a condition of a fire policy 
voiding it for misrepresentation or con- 
cealment must, the New Jersey Court of 
Errors holds, Kozlowski v. Pavonia Fire, 
183 Atl. 154, be fraudulent in character. 
The accepted definition of misrepresen- 
tation is the statement of something as 
a fact which is untrue in fact and which 
the assured states, knowing it to be not 
true, with an intent to deceive the under- 
writer, or which he states positively as 
true, without knowing it to be true, and 
which has a tendency to mislead, such 
fact in either case being material to the 
risk. The positive statement of some- 
thing as a fact without knowledge that 
it has a factual basis seems to be the 
equivalent of willful deception and con- 
notes moral or conscious fraud within 
this definition. The fraud consists in 
professing to have knowledge of that of 
which he in fact is consciously ignorant. 

“Concealment” is the designed and in- 
tentional withholding of a fact material 
to the risk which the assured, in hon- 
esty and good faith, ought to communi- 
cate to the underwriter. Where no in- 
quiry is made, the concealment must be 
tainted with a fraudulent intent. 

To work a forfeiture on the ground of 
fraud or false swearing it must appear 
that the assured knowingly and inten- 
tionally swore falsely, or said or did that 
which is claimed to be fraudulent. Will- 
fulness is an indispensable element. 
Mere mistake to a statement purporting 
the facts or an overvaluation of the in- 
sured property is not enough. The er- 
roneous statement or overvaluation must 
have been made with a fraudulent intent. 

The inquiry is usually one for the jury. 
To justify withholding it from the jury 
there must be no rational theory upon 
which that tribunal might resolve it in 
favor of the assured. In this case 
whether a fraudulent motive induced the 
making of claimed misrepresentations re- 
specting the source, character, and cost 
of the insured dwelling house and con- 
tents was held for the jury. As to the 
asserted fraudulent concealment of ex- 
isting fire insurance and the relationship 





TEST NEWARK FIRE TOWER 

A test of the new water tower recently 
obtained by the Newark (N. J.) Fire 
Department was made this week in the 
presence of a number of fire depart- 
ment officials, insurance agents and un- 
derwriters at the Center Street dock, on 
the Passaic River. The tower, which 
cost $23,000, is one of the most power- 
ful in the throwing of water in the East. 
The uppermost of the four powerful 
nozzles, is sixty-five feet in the air and 
can throw a stream an additional thirty- 
five feet higher, making a total of 100 
feet in water pressure. This uppermost 
nozzle, when in operation, can pour 
water on a blaze at the rate of 4,500 
gallons per minute and when the four 
nozzles are in operation, can pump water 
at the rate of 7,500 gallons a minute. 





CHICAGO FIRES UP SHARPLY 


The number of fires in Chicago has in- 
creased sharply over the corresponding 
month of the year previous since last 
December. June fires totaled 769 against 
427 in June, 1935, and July fires numbered 
859, compared with 471 a year ago. For 
the twelve months ending July 31 fires 
numbered 8,972, compared with 6,771 for 
the twelve months ending July 31, 1935. 





LOW PER CAPITA FIRE LOSS 

Richmond, Va., had a smaller per cap- 
ita fire loss last year than any city in 
the United States with a population of 
100,000 or more. The loss was only 25 
cents a person as against 1.95 in the 
country at large. 





between the assured (as to whether they 
were legally married), no inquiries re- 
specting these matters were propounded 
to them, nor were they put upon notice 
that they were regarded by the company 
as matters material to the risk and there- 
fore charged with the duty of com- 
municating such information. Informa- 
tion not requested is ordinarily presumed 
to be immaterial. Judgment for plain- 
tiffs was affirmed. 


British Fire Forces Move 
To Lower War Risk Losses 


The present peace-time organization 
of the British fire brigades and strength 
in men and appliances are, in the opin- 
ion of the Departmental Committee on 
Fire Brigade Services, quite insufficient 
to meet the special war risks. The com- 
mittee, of which Lord Riverdale was 
chairman, witnessed experiments with in- 
cendiary bombs, and was deeply im- 
pressed by the need for organized pro- 
tection against the air menace. War- 
time measures proposed in its report, 
just issued, are these: 

Organization of “air raid wardens” to 


give immediate information and to help 
in dealing with fires; preparation of sup- 
plementary fire brigade schemes of 
grouping; state recognition of fire ser. 
vice as an essential factor in the scheme 
of national defense; an exchequer of £1 - 
000,000 a year to the brigades, chiefly 
for development purposes, and inspec- 
tion of fire brigades so as to ensure 
proper standards of efficiency being 
maintained. 





ADMITTED TO VIRGINIA 
The Northwestern Fire & Marine has 
been admitted to Virginia to write fire 
and kindred lines. 





tHREE VALUABLE 
AIDS For AGENTS 


That No Other 


What would you say are local agents 
major problems today? . . . It seemed to 
us that there are several important ones: 
The coercion, by financial and manufac- 
turing institutions, of insurance on inter- 
ests beyond their own—particularly the 
insurance on financed automobiles. . . . 
Mutual and reciprocal competition. ... 
The costly practice of splitting the insur- 
ance of one assured among a number of 
local agents. ... The influx of incom- 
petent agents, getting business because 
they say they're “just as good’. ... The 
increasing costs of agency operation. 

So we set to work to help you solve 
these problems. The results of our study 
are no panacea for all your troubles. It 
isn't possible for a company to help 
agents solve even most of their major 
problems because so many are local in 
nature. But these three booklets, the re- 
sults of more than a year s research in the 
aggregate, WILL be of practical value in 
helping you solve for your agency the 
problems mentioned above. 

}> There is just one practical plan by 
which agents may recover new automo- 
bile insurance premiums. This plan is out- 
lined in our booklet called “A Profitable 
Thought, Mr. Banker’. It involves no cut 
commissions, no rebates, no complicated 
contracts. It provides coverage as satis- 
factory to the assured as does any finance 
company, and better than many, plus 
superior local insurance service which no 
national finance ‘company offers. This 
new plan makes available a practical 
basis upon which automobile sales may 
be financed by local banks and the in- 
surance written by the automobile buy- 
ers own insurance agent. The booklet 
will tell your banker how and why he 
should use this moder, profitable plan. 


Company Offers 


> Eleven hundred manufacturers and 
wholesalers in 45 cities in 40 states told 
us what insurance they have in force, 
what they pay annually for insurance, 
what their insurable hazards are, and 
through what sources they buy insurance. 
These firms were so selected that the re- 
sulting figures give an accurate picture of 
the insurance buying practices of the 
leading 12,000 manufacturers and 10,000 
wholesalers in America. The facts are 
available in a sales portfolio called “Why 


ONE GOOD Insurance Man”. 


The completed questionnaires were 
divided into groups of firms that bought 
insurance by what were proven to be the 
most economical methods, and by waste- 
ful buying methods. Those firms utilizing 
the indicated economical buying plan 
use the least mutual coverage. In other 
words in the average case it is not true 
that the use of mutual insurance cuts an- 
nual insurance costs. 

When your favorite store gives you 
five percent of its insurance, and an equal 
amount to each of nineteen other agents 
who trade there, that’s known as reci- 
procity—or just swapping. The only thing 
good about the practice is that instead 
of having to sell insurance you just have 
to buy some clothes. Our study of in- 
surance buying proved that an assured 
gets nearly twenty percent more for each 
insurance dollar by entrusting ALL his 


insurance problems to one good insurance 
agent. Those buyers who split their in- 
surance among a number of agents are 
paying for the privilege. 

Good agents have long made insurance 
surveys and often they have been able to 
prove that those assureds who have sur- 
veys made periodically get better cover- 
age and save money. Our study of the 
insurance buying practices of America’s 
leading manufacturers and wholesalers 
showed that 15,400 firms that have sur- 
veys made periodically get 20 percent bet- 
ter protection for 22 percent less money 
than do 6,600 firms who don't avail them- 
selves of such service. These figures will 
help you to demonstrate to important 
prospects that there are real differences 
between the service rendered by a com- 
petent agent who knows his job and that 
given by somebody’ s poor relation. 


* There is just one state in the Union 
where registered mail cancellation is re- 
quired by law: lowa. Elsewhere we have 
authorized the cancellation of fire and 
automobile policies by first class mail, 
costing the agent three or four cents each, 
instead of the old registered mail method 
costing nearly ten times as much. Agents 
representing our companies save, on ten 
cancellations, the equivalent of the com- 
mission on a good-sized contents policy. 
We have available a little booklet out- 
lining the legal and practical basis for 
this new money-saving plan. The new 
forms have not been copyrighted—we are 
glad to make this contribution to the 
progress of our industry. 

Here, then, are three new services, pre- 
pared by us for American agents. To in- 
terested agents who write us on their 
business stationery we shall be glad to 
send copies of any one or all three of 
these booklets. There is no obligation. 


The LONDON ASSURANCE 
The MANHATTAN 


Fire and Marine Insurance Company 


The UNION FIRE 


Accident and General Insurance Company 


Ninety-Nine John Street New York 
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COMMISSIONERS COMMITTEES 


Personnel Named by Ernest Palmer; 
Chairman and Vice-Chairman of 
Eighteen Committees 
Insurance Director Ernest Palmer of 
Ilinois, president of the National Asso- 
ciation of Insurance Commissioners, has 
announced the personnel of the standing 
and special committees. The chairmen 
and vice-chairmen of these committees 

are as follows: : 

Accident and health: E. A. Smith, Jr., 
Utah, and Wilbur D. Spencer, Maine. 

Blanks: Walter A. Robinson, Ohio, and 
R. R. Haffner, Illinois. 

Casualty and surety: Owen B. Hunt, 
Pennsylvania, and Warren H. Bakes, 

ho. 

_ Jess G. Read, Oklahoma, 
and John Sharp Williams, 3rd, Missis- 
ippi. 

Wire and marine: John C. Ketcham, 
Michigan, and W. J. Dawson, South 
Dakota. 

Fraternal: Charles Smrha, Nebraska, 
and Frank N. Julian, Alabama. 

Laws and legislation: John C. Black- 
all, Connecticut, and George A. Bowles, 
Virginia. y 

Life: Harry E. McClain, Indiana, and 
Louis H. Pink, New York. ; 

Social security: William A. Sullivan, 
Washington, and Frank Yetka, Minne- 
sota. 

Taxation: Francis J. DeCelles, Massa- 
chusetts, and Hugh H. Earle, Oregon. 

Unauthorized insurance: U. A. Gentry, 
Arkansas, and Arthur J. Ham, Wyoming. 

Valuation of securities: Mr. Pink, New 
York, and C. A. Gough, New Jersey. 

Workmen’s compensation: Harry J. 
Mortensen, Wisconsin, and R. G. Waters, 
Texas. J 

Interstate liquidation and _reorganiza- 
tion: Samuel L. Carpenter, Jr., Califor- 
nia, and Mr. Pink, New York. 

Misallocated premiums: John E. Sul- 
livan, New Hampshire, and Dan C-. 
Boney, North Carolina. 

Group accident and health policies: 
Robert L. Bowen, Ohio, and J. Balch 
Moor, District of Columbia, 

Standard fire insurance policy: Mr. 
Pink, New York, and Mr. Blackall, Con- 
necticut. 

Uniform code: Ray Murphy, Iowa, and 
Mr. Pink, New York. 


Slight Increase in British 
Losses in Last Six Months 


Direct fire losses in Britain and Ire- 
land during the first six months of 1936 
are estimated at $29,055,000, which ex- 
ceeds the corresponding estimate for the 
first six months of last year by nearly 
$4,700,000. The bill for the first half 
of 1935, in turn, exceeded the corre- 
sponding 1934 total by £1,217,000. The 
losses for June, which have just been 
announced, are estimated at £736,000, as 
aganist £704,000 in June, 1935. 


HARMONIA ASSETS GAIN 

Assets of the Harmonia Fire increased 
more than $500,000 in the twelve months 
ended June 30, according to its annual 
Statement. The gain is due principally 
to an increase in value of stocks and 
bonds held by the company, there having 
been an appreciation of nearly one mil- 
lion dollars in the worth of these securi- 
ties. The company showed total assets 
of $3,808,197 on June 30 of this year, 
compared with $3,275,119 on the same 
date of 1935. Policyholders’ surplus in- 
creased from $2,555,884 to $2,769,369 in 
the same period. 


FIRE CHIEFS’ CONVENTION 


_ The annual convention of the Interna- 
tional Association of Fire Chiefs was 
held at Toronto last week at the Royal 
York Hotel. A resolution was passed 
condemning smoking in theatres, though 
some delegates claimed that such prac- 
tice was not particularly dangerous unde: 
Proper safeguards. Fire hazards in dry- 
cleaning plants were discussed at length; 
Chief Stevens of San Francisco stated 
that in his state no one was permitted 
to live in buildings containing such 
plants. 


THE EASTERN 
UNDERWRITER 


AGRICULTURAL STATE AGENT 


Robert D. Constable Takes Over Cen- 
tral New York Field; Formerly 
N. Y. City Broker 
As of August 1 Robert D. Constable 
became state agent for central New York 
for the Agricultural and Empire State of 
Watertown, N. Y. His residence is at 
920 Maryland Avenue, Syracuse, and his 
office address will be announced shortly. 
He will cover the central part of the 
state formerly supervised by R. C. Par- 
ker, who was transferred to New Eng- 


land some time ago. 

Mr. Constable has had experience both 
in home office employment and as a 
broker in New York City. He has had 
considerable field training and has trav- 


eled the central New York area since 
1927. Thus he has formed a wide ac- 
quaintance throughout the territory. 


With the addition of Mr. Constable, the 
New York State field staff for the Ag- 
ricultural group is arranged as follows: 
in New York city and suburban territory, 
W. P. Phillips, executive special agent; 
Howard Anger, special agent, and How- 
ard Koertge, staff adjuster, room 615, 75 
Maiden Lane. Eastern New York, E. C. 
Jessup, state agent, 1105 Home Savings 
Bank Building, Albany. Central New 
York, Mr. Constable. Western New 
York, Ralph E. Eisert, state agent, 1132 
Prudential Building, Buffalo. Northern 
New York, Joseph E. Bourcy, state agent, 
304 Trust Co. Building, Watertown. A. L. 
Hollenbeck, manager of the special risk 
department, and C. H. Frake, engineer, 
215 Washington Street, Watertown. 
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ANOTHER NEW MEXICAN CO. 

La Provincial General is the name 
of another new Mexican fire and marine 
insurance company organized by Mex- 
ican and foreign interests. F. A. Wil- 
liams is president, A. B. Woodrow man- 
ager and G. Saunderson assistant man- 
ager. Several Mexican companies have 
been formed this year following the 
withdrawal of practically all foreign 
companies because of the new legisla- 
tion tending to nationalize insurance in 
Mexico. Heretofore there were very 
few insurance facilities available through 
purely Mexican insurers. 


25 YEARS AS HOME AGENT 
William Stein of Mt. Carmel, IIl., has 
been presented with a twenty-five-year 


silver service medal by the Home of 
New York. 


—_—_—_____——rrrrrrrrr————————— 
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ARINE & AUTOMOBILE 


Subrogation Suit Not Barred By 
Time Limit, U.S. Court Holds 


The Switzerland General insured a 
consignment of sixty-seven cases of 
cheese shipped from Naples to New 
York on the steamship Carso, owned 
and operated by the Navigazione Libera 
Triestina S. A. The bill of lading falsely 
described the merchandise as “in ap- 
parent good order and condition.” The 
shipper gave the carrier a letter of in- 
demnity against loss as the result of 
issuing a clean bill of lading. The con- 
signee-owner sued the insurance com- 
pany for $1,496, the damage to the cheese 
when received in New York, the defend- 
ant contending that the cheese was not 
in good condition when shipped and that 
its policy covered only damage after 
loading on board the vessel. The insured 
recovered judgment which the insurance 
company paid. It then libeled the carrier 
under its rights acquired by subrogation. 
The parties stipulated that the insurance 
company was entitled to a final decree 
for $1,496, with interest from the date 
of payment, unless it was precluded by 
the clauses in the bill of lading limiting 
the time for bringing action thereon to 
one year from the landing of the mer- 
chandise. 

The Federal District Court for South- 


ern New York, Switzérland General vs. 
Navigazione Libera Triestina S. A., 14 
F. Supp. 816, held that the insurance 
company was entitled to decree as 
prayed, for these reasons: 

The consignee’s suit against the insur- 
ance company and that company’s suit 
to recover from the carrier were the re- 
sult of and made necessary by the car- 
riers own act. It represented that the 
merchandise was in apparent good order 
and condition when it knew it was not. 
Relying upon the representations the 
funds were advanced and because the 
merchandise was not in the condition 
represented, the insurance company was 
compelled to reimburse the consignee. 

Certainly, the court said, the insurance 
company should not be deprived of its 
ordinary right to require the carrier to 
stand the consequences of its own mis- 
representation, nor should the carrier 
escape through a clause in a contract 
which says that suits against the carrier 
must be brought within one year when 
the carrier’s own wrongful acts produced 
both the loss and the conditions which 
made compliance with the time limit 
practically impossible. It could not gain 
immunity by its own wrongful act. 





CANADIAN JOINT COMMITTEE 





Falconer, Fess and Powis Named by H. 
D. McNairn to Succeed Others; J. H. 
King Made Secretary 

Hartley D. McNairn, Superintendent 
of Insurance of Ontario and chairman of 
the standing committee on definitions 
and underwriting powers of the Associa- 
tion of Superintendents of Insurance of 
the Provinces of Canada, has appointed 
the following three to serve on the Ca- 
nadian Joint Committee: 

H. W. Falconer, Dominion of Canada 
General, casualty representative, replac- 
ing George Weir, retired; W. P. Fess, 
Canadian General, casualty representa- 
tive, replacing Paul H. Horst, retired, 
and Alfred Powis, Chubb & Son, marine 
representative, replacing the late D. H. 
Macauley. 

J. H. King, who has been acting sec- 
retary since the organization of the 
joint committee, has been appointed sec- 
retary. 





Salvage in Marine Cases 


Not Taxable As Income 


The Commissioners of Internal Reve- 
nue appealed from an order of the Board 
of Tax Appeals involving income taxes 
for 1928 and 1929 aggregating $8,879 as- 
sessed upon awards made by the Mixed 
Claims Commission and received by the 
Liberty Marine during these years for 
insured property destroyed or confiscat- 
ed by the German government during 
the late war. 


The Second Circuit Court of Appeals, 
Commissioners of Internal Revenue vs. 
Van Schaick, 83 F. (2d) 940, affirmed 
the order, holding that the awards were 
not taxable income. 


The court said that under the provi- 
sions of the revenue act relating to in- 
come taxation of insurance companies 
other than life or mutual, salvage may 
only be treated as income to the extent 
that it is available to reduce a loss which 
has accrued during the year in which 
the right to salvage accrued. According- 
ly, “salvage” in marine insurance cases 
is for income tax purposes not income at 
all, but only a means of reducing losses 
which may be deducted in a taxpayer’s 
return. If the company had been a con- 


cern in active business, instead of in 
liquidation, losses from the ordinary ma- 
rine casualties insured against would 
have far exceeded any salvage that might 
be recovered. It was only because the 
company had ceased to issue policies 
long before 1928 that there were no 
losses in that year or in 1929 sufficient 
to absorb the awards. 





Lloyd’s Register Issues 
New Edition on World Craft 


The new Lloyd’s Register of Shipping, 
the 103rd annual issue since the recon- 
stitution of the society in 1834, is now 
being circulated to subscribers, it was 
announced last week. The 1936-37 edi- 
tion, as it is called, includes a detailed 
record of upward of 31,000 steamships, 
motor ships, sailing vessels and non-pro- 
pelled craft. The number of existing 
ships recorded, which are classified or 
for which classification is contemplated, 
is 14,200 vessels with a total of 40,200,- 
269 gross registered tons. Nearly all of 
these vessels were built under the in- 
spection of Lloyd’s surveyors. 

The statistical tables in the appendix 
show that during the last twelve months 
ending with the first of July, there has 
been a decrease in total steam-propelled 
tonnage throughout the world of 708,340 
gross tons, but an increase in motor 
tonnage of 985,908 tons. There was also 
a decrease in sailing-ship tonnage and 
non-propelled craft of 99,897, leaving a 
net increase in total tonnage of 177,671 
tons. 

In the previous year there had been a 
net decrease of 690,640 tons. 

Increase in Total Tonnage 

The total world tonnage is tabulated 

as follows: © 





1936 1935 
Great Britain and Ireland.17,285,459 17,400,409 
Other countries ......... 47,778,184 47,485,563 
po Se er ee 65,063,643 64,885,972 





Heissner In Chicago For 
Atlantic Mutual Inland 


Carl E. Heissner, who recently be- 
came associated with the Atlantic Mu- 
tual has joined the Chicago office of the 
company where he will be in charge of 
inland marine underwriting for that ter- 
ritory. Mr. Heissner’s appointment will 
round out the company’s Chicago fa- 
cilitites, which Arthur F. Bennett, branch 
manager. Mr. Bennett was formerly en- 
gaged in marine underwriting in the 
home office in New York. 





Spanish War Risk Rates Amended 


The War Risk rating committee of 
London underwriters announced yet fur- 
them alterations to the schedule of rates 
for insuring against war risks on voy- 
ages to and from Spain and Spanish 
Possessions on July 28. The full sched- 
ule in respect of these risks is as fol- 
lows: 


Al! Spanish ports, Spanish Moroccan 


Balearic Islands (15 days’ limit)..... 
Other Spanish possessions (15 days’ limit) 
DM ain endanca i rineatr as 
‘wameer (1S Geek Gott)... ooecccccccses 


Interior (30 days’ 


_The amendment consists of the addi- 
tion of the Balearic Islands to the first 








item of the schedule, and the inclusion 
of the two new items, “Other Spanish 
Possessions” and “Tangier.” The limits 
in parentheses are those of the “Ware- 
house to Warehouse” clause, i.e., fifteen 
days within the limits of the final port 
of destination and thirty days when the 
destination is without the limit of the 

Cargo and Specie Registered Post 

Per cent Per cent 


10 Shillings 
5 ” 


port, beginning from the discharge of 
the goods from the overseas vessel. 
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NEW YORK 


ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 


25 Gold Street 
10 Pryor Street 
141 Milk Street 
Insurance Exchange Bldg. 


Frank Rimmer 
Kirby Building 





Detroit: 


New Orleans: 


San Francisco: 


First National Bank Bldg. 


George S. Kausler, Ltd. 
Hibernia Bank Building 


Pacific Marine Ins. Agency 
114 Sansome Street 


Interpleader Is Refused 


For Want of Jurisdiction 


The Eagle, Star & British Dominions 
filed a bill of interpleader in the Fed- 
eral District Court for southern Califor- 


nia against M. G. Tadlock, the Security 
Trust and Savings Bank of San Diego 
and Garbutt-Walsh, the payees, as in. 
terest may appear, in a marine policy on 
the Diesel vessel Yellowtail, which burned 
and sank at sea owing to perils insured 
against. The insurance company admit- 
ted liability of $8,000, the amount of the 
policy, and deposited in court $7,160, un- 
paid premiums of $840 being deducted. 

Conflicting claims were asserted by 
various defendants. The only question 
in the case, however, was as to the 
court’s jurisdiction of the suit, which 
was questioned by Garbutt-Walsh, a co- 
partnership, which had filed in admiralty 
in the same court, a libel in personam 
against the insurance company, insured 
and others, claiming a maritime lien up- 
on the Yellowtail by reason of materials, 
supplies and equipment furnished for 
$4,358, and asking that the proceeds of 
the maritime insurance be impressed with 
a lien in that amount. 

The question was whether the court 
could enjoin the prosecution of the libel 
in admiralty and compel Garbutt-Walsh 
to litigate its right to the fund in the 
interpleader. 

The court, 14 F. Supp. 933, stated the 

rules of interpleader as follows: They 
merely require, in addition to federal 
jurisdictional requirements (1) the ex- 
istence of a stakeholder having in his 
possession money or property, which (2) 
is claimed adversely by others, and (3) 
in which he claims no interest. The bill 
here conformed to these requirements 
other than jurisdictional. But the bill 
showed on its face that there were no 
“two or more adverse claimants, citi- 
zens of different states.” On the con- 
trary, it appeared that all claimants were 
citizens and residents of the state of 
California. 
_ The insurance company contended that 
its foreign citizenship gave the court 
jurisdiction. The court, however, held 
that this could not supply the absent 
jurisdictional factor of diversity of citi- 
zenship of the claimants. The company 
was therefore held not to be in a posi- 
tion to claim the benefit of the federal 
act by filing a bill in interpleader. Since 
the proceeding in admiralty could not 
be enjoined, no interlocutory decree of 
any kind was made. 





MANASQUAN RIVER CHANNEL 

Committees from Manasquan and 
Brielle, N. J., seeking to unify efforts 
to secure extension of the Manasquan 
River channel into the north branch 
of the river, bordering on Manasquan 
Borough, met in joint session last week. 
They discussed data to be submitted to 
the War Department at Washington, 
when an application will be made for 
Federal funds for the work. The suc- 
cess of any north branch dredging op- 
erations is believed to hinge upon the 
removal of at least a part of the built- 
up sedge land which has been a hind- 
erance to navigation. 





CONCURRENT NEGLIGENCE 

The Federal District Court for eastern 
New York, The W. W. Bruce, 14 F. 
Supp. 8%, holds that a clause in a bill 
of lading providing that in the event of 
collision with another ship as a result 
of negligent navigation of both ships 
the cargo owners will indemnify the 
shipowner against all liability to the 
other ship in so far as such liability 
represents loss, damage or claim of the 
cargo carried under the bill of lading 
paid or payable by the other ship and 
set off, recouped or recovered by the 
other ship as part of their claim against 
the carrying ship, is not invalid as being 
a contract of insurance. 





18 CO."S MERGE INTO ONE 


In Italy recently eighteen small marine 
insurance companies merged into one. 
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CASUALTY AND SURETY 





National Council On 
Retrospective Rating 


PLAN IS NOT TO BE DELAYED 





Board of Appeals Resolves Tie Votes in 
Favor of Stock Companies; To 
File Plans Immediately 





Stock company members of the Na- 
tional Council on Compensation will be 
permitted to present their retrospective 
rating program for consideration by the 
Insurance Departments of the rate-regu- 
lated states concurrently with the next 
rate revision, but not later than January 
1, by virtue of approval by the board of 
appeal. The board likewise has voted 
that the plan may be put into operation 
in non-regulated states on September 1. 
As a result of the decision the National 
Council will proceed to fill the retrospec- 
tive rating plan for use in the non-reg- 
ulated states and also the rate-regulated 
states. 

Revised compensation rates became ef- 
fective in New York State on July 1 
and the Compensation Insurance Rating 
Board has not yet formally asked the 
New York Insurance Department to con- 
sider the retrospective rating plan. The 
membership of the board of appeal of 
the National Council consists of Jesse 
S. Phillips, chairman of the board, Great 
American; John L. Train, president and 
general manager, Utica Mutual, and 
Clarence W. Hobbs, special representa- 
tive of the National Association of In- 
surance Commissioners on the National 
Council. 


Decision of Appeal Board 


The decision of the board, released by 
Chairman Hobbs, is as follows: 

“On this day (July 30) the several 
regional committees met, and in each 
committee tie votes were recorded on 
two resolutions. The resolutions moved 
by the stock carriers were to the gen- 
eral effect that the retrospective rating 
plan should be adopted to become ef- 
fective in non-rate- regulated states Sep- 
tember 1, 1936, and in rate-regulated 
states concurrently with the next rate 
revision, but not later than January 1, 


“The resolutions moved by the non- 
stock carriers in substance called for 
deferring of action on the retrospective 
rating plan until the present studies of 
the supplementary rating plan have been 
completed by the technical committees 
of the council. 

“The board of appeal resolves the ties 
as follows: 

“The tie votes on the resolutions of 
the stock carriers are resolved in the af- 
firmative, by a vote of two to one. 

“The tie votes on the resolutions of 
the non-stock carriers are resolved in 
the negative, by a vote of two to one. 

“The chairman understands that the 
resolutions so far as the State of Texas 
are concerned have been deferred, pend- 
ing receipt of an opinion said to have 
been rendered by the attorney general.” 


CHICAGO A. & H. MEETING 

At the midsummer meeting of the Chi- 
cago Accident and Health Club, Tuesday 
noon, held for the first time in the 
Great Northern Hotel Rose Room, about 
fifty members heard Frank A. Bentley, 
outstanding accident and health producer 
with Moore, Case, Lyman & Hubbard, 
In an inspirational talk on “What the 
accident and health business has meant 
to me.” 





QUEBEC ‘COMPULSORY PLAN 

The Province of Quebec Safety League 
has Placed in the hands of the provin- 
cial insurance superintendent a plan for 
compulsory automobile insurance, and in- 
tends to urge it upon the government 
after the provincial elections which will 
be held shortly. 


M. O. Loysen Successor 
To Max A. Jameson 


LIQUIDATION BUREAU - CHIEF 





His Former Boss, Joining Excise Pool, 
Paid Fine Tribute by Superin- 
tendent L. H. Pink 





Milton O. Loysen is the new chief of the 
Liquidation Bureau in the New York In- 
surance Department succeeding Max A. 
Jameson, whose resignation from the 
Department to manage the Excise Bond 
Underwriters was announced in The 
Eastern Underwriter last week. Mr. Loy- 
sen, who has acted as assistant to Mr. 





MILTON O. 


LOYSEN 


Jameson, has been especially active in 
the liquidation of Lloyds Insurance Co. 
of America and the Equitable Casualty 
& Surety, as well as the conservation of 
a number of out-of-state companies in 
which were involved compensation claims 
and interstate relations. 

In view of the fact that the work of 
the Liquidation Bureau is declining, Su- 
perintendent Pink has announced that it 
will not be necessary to have an assis- 
tant to the chief of the bureau. 

A fine tribute was paid by the Super- 
intendent to Mr. Jameson in announcing 
his resignation. He said: 

“Mr. Jameson has been in charge of 
the Liquidation Bureau for almost two 
years. This is one of the most impor- 
tant positions in the entire Department. 
He has had the responsibility for the 
liquidation or rehabilitation of upward 
of twenty-five companies. Some of these 
companies were large and important and 
there were many intricate and difficult 
problems involved. He has served the 
Department not only efficiently but 
faithfully and loyally, and has won the 
commendation not only of his associates 
but of those who deal with the Depart- 
ment and of the insurance world. Mr. 
Jameson leaves at a time when the work 
of the bureau is beginning to decline rap- 
idly. Few _ companies are now being 
taken over.” 





NEW ACTUARIAL FIRM 


Conover, Green & Co. is a recently 
formed actuarial firm in Chicago, part- 
ners in which are well known for their 
long and varied experience. Chase S. 
Conover served as chief examiner of 
the Illinois Insurance Department under 
Director Ernest Palmer, while Walter 
C. Green was associate actuary for the 
Posse var He previously served for 
eight years with Coates & Herfurth, con- 
sulting actuaries of San Francisco. 
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J. L. Straughn, F. & D. 
Vice-President, Dies 


MANAGER OF DETROIT BRANCH 





Served in Newark, Washington and 
Buffalo Before Being Transferred 
to Detroit im 1922 





Jarman L. Straughn, vice-president in 
charge of the Detroit branch of the 
Fidelity & Deposit of Maryland, died at 
his home last Friday at the age of 47. 
He had been ill for less than a week. 
Funeral services were held in Baltimore 
on August 3 and burial was in Wood- 
lawn Cemetery of that city. He is sur- 
vived by his wife, Mrs. Mabel Gotee 
Straughn; a sister, Mrs. Lillian Jones 
of Delmar, Del., and a brother, Will. 

Mr. Straughn was born in Centerville, 
on the “Eastern Shore” of Maryland. 
Subsequently, his family moved to Tow- 
son, a suburb of Baltimore. During his 
school days he engaged in virtually every 
known form of athletics and his prowess 
was such that he was eventually offered 
and accepted the position of athletic 
coach at the Kutztown State Normal 
School in Pennsylvania. After serving 
for a year or so in that capacity, he 
returned to Baltimore and became iden- 
tified with the casualty department of 
the Fidelity & Deposit. Later on he 
became a member of the company’s local 
department, where he gained his first 
experience in the actual solicitation of 
business. 

Following the United States’ declara- 
tion of war in 1917, Mr. Straughn en- 
listed in the aviation corps and was 
sent to Texas for training. While there 
he was severely injured in the crash of 
a plane and spent most of the rest of 
his period of service in a hospital. 

Rejoining the F. & D. after the ar- 
mistice, he served in various capacities 
until November 1, 1921, when he was 
appointed manager of the company’s 
branch in Washington, D. C. In Sep- 
tember, 1922, he was transferred to the 
Newark branch as manager and _ six 
months later was placed in charge of 
the company’s newly opened branch in 
Buffalo. Here again his tenure of office 
was brief and before the end of the 
year he had been placed in charge of 
the company’s branch in Detroit, a post 
which he was destined to hold until his 
death. He was named resident vice- 
president at Detroit in August, 1927, and 
was elected a Vice-president on January 
15, 1935. 


BACK ON JOB AFTER ILLNESS 

R. C. Pennington, manager of Pen- 
nington & Co., general agents at San 
Diego for San Diego and _ Imperial 
counties of the Employers’ Casualty, has 
returned to his office after an enforced 
absence of more than a year, due to ill- 
ness. He has announced that Otis B. 
Whiteley, who has been associated with 
him for the past five years, will con- 
tinue as assistant manager of the 
agency. 





Truck and Driver Film 
Shown Insurance Men 


“SAFETY ENGINEERING” 


Seen at Maryland Casualty Home Office; 
More Than 3,400,000 Trucks Now 


in Operation 


FROM 





Safety Engineering, New York City, a 
monthly publication devoted to accident 
prevention and safety, has just made 
available a new safety educational film, 
“The Truck and the Driver.” This film 
had its first showing in Baltimore re- 
cently, at the Maryland Casualty home 
office, before a gathering of safety and 
insurance officials and was shown to- 
day in New York city for the first 
time to the conservation staff of the 
National Bureau of Casualty and Surety 
Underwriters, 1 Park avenue 

Educating drivers of trucks to the 
dangers which they must face and to 
make them safety minded and accident 
prevention conscious presents a: prob- 
lem in safety to the truck owner and 
insurance company. More than 3,406,- 
000 trucks are now operating on the 
streets and highways of the country, 
which number is increasing. Experience 
has demonstrated that, in order to ac- 
quaint the driver with the importance 
of careful driving and to keep his in- 
terest alive, the safety film proves a 
helpful medium to show at meetings 
of drivers. 

“The Truck and the Driver” presents 
both the problems of congestion and 
city driving and also safe truck opera- 
tien on the highway. 

The film presents how a truck should 
be inspected before it leaves the garage 
and the importance of keeping it in a 
safe condition; the strict observance 
of all traffic signals and warning signs 
and the unfitness of any person to 
operate a truck under the influence of 
liquor. 


DAYTON WITH BANKERS IND. 


Hayden C. Dayton has joined the 
Bankers Indemnity to take charge of the 
service office at Albany, N. Y. Previ- 
ously he was with the Norwich Union 
Indemnity and supervised claim adjusting 
and production work in the Albany ter- 
ritory. 








ELECTED VICE-PRESIDENT 
L. T. O’Brien, of L. T. O’Brien & Co., 


insurance brokers, was elected a _ vice- 
president of the New Century Casualty 
Company of Chicago. He also continues 
his work for the Preferred Accident, 
Chicago office. 





KEMPER AIDS TRAFFIC STUDY 


James S. Kemper, Chicago insurance 
man, announced this week that he had 
given $5,000 to the Traffic Safety Insti- 
tute of Northwestern University and 
$1,000 additional for administration of 
fellowships. These gifts are for scientific 
aid to traffic control. 
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Insurance Bills Which 
Become Law in Jersey 


ACTIVITY OF 1936 LEGISLATURE 





Assemblyman Paul’s Comp. Amendments 
Signed by Governor; Greater High- 
way Safety Promoted 





A study of the insurance activity of 
the 1936 New Jersey Legislature, which 
adjourned sine die in June, reveals the 
following measures of particular interest 
which were enacted and subsequently 
signed by Governor Hoffman, and are 
now law. 

Chapter 22—Extends until January 31, 
1937, chapter 168, laws of 1935, placing 
emergency relief workers outside the 
purview of workmen’s compensation act. 
Sponsored by Assemblyman Joseph C. 
Paul of Essex County. 

Chapter 222—Designates Workmen’s 
Compensation Bureau secretary as agent 
for non-resident firms under workmen’s 
compensation act. Sponsored by As- 
semblyman Paul. 

Chapter 223—Permits X-ray examina- 
tions in workmen’s compensation cases. 
Sponsored by Assemblyman Paul. 

Chapter 55—Defines as totally disabled 
in two accidents under workmen’s com- 
pensation act persons blind of one eye 
who lose remaining eye in industrial 
accident. Sponsored by Assemblyman 
Paul. 

Chapter 229—Defines casual employ- 
ment under employers’ liability law in 
the matter of public employment. Spon- 
sored by Assemblyman Paul. 

For Greater Highway Safety 

Also enacted by the New Jersey legis- 
lature and signed by the Governor this 
year were many acts designed to pro- 
mote greater highway safety, including 
the following which were nearly all spon- 
sored by Senator Hendrickson of Glou- 
cester County. 

Chapter 133—Requires owners of mo- 
tor vehicles operated for hire to acquire 
certificate of safety from State Public 
Utility Commission before obtaining mo- 
tor vehicle license. Certificate required 
pertains to construction and safety de- 
vices of vehicle. 

Chapter 239—Establishes $100 mini- 
mum penalty for operating motor ve- 
hicles without owners’ consent. 

Chapter 190—Requires operators of 
commercial motor vehicles to keep rec- 
ords of hours of service. 

Chapter 269—Provides for compulsory 
inspection of motor vehicles and for ap- 
pointment of necessary inspectors. Pro- 
vides penalties for violation. 

Chapter 240—Provides special license 
examinations for operators of motor 
buses. 

Chapter 103—Requires motor vehicle 
drivers to stop overtaking trolley cars 
halted to receive or discharge passen- 
gers. 

Chapter 192—Provides fine for oper- 
ating motor vehicle for transportation of 
passengers for hire without license. 
Sponsored by Sen. Edward P. Stout of 
Hudson County as Senate Bill 271. 

Chapter 164—Grants same powers as 
policemen in criminal cases to state mo- 
tor vehicle inspectors. Sponsored by As- 
semblyman Thomas M. Muir of Union 
County. 


PLAN COMPULSORY UNIFORMITY 
Okla. May Make Standard Auto Liability 


Form Necessary; Saint Reports on 
Elimination of Incompetents 

The Oklahoma Insurance Board may 
make the new uniform provisions of 
automobile liability insurance policy com- 
pulsory, according to John D. Saint, 
manager of the Oklahoma Association of 
Insurers, who said the policy may be 
available about September 1. Its use has 
been made compulsory in several states. 
_The campaign of the Oklahoma Asso- 
ciation of Insurers to force out “un- 
qualified and unprofessional” agents has 
resulted in rejection of 1,200 applications 
for licenses or renewals, Manager Saint 
announced. 


Downward Revision in 
N. Y. Liquor Bonds 


BRUCKMAN 





ANNOUNCED BY 





Only Bond Increase is for Summer 
Beer; Changes Effective at License 
Renewal Date 





A general downward revision in the 
surety bond requirements imposed for 
licenses by the New York State Liquor 
Authority has been approved, Henry E. 
Bruckman, chairman of the Authority, 
announces. The most important reduc- 
tion will affect package stores in New 
York City, which will be required to 
post bonds of only $500 in the future, 
a drop from $2,000 in Manhattan, the 
Bronx, Brooklyn and Queens, and from 
$1,500 in Richmond. 

Bonds of $500 will also be required 
in New York City from restaurants and 
hotels instead of $1,500 in Richmond 
and $2,000 in the other four counties. In 
cities of 50,000 to 100,000 population 
throughout the state, where the bond 
required at present is $1,000, the re- 
quirement will also be lowered to the 
uniform $500 level. 

“The changes,” Mr. Bruckman ex- 
plained, “are the result of our experi- 
ence with licensees, taking into consid- 
eration the rights and protection of the 
state and also considering that where 
revocation and bond forfeitures are ap- 
plied the punishment is sufficient against 
the individual and should be sufficient 
to act as a deterrent to other licensees 
who might anticipate violations of the 
state regulations.” 

“We have a liberal and workable law,” 
he said, “and we believe these changes 
meet the intent of the Legislature as to 
regulations and the promotion of tem- 
perance. We believe it will encourage 
respect for the law.” 

Among other changes is a reduction 
in the bonds required of clubs from $600 
in four counties of New York City to 
$500, which has been the figure in the 
past for Richmond and other counties 
of the state. Ship licenses will also be 
given on bonds of $500, instead of $1,500, 
and the same figure will apply to beer 
licenses where the beer is consumed on 
the premises, formerly $1,000 in cities of 
more than 100,000 populaton. 

The only increase in bonds announced 
will be for summer beer licensees out- 
side of New York City, who will have 
to post bonds of $500 in the future in- 
stead of $250, in order to make the regu- 
lations uniform, Mr. Bruckman said. The 
former $250 bonds will be retained for 
places selling beer to be consumed off 
the premises and for all ships selling 
beer. 

The revisions will be effective at the 
license renewal date for the various 
types of licenses: October 1, for liquor 
licenses; April 1, for summer licenses, 
and July 1, for beer licenses. 





COODALE AT FALMOUTH, MASS. 
] Percy A. Goodale, sales manager, Pre- 
ferred Accident, is spending his vacation 
at Falmouth, Cape Cod, Mass., where he 
has a summer home. 
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NEW FORM OF CREDIT COVER 





American Credit Indemnity Policy In- 
sures Purchase of Electrical Equip- 
ment on Instalment Plan 


A new form of credit insurance to con- 
tinue, in theory, the F. H. A. plan of in- 
stalment purchase of electrical equip- 
ment and household appliances, has just 
been put into operation by the American 
Credit Indemnity. According to an official 
of the company, manufacturers, whole- 
salers and retailers found that the F.H.A. 
plan, with its low interest rate, had a 
powerful effect on consumer purchasing. 
Although it for a time played havoc with 
regular instalment stores, the plan did 
result in a boom of sorts in those lines. 
Sales increased tremendously and, manu- 
facturers, feeling that the plan restored 
buyer confidence and consumer purchase, 
naturally want it continued. With the 
passing out of the act a short time ago, 
something was needed to replace it. Under 
the F. H. A., retail establishments had 
no objections to making the sales as the 
banks discounted the paper, which was 
backed by the government. 

The new American Credit coverage 
covers the retail business although the 
policy is written on the manufacturer or 
wholesaler. Under it, the retailer ef- 
fects an arrangement with a finance com- 
pany such as the Commercial Credit. 
When the purchaser has made his fourth 
instalment, the retailer is paid in full 
and steps out of the picture. Should 
the buyer fail to make any further pay- 
ments, the finance company then goes 
after the manufacturer, who in turn is 
paid by the insurance company. If less 
than four payments are made, the in- 
surance does not become effective. Should 
the retailer himself credit a payment with- 
out it actually being made, the insurance 
becomes void. 


APPOINTS EARL FULLER 





Hoosier Casualty Names Philadelphia 
Man as State Agent for Pennsylva- 
nia; Co. Writing Cars There Now 

_ The Hoosier Casualty of Indianapolis 

is now writing automobile insurance in 

Pennsylvania. For twenty years the 

company has been writing accident and 

health lines only there. 
Earl Fuller, Philadelphia, has been 
appointed state agent. 





PA. ACTUARY OUT 
The Pennsylvania Insurance Depart- 
ment has announced the dismissal of 


Lindsay M. Webster, actuary, of Drexel 
Hill, Pa. 
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FRED W. CLINTSMAN DIES 





For Last 20 Years Manager of Aetna 
C. & S. Branch Office at Richmond, 
Va.; Native of Hartford 


Frederick Wooley Clintsman, for the 
past twenty years manager of the Aetna 
Casualty & Surety Company’s Richmond, 
Va., branch office, died at Stuart Circle 
Hospital in Richmond early Sunday 
morning. He was 59 years old on July 


A native of Hartford, where he was 
educated in the public schools, Mr. 
Clintsman first joined the Aetna in 1904 
as a payroll auditor. Later, he oper- 
ated an agency in Bridgeport and for 
four years served as special agent for 
the Aetna Indemnity and Metropolitan 
Casualty companies. He rejoined the 
Aetna Casualty in 1912 as a special rep- 
resentative in the bond department and 
in 1916, when the company opened a 
branch in Richmond, Mr. Clintsman was 
appointed branch manager. 

Mr. Clintsman was a member of nu- 
merous Richmond Clubs, including the 
Country Club, the Commonwealth Club, 
the Rotary Club, the Round Table Club, 
the Boys’ Club, the Chamber of Com- 
merce and the Richmond Insurance Ex- 
change. He was also a member of St. 
John’s Lodge No. 4, A. F. & A. M. of 
Hartford, and the Acca Temple Shrine 
of Richmond. 

Funeral services were held Monday in 
Richmond and in Hartford on Tuesday. 
The active bearers were A. R. Sexton, 
L. B. Fowler, J. B. Johnson, H. J. Cook, 
O. H. Jessie and R. E. Brown, Jr., all of 
the Aetna Casualty & Surety. Inter- 
ment was in Zion Hill Cemetery. 





CHARGE C. J. COOK WITH FRAUD 





Plate Glass Manager in Felony Court 
on Charge of Issuing False Drafts 
in Paying Fictitious Claims 
Charles J. Cook, manager plate glass 
division United States Casualty, was 
held in $25,000 bail a few days ago by 
Magistrate George B. De Luca in the 
New York Felony Court on charges of 
grand larceny. He is alleged to have 
stolen $62,000 from the company in 
the past six years by issuing false 
drafts in payment of fictitious claims. 
Most of the company’s loss is covered 

by bond. 

The district attorney’s office says Cook 
used the money he took for personal 
expenses and for betting on horse races. 
He has a wife and four children. 





HONOR SAM L. WEBSTER 

Sam L. Webster, resident manager of 
the Maryland Casualty’s northern Cali- 
fornia office, was recently tendered a 
luncheon in honor of his tenth anni- 
versary in this capacity. He had just re- 
turned from a brief vacation to learn 
that during his absence agents in his 
territory had averaged more than $1,000 
a day during a testimonial campaign for 
new premiums. This business was pre- 
sented to him at the luncheon. 





E. P. STEINHAUER DEAD 


Ernest P. Steinhauer, fifty years old, 
vice-president of the Centra] Surety 
Insurance Corp., died of a lung infection 
at his home in Kansas City, Mo., on July 
30. For about ten years prior to taking 
the vice-presidency of the Central Surety 
he was general claims attorney for the 
American Automobile of St. Louis and 
also represented the Travelers Insurance 
Co. in Denver. He went to Kansas City 
four years ago. 
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Accident Fraud Bureau’s Activities 
Win Praise of July Grand Jury 


Makes Presentment on Fake Claim Cases to Judge Koenig of 
General Sessions Court; Recommendations 
Based on Evidence 


Judge Morris Koenig of the Court of 
General Sessions received late last week 
from the retiring Grand Jury for the 
July, 1936, term a presentment in con- 
nection with certain fraudulent accident 
cases which is especially significant as it 
represents definite results in the work of 
the Accident Fraud Bureau of District 
Attorney Dodge’s office. The organized 
effort of this bureau to rid Greater New 
York of fake claim practices and break 
up professional rings has resulted, Judge 
Koenig was informed, in the filing of 
more than 100 indictments and informa- 
tions, half of which have been disposed 
of by convictions. And during the past 
month, when the facilities of the Bureau 
were augmented, more than 1,500 wit- 
nesses were examined. 

From the testimony presented to the 
Grand Jury by witnesses produced by 
the Accident Fraud Bureau certain con- 
clusions were drawn which were pre- 
sented to Judge Koenig. First and fore- 
most, attention is called to the public 
apathy towards these deep-rooted evils. 
It was emphasized : 

Scores Public Apathy 

“The public does not seem to realize 
that the ultimate cost of insurance is 
greatly increased by the payment of 
manufactured and exaggerated claims for 
injuries, and that they have been negli- 
gent in failing to call suspicious circum- 
stances to the attention of. the proper 
authorities. We therefore urge upon the 
public that all suspicious claims of acci- 
dents, or of improper solicitation thereof 
that may come to their attention be im- 
mediately reported to the Accident Fraud 
Bureau of the District Attorney’s office 
at 54 Lafayette Street.” 

The Grand Jury urged the District 
Attorney of New York County, the 
Association of the Bar of the City of 
New York, and other public-spirited 
agencies to see to it that the Accident 
Fraud Bureau be continued until every 
channel of investigation has been thor- 
oughly explored. In this connection the 
unreserved commendation of the Grand 
Jury was extended to the key men of 
the Accident Fraud Bureau—Assistant 
District Attorneys Bernard Botein (in 
charge), Lyon Boston and William F. 
O'Rourke, “who have performed their 
duties in a most efficient and painstak- 
ing manner,” Judge Koenig was told. 

“Almost Unbelievable Corruption” 
“The testimony,” reported the Grand 
Jury, “has shown almost unbelievable 
corruption among a certain class of phy- 
sitians and a certain class of attorneys. 


This has evidenced itself in the propa- 
gation of fake claims by lawyers and 
doctors working in conjunction with un- 
scrupulous laymen, in the unethical so- 
licitation of cases by lawyers and their 
representatives; in the presentation of 
false and padded medical certificates and 
bills of physicians and in a host of other 
unethical practices by members of the 
two professions. 

“We, therefore, urge that the proper 
supervising bodies of these professions 
formulate further remedies which may 
discourage these abuses at their source.” 

The testimony presented in numerous 
fraudulent cases, said the Grand Jury, 
would indicate that if the various insur- 
ance companies had been more vigilant 
many of these claims would have been 
rejected. The companies were therefore 
urged to cooperate whole-heartedly with 
the prosecuting officials in putting their 
own houses in order. 


Jacob Hurwitz—Case at Point 


One of the most involved of the claim 
cases put before this Grand Jury was 
that of Jacob Hurwitz, an insurance 
broker of eight years’ standing, who had 
practiced his “trade” with consummate 
skill, undisturbed, before he encountered 
the vigilant Accident Fraud Bureau. 
Hurwitz has been indicted, charged with 
three felonies, and is now out on bail. 
But the investigation of his case, involv- 
ing the examination of hundreds of 
phoney claims, is not yet completed. His 
confession alone took over a month to 
get and during that time the Fraud Bu- 
reau kept him in the Tombs. So far in 
connection with his case there have been 
twenty-eight arrests including two doc- 
tors and two lawyers. 

The Fraud Bureau first learned of 
Hurwitz when a Morris Wilner, defend- 
ant in an auto accident, was found to be 
involved in a fake claim case. The Fraud 
Bureau, suspecting that he was acting in 
collusion with the plaintiffs in the case, 
dragged him out of bed one morning 
early, and brought him to the District 
Attorney’s office for questioning. The 
case was that of Julia Sullivan and Dan- 
iel Mahoney vs. Wilner. 

Wilner confessed that the accident had 
not occurred as he reported it to the 
insurance company. Then, and for the 
first time, the Fraud Bureau learned of 
the widespread activities of Jacob Hur- 
witz. For he was Wilner’s insurance 
broker and had put him up to doing the 
job. No time was lost in arresting Hur- 
witz who was found in his office just a 
day after his marriage, packing up for 
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his wedding trip. On the strength of 
Wilner’s story the files of the Hurwitz 
office were seized and a lot of incrimi- 
nating data was obtained. Cancelled 
checks in his possession indicated to the 
Fraud Bureau that his bank accounts 
were in a hopelessly tangled up mess. 

The day after his arrest Hurwitz broke 
down under questioning and made a 
complete confession. But the opinion of 
the Fraud Bureau is that he withheld 
information about many of the cases 
where he believed there was a good 
chance of his “getting away with it.” As 
it is the Fraud Bureau has definitely 
uncovered $50,000 in recoveries from in- 
surance companies on totally manufac- 
tured cases, faked by Hurwitz and his 
confederates from their inception. 

Assistant Attorney Botein credits Ad- 
dison Yeaman and Alfred J. Callahan 
with gathering the evidence in this case. 
Able young lawyers they are among the 
fifteen loaned to the D. A.’s office for 
the extent of the investigation by vari- 
ous law offices. Mr. Yeaman is connected 
with the distinguished law firm of White 
& Case, and Mr. Callahan, son of Judge 
Callahan of the New York Supreme 
Court, is connected with Miller, Owen, 
Otis & Bailly. 

Hurwitz’s Modus Operandi 

The evidence obtained showed Hur- 
witz, thirty years old, to be a slick “pro- 
fessional” in building up fake accident 
situations. 

The modus operandi of Hurwitz was 
something like this: When a new client 
was sent to him, the operator of a car 
but unable to afford liability insurance, 
Hurwitz might suggest: “Let me take 
care of this policy which you say you 
can’t afford. I’ll not only pay the pre- 
mium on it but maybe you can make a 
few dollars on the side.” After a few 
weeks’ time the client would be “let in” 
on the details of Hurwitz’s trade. He 
would be carefully sounded out and if 
O.K. for the job would be introduced 
to certain persons whom he was to “run 
over.” Both sides would then be coached 
on the details of the “accident.” After 
it occurred the assured would make a 
report to the insurance company based 
on the story given to him by Hurwitz. 
A good recovery usually followed in due 
time. 

The Fraud Bureau points out that un- 
der the Hurwitz method of operation a 
person might be a plaintiff in one case 
and a defendant in another case, but un- 
der a different name. Invariably they 
, would wind up with a small fire after 
getting away with fake accidents. 


“Props” for the Act 

One of Hurwitz’s standbys was Nick 
Voskin, now indicted, who leased a 
building on Canal Street, New York, for 
a packing case business. Hurwitz operat- 
ed a loft in this building where he kept 
everything from a busted violin to an 
old fur coat that had been through many 
fires. These were the “props” for Hur- 
witz’ acts and with the stage all set, the 
procedure would be to put old clothes or 
furniture either on a bed or leave it to 
burn in a closet. So far as the Fraud 


Bureau knows the same clothes were 
used in all the fires he manufactured. 
Another of his friends had a blow torch 
which was always very useful in giving 
a realistic touch to fires. The National 
Board of Fire Underwriters is following 
up the arson angles to Hurwitz’ activi- 
ties. 

Hurwitz usually surrounded himself by 
several select groups of about five per- 
sons each. Besides these there would be 
others having no contact with fake 
claims but who would have personal deal- 
ings with him. All operated under aliases. 
He showed astuteness in never present- 
ing one person twice to the same doctor 
or the same lawyer. And it is this fact 
which has made it so difficult for the 
Fraud Bureau to bring charges against 
lawyers for shady activity in such fake 
claim cases. But Assistant District At- 
torneys Botein, Boston and O’Rourke 
are confident that with the Hurwitz ring 
broken and evidence still gathered daily, 
that it will serve to discourage all those 
who believe that there is still “easy 
money” to be made in the fraudulent 
claim racket. 





Henry T. Rawlings 

Among men associated with the insur- 
ance business who have had careers of 
unusual interest is Henry T. Rawlings, 
executive representative of the Alfred 
M. Best Co. 

Born in London he had experience in 
internal combustion engineering before 
coming to this side of the water. He en- 
tered engineering work in Canada as a 
traffic operator with the old Canadian 
Northern working under Sir William 
Mackenzie and Sir Donald Mann. Dur- 
ing the World War he served with the 
48th regiment of Highlanders of Toron- 
to. As manager of locomotive fuel for 
the Canadian railroads he later became 
attached to the offices of Dr. Harry Gar- 
field when the latter was fuel adminis- 
trator in Washington, D. C. He had been 
loaned to Dr. Garfield by the Canadian 
railroads. Then he went to Newport 
News, Va., where he helped operate ves- 
sels which were chartered to the Imper- 
ial government for the transportation of 
mules to Salonica and Greece. 

After the war he represented the Do- 
minion Government at Cleveland, Ohio, 
in the transportation of its lake tonnage 
from the lower Lake Erie ports to Du- 
luth and Superior, Port Arthur and Fort 
William, American and Canadian heads 
of Lake Superior. 

Another experience he had was operat- 
or coal mines in Ohio, West Virginia 
and Illinois. 

In June, 1931, he joined the Alfred M. 
Best organization as executive represen- 
tative and has traveled extensively 
through the country in that connection. 


HARRIS SUCCEEDS HOWARTH 

S. E. Howarth, casualty manager at 
Winnipeg for the Employers’ Liability, 
has retired, and has been succeeded by 
Thomas D. Harris, formerly western fire 
manager, who will combine the two of- 
fices. Mr. Harris has been with the Em- 
ployers’ for fifteen years. 
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International Counsel’s 
Program Completed 


MEET WHITE SULPHUR AUG. 19-21 





Many Timely Subjects to Be Discussed; 
To Act on Amendments to 
By-Laws 





The program for the annual conven- 
tion of the International Association of 
Insurance Counsel, August 19 to 21 at 
White Sulphur Springs, West Virginia, 
has been completed and presents a well 
balanced lineup of subjects of timely in- 
terest. Entertainment features of the 
convention include two dinner dances, 
bridge tournament for both ladies and 
men, moving pictures and the golf tour- 
nament which is always one of the most 
attractive features of this annual meet- 
ing. T. B. Jackson, Charleston, W. Va., 
is men’s entertainment committee chair- 
man; Mrs. Robert D. Dalzell, Pitts- 
burgh, is chairman for the ladies; Mr. 
and Mrs. G. P. Hayes, Milwaukee, pre- 
side over the reception committee and 
Robert M. Noll, Marietta, Ohio, heads 
the golf committee. The full program 
follows: 

Welcome by State Attorney General 

Tuesday, August 18, 1936 

Meeting of Executive Committee. 

Wednesday, August 19, 1936 

Registration of members and guests. 

1. Calling the roll. 

2. Reading of minutes. 

3. Address of welcome by Homer A. Holt, 
attorney general of the State of West 
Virginia. 

4. Response for association 
Hayes, vice-president. 

5. Address of President J. Roy Dickie. 

6. Address of Stanley M. Rosewater, read 
by George N. Mecham, on “The Insurance 
Lawyer’s Library.” 

Adjournment. 

Reconvene. 

1. Address by Leonard Calhoun, on “Social 
Security Legislation.” 

2. Address by J. Harry Schisler, on “Salv- 
age, an Important Factor in Surety Cases.” 

3. Address by E. Smythe Gambrell, on “The 
Progress of Aeronautical Law.” 

4. Report of the executive committee. 

5. Report of the secretary. 

6. Report of the treasurer. 

7. Reports of standing and 
mittees. 

8. Discussion of committee reports. 

9. Appointment of nominating committee. 

Adjournment. 

Dinner and dance. 

Movies in the Auditorium. 


To Discuss Power of U. S. Supreme 
Court 
Thursday, August 20, 1936 
1. Address by Hugh D. Combs, on “Secur- 
ing and Holding Insurance Company Rep- 


” 


by Gerald P. 


special com- 


resentation. 
2. Address by John Godfrey Saxe, on “The 

Power of the Supreme Court from the 

Standpoint of the Layman.” 

3. Address by Cassius E. Gates, on “It 
Happened Here.” 

4. Consideration of Amendments to By-Laws. 
(if time permits—otherwise on Friday 
morning. ) 

Adjournment. 

Golf tournament (for men). 

Bridge tournament (for ladies and men). 

Dinner and dance. 

Movies in the auditorium. 

Friday, August 21, 1936 

1. Address by Oscar J. Brown, on “Subro- 
gation Problems.” 

2. Address by Ralph R. Hawxhurst, on “The 
Dawn and Evolution of Suretyship.” 

3. Consideration of Amendments to the by- 
laws. (If not concluded Thursday.) 

4. New business. 

5. Report of nominating 
election of officers. 

6. Report of golf committee and presenta- 
tion of golf and bridge prizes. 


committee and 





HOOSIER CASUALTY AGENTS 


C. W. Kanouse, of the Kanouse 
Agency with offices in the Fidelity-Phila- 
delphia Building, Philadelphia, has been 
appointed district agent for the Hoosier 
Casualty of Indianapolis for Pennsyl- 
vania. 


Writes Book On Casualty 
Cancellation Figures 


AUTHOR IS ROBERT ARMSTRONG 





Formerly Accountant With Ocean in San 
Francisco; Also Assistant Con- 
troller, Pacific Indemnity 





Insurance Textbooks, Los Angeles, 
Cal., is soon to issue a new book, “The 
Mathematics of Casualty Cancellations.” 
The publishers say that it is in effect 
a manual of instruction in the matter 
of return premium competition on poli- 
cies of casualty insurance. 

The author is Robert Armstrong. Edu- 
cated in England and Scotland he com- 
menced his insurance career with the 
Department of Insurance, Province of 
British Columbia, more than twenty 
years ago. For thirteen years he has 
been active in the casualty field of Cal- 
ifornia. For three years of that time 
he was accountant in the local office of 
the Ocean Accident & Guarantee Corpor- 
ation, in San Francisco, and when the 
Pacific Indemnity Co. was organized in 
1926 he came to Southern California as 
assistant to the controller of that or- 
ganization. He has been continuously 
with the Pacific Indemnity Co., or its 
underwriting managers, Swett & Craw- 
ford, since that time and is at present 
chairman of the executive committee of 
Swett & Crawford organization in 
Southern California, in charge of ac- 
counting, credits and personnel. 


Organized Insurance Accountants 

Mr. Armstrong organized the Insur- 
ance Accountants Association of Los An- 
glees and was its first president. He 
also served as secretary and is now a 
member of the management committee 
of the Insurance Credit Clearing Asso- 
ciation of Los Angeles. 


E. A. DAVIS AT P. C. CEREMONY 
U. S. F. & G. Chief Was in San Fran- 
cisco for New Branch Office Open- 
ing; Co. 40 Years in California 

A recent notable occasion in San 
Francisco was the formal opening of 
the new northern California branch 
office of the United States F. & G,, 
which was attended by E. Asbury Da- 
vis, president of the company. On 
the site of the old and historic L. & L. 
& G. building of “before the fire days,” 
444 California Street, the new struc- 
ture has a ground floor office so dis- 
tinctive in its simplicity and dignity that 
it is the “talk” of San Francisco’s in- 
surance fraternity. President Davis said 
that this improvement is in line with 
the company’s policy of bettering office 
facilities throughout the country. 

Edwin C. Porter, sixteen years with 
the U. S. & G., is manager of the 
branch and a vice-president of the com- 
pany. Assistant managers are George 
Johnson and Gilmore Ware, making a 
combination that has enabled the north- 
ern California branch to make a fine 
record. The company has been doing 
business in California for nearly forty 
years. 





FOR COMPULSORY INSPECTIONS 

Carl Heustis, director of the Louis- 
ville, Ky., accident prevention section, 
recommended in a recent report to Dun- 
lap Wakefield, director of safety, that 
the city establish a compulsory motor 
vehicle inspection bureau. He pointed 
out that 236 persons involved in acci- 
dents during the last twelve months have 
been arrested for driving with defective 
equipment. 

The report said that enforcement of 
traffic laws has increased by 400%, and 
has been a factor in decreasing the num- 
ber of accidents by nearly 16%. 











Notable Talks Given At Claim Men’s 


Gathering In Bedford Springs, Pa. 


Members of the Pennsylvania Claim 
Association will remember for some time 
to come the high quality of their pro- 
gram of speakers and timeliness of sub- 
jects discussed at their recent annual 
conference at Bedford Springs, Pa. In- 
surance Commissioner Owen B. Hunt, 
chief among the guest speakers, hit the 
note that insurance, during the past sev- 
eral years, has depended for its safety 
on the Federal Government. Fred W. 
Appel, claim department, National Bu- 
reau of C. & S. Underwriters, described 
the methods used by that organization 
in combatting dishonest claims. John J. 
Haberstroh, attorney, Altoona, Pa., cited 
legal principles prevailing before the mo- 
tor age. Harold G. Evans, executive 
vice-president, American Casualty of 
Reading, gave a notable address on “The 
Place of the Claim Man in the Insurance 
3usiness” which is reviewed in another 
column; E. F. Kraemer, Maryland Casu- 
alty, discussed liability claims and Ray- 
mond Scott, General Accident, covered 
a lot of ground in a talk “Workmen’s 
Compensation.” 


Remarks by Commissioner Hunt 


Commissioner Hunt made the signifi- 
cant statement: “There is no institution 
more completely dependent on _ the 
smooth working of a complex economic 
system, nor more urgently in need of 
government aid in emergency than in- 
surance. It has been as completely de- 
pendent on the government to take steps 
to help it as has been the unemployed 
individual in his destitution. * * * 

“In addition, insurance could not exist 
without the supervision of the various 
states. No one would invest his funds 
in insurance if he were not confident 
that the solvency of the companies was 
carefully watched.” 

Mr. Hunt added that he is undertak- 
ing a research to show the extent to 


which insurance companies have bene- 
fited by government lending. 
Appel on Fake Claim Racketeers 

In leading off his subject Fred W. 
Appel of the National Bureau said that 
claim men working as a unit in the field 
can make the greatest single contribution 
to the fight on fake claims. He pledged 
the aid of the Bureau to all local claim 
associations which invited its help. A 
striking statement from his address was 
this one: 

“For every murderer in the United 
States there are at least fifty fake claim 
racketeers who would stop at nothing 
short of murder to steal sums ranging 
from $50 to $5,000.” 

Haberstroh on Guest Driver 

A new angle on the invited guest driver 
was contained in Attorney Haberstroh’s 
talk which follows in part: 

“An invited guest in a motor vehicle 
of today knows and realizes the dangers 
of many and diversified characters con- 
fronting him and the driver of the car 
as they proceed to their destination, and 
in this respect a guest assumes or should 
anticipate a danger at the inception of 
his travel. Negligence of the driver, be- 
ing want of care under the circum- 
stances, and not necessarily a deliberate, 
wilful or intentional act, it seems that 
too much protection has been legally 
afforded to the guest as against the 
driver, instead of placing the guest in a 
position where he shall share with the 
driver the responsibilities confronting the 
driver of a motor vehicle under the pres- 
ent methods of modern transportation.” 

At the business meeting resolutions 
were adopted urging the National Bu- 
reau to withdraw its opposition to state- 
wide conferences of claim men. 

Harry D. H. Stoner, of Harrisburg, 
treasurer of the local claim association, 
was chairman of the conference, which 
was attended by representatives of thir- 
ty-seven companies. 


Calls Claim Man Eyes 
And Ears of Company 

HAROLD G. EVANS ADDRESS 

American Casualty Official Tells pa, 


Association Adjuster Also Pre. 
vents Bad Experience 








The claim man was hailed as the 
most important link in the successfy! 
operation of an insurance company by 
Harold G. Evans, executive vice-presj- 
dent of the American Casualty of Read- 
ing, Pa. in a notable address which he 
gave recently before the second annual 
convention of the Pennsylvania Claim 
Men’s Association at Bedford Springs, 
Pa. Mr. Evans, paying his respects 
to “the eyes and ears of the company,” 
said the claim man not only investigated 
and adjusted losses, but “he is in closer 
contact with the actual risk and physical 
hazard involved than any other man in 
the organization.” 

The speaker said the claim man can 
be of valuable service to his company 
in keeping the underwriting department 
advised as to the suitableness and up-to- 
dateness of machinery in a plant, the 
measures for safety taken and other 
equipment pertinent to the work in- 
volved. No one other than the claim 
man comes so intimately in contact with 
the moral hazard of the assured and 
his personal capacity as an automobile 
driver, etc., be brought out. 


Disclosed Need for 40 Additional 


Classifications 


Mr. Evans cited one instance on an 
extremely large contracting risk which 
was originally written, contracting, 
N. O. C., where the activities of the 
adjuster who investigated and disposed 
of the compensation risks produced over 
forty additional classifications which the 
risk should always have had. “Those 
classifications assured procurement of all 
the branches of payroll on this enor- 
mous project, and the claim man in- 
creased the premium thousands of dol- 
lars,” said the speaker. He continued: 

“If the claim man is on his toes he is 
the one great source of prevention of 
bad experience because it is within his 
power, in view of his greater opportu- 
nity for observation, to eliminate not 
only bad assureds but employes of large 
assureds who count, in a great measure, 
for the unfavorable experience of that 
assured. For instance, he alone knows 
when it is true that certain drivers on 
fleet truck risks are responsible for the 
great loss on accidents, and the elimi- 
nation of one, two or three such drivers 
from a large risk will transform it as to 
desirability. 


Ambassador of Good Will 


“In even a greater sense he is the hu- 
man relations counsel of the company. 
If he handles himself right he is its am- 
bassador of goodwill. He is the deliverer 
of the goods, for after all a policy is 
only a naked promise.” 

Closing with a word of caution Mr. 
Evans said: “Stay in your own field: 
Don’t underwrite; don’t sell; don’t at- 
tempt to manage the company; don’t 
run the insurance department; don't 
foster litigation and don’t practice law, 
but, if you make a thorough and com- 
plete intelligent investigation of every 
claim handled by you it will enable the 
executives of the claim department to 
authorize a prompt and equitable ad- 
judication.” 





WRITE BARTLETT DAM BOND 

Vice-President W. M. Walker of the 
Fidelity & Deposit has announced that 
his company .in conjunction with four- 
teen other co-sureties have written the 
bond on the Bartlett Dam, near Phoenix, 
Arizona. The Bureau of Reclamation 1s 
building the project, which is contracted 
for $2,200,000 and will be completed in 
two years, according to plans, the an- 
nouncement states. 
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Organized 1875 


ACCIDENT AND CASUALTY INSURANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 
111 JOHN STREET 
NEW YORK 





United States Branch 


Statement January 22, 1936 


ASSETS 


U. S. Treasury Bonds and Notes. . . ~- « «© $1,390,291.54 


oe ee a a ee 484,505.00 
ee SS gk ake Se Se oS ow BES 137,543.87 





Accrued Interest . . 2. © © © © © © © «@ 16,519.07 
Cash in Banks e e 7 e e e ° * . a a ° 1,037,080.82 
$3,065,940.30 


All Securities taken at Market Value January 22, 1936. 


LIABILITIES 


Voluntary Contingency Reserve . . . « « - $ 565,940.30 

Statutory Deposit, New York . 850,000.00 

Net Surplus above Deposit . . 1,650,000.00 

Surplus to Policy Holders . . . - + + + 2,500,000.00 
$3,065,940.30 











NEAL BASSETT 


United States Manager 
111 JOHN STREET, NEW YORK 
















































































HE summer months in particular find America 

in motion— and tna actively serving its 
assured wherever they may be when the need 
arises for specialized assistance. 


§ From the moment the nearest A®tna-izer is 
summoned until the case is settled every detail is 
handled with the utmost thoroughness and con- 
sideration for the policyholder’s interests. 


§ Atma policy-owners can enjoy carefree vaca- 
tions, serene in the knowledge that if misfortune 


It pays to be Aitna-ized ! 


Etna Service 
Goes All the Way! 


mars their travels or if a property loss at home 
occurs while they are away they can at once 
transfer their problems to the A&tna and that 
everything possible will be done to meet the 
situation. 


§ The producer whose clients are assured of such 
helpful, nation-wide service has an asset of very 
real value in holding present business and gaining 
new accounts. If you would like to represent the 
tna, there may be a place for you in the organ- 
ization. 


It pays to be an AStna-izer ! 


ETNA AUTOMOBILE POLICIES may be written to include every in- 


surable motoring hazard. Acceptable in all states and provinces having 
Financial Responsibility Laws. Release-of-attachment bonds furnished without 


additional charge. 


The 4Etna Casualty and Surety Company 


and affiliated companies 


THE #TNA LIFE INSURANCE COMPANY 
THE STANDARD FIRE INSURANCE COMPANY 
THE AUTOMOBILE INSURANCE COMPANY 


Of Hartford, Connecticut 


The maps and de- 
scriptive booklets here 
illustrated are typical 
of the material avail- 
able to AEtna assured 
through the AEtna’s 
Touring Service 
Bureau. 
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